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Building for the future, always build Inco Nickel into your ape It makes metals 
i 


perform better, longer. Certainly oil men add years to the 


fe of offshore drilling 


platforms by sheathing steel piling with a corrosion-resisting Inco Nickel Alloy. 


Now Inco Nickel Alloy “leggings” 
protect sea-lashed piling 
from corrosion 


How do you protect steel piling 
against the corrosive ravages of 
the sea? 

Well, take it from International 
Nickel Company corrosion engineers 
who have turned the ocean into a test 
tube to find out how to prolong the 
life of metals under all sorts of cor- 
rosive conditions... 

And take it from the oil industry 
which makes good use of Inco cor 
rosion “know-how” in protecting 
million-dollar offshore structures. 

... the best way to safeguard marine 
piles is to sheathe them with Monel. 
Put Inco Nickel Alloy “leggings’’ on 
them, that is. 


You don’t sheathe these piles top 
to bottom. Up top, you check corrosion 
with paint. Underwater, you divert 
corrosion electric ally. 

You concentrate your Inco Nickel 
Alloy protection in the tidal and 
a) | lash zone 

That's the critical area — sometimes 
wet, sometimes dry. You can't protect 
it with paint or other coatings. Or with 
electric current. So you use Monel. 


New “Radar Island” — mode! of one of 
the new U. S. radar warning stations 
now being erected offshore. Its piles have 
Inco Nickel Alloy “leggings” on them. 


Salt water, salt air, salt spray — 
they don’t harm corrosion-resisting 
Monel. What's more, Monel is strong 
and tough. It’s also easy to apply to 
any type of offshore structure! 


“When Metals Go to Sea”... here's 
a booklet that really goes into the 
seagoin’ ability of this famous Inco 
Nickel Alloy. Free. Write, The Inter- 
national Nickel Company, Dept. 280d, 
New York 5, N. Y. $055, T.1.N. Co 


4», . 
ANCO, Inco Nickel » « « Your Unseen Friend 


THE INTERNATIONAL NICKEL COMPANY, INC. 








“Thanks jor the 
order, Ed. We'll ship 
it to you today.” 





“Inventory’s low on 
both items. We'll need 
a hundred of each 


by Tuesday.” 








“We need some more 


information right now. 


Let’s call the home offic e! 


” 





Get it done now 
by telephone 


Whether the job is selling, purchas 
ing, administration or anything else 
the telephone is ready to help you get 
it done fast—even though the people 


you want to reach are out of town. 


So use the telephone regularly to 
keep in touch with out-of-town cus 
tomers and prospects — and with you 
own sales force, branch offices and othe: 
company units. It’s easy to do. Per 


sonal. Low in cost. And it gets results 


You'll find that’s true whatever you 
make, whatever you sell. Thousands of 
firms have proved it. We have many 
specific suggestions based on their ex 
perience and we'd like to pass them 
along to you. Just call your Bell Tel 


phone Business Office. 


LONG DISTANCE RATES ARE LOW 


Here are some example 


New York to Philadelphia . ..+ 5O¢ 
Baltimore to Pittsburgh. Fe 80¢ 
St. Louis to Cincinnati. . $1.00 
Atlanta to Chicago... , $1.35 
Los Angeles to Detroit roe ROS 


These are the daytime Station-t tat rates f the first 


three minutes. They do not include the federal excise tax 
CALL BY NUMBER. IT'S TWICE AS FAST 


a7 


BELL TELEPHONE SYSTEM ‘BR 
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SINCLAIR 


. 


rl 


Independent Businessmen 


Write Sinclair Success Story 


The service they render in cities, towns, and on the 
highways is indispensable to American motorist 
and the success of their business enterprise is indis 


pensable to the petroleum supplier 


Sinclair Refining Company markets its products 
through independent dealers, who conduct their busi 
ness like any other merchant in your community. To 
help them operate more profitably, Sinclair maintains 
a continuing Dealer Aid Program, one which leads 
the petroleum industry in comprehensive dealer sales 
help. 


This program has been a major factor in bringing a 
greater number of competent dealers to the Sinclair 
franchise. It has also promoted greater service sta- 


tion sales volume of Sinclair's branded products, 
which set new records in 1954 


In every one of the last fwe years, Sinclair has in- 
creased its share of the Nation's total gasoline volume 
sold through dealer stations 


Great credit for Sinclair's marketing success goes to 
the thousands of independent businessmen who serve 
an important function in the oil industry ... and in 


our American economy. 


SINCLAIR OIL CORPORATION 600 FIFTH AVENUE NEW YORK 20, N.Y. 
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For Future Reference 


‘Tue President has had a mild 
coronary thrombosis.” By the time 
that news struck hard at the na- 
tion, Forses’ editorial offices had 
long since closed for the weekend 
and staffers were home, making 
the most of their leisure. Yet 
every man knew that there would 
be plenty doing on Wall Street 
once Monday morning rolled 
around, It is, we like to think, 
something of a tribute to Forses 
editors’ news sense that all hands 
were on the job early that Monday 

To get the feel of the news first 
hand, our Managing Editor hur- 
ried down to the New York Stock 
Exchange, was on 
floo 
guest ol 
broke1 
In time to 
the three bells 
that traditionally 
signal the start of 
trading. When the 
big break 


he was on 


the trading 
as the 
a member! 


hear 


came, 
hand, 
sizing up the sit- 
talks 
and 
officials 
while the big industrials tumbled 
down around them 


uation In 
with traders 
Exchange 


Group Journalism. Next day 
Forses Assistant Managing Editor 
Jim Michaels took the watch, cov- 
ering the Exchange as the market 
began a_ brisk Meanwhile 
staffers were on the phone and in 
the offices of traders 


analysts 


rally 


brokers and 
assembling comment and 
Yet, this 


research issue. of 


reaction 
taking 
FORBES 


despite 
this 
contains no 


pains- 


wrap-up of 
“the heart attack market,” no re- 
port on how the bull market kicked 
up its heels and stampeded 
Instead you will find, under Fact 
& Comment, an explanation by 
Editor & Publisher Malcolm Forbes 
of what the break in the bull 
market means and need not mean 
And, on Page 17, 
results of a 
Forses on where 
the Dow-Jones average is going. 
Why, then, all this hectic effort 
by Forses editors to be on hand 
when and where the news is hap- 
Forses realized full well 
that by the time this issue reached 
print, the first devastating effects 
of President illness 
would have been amply reported 


to investors 
there are the 
undertaken by 


survey 


pening’ 


Eisenhower's 


by the daily semi- 
monthly publication, Forses’ func- 


tion is not to report spot news, but 


press. As a 


to relate such happenings to later 
events and thereby interpret thei: 
Thus, the facts, opin- 
that ou 
dutifully assembled during the big 
break will be carefully 
“for 
ground for reference 

View From The Gallery. There 
was, however, a proper spot for such 
spot news in Fores’ lineup of serv- 
ices. On the morning following the 
stock tumble, Forses Reports Pro- 
Robert Levy 


significance 


ions and color editors 


filed away 


information only”, a back- 


future 


ducer cancelled the 
that had 
previously 
that 


broadcast 


subject 
been 

scheduled for 
week Ss 
and, together with 
a sound engineer 
Ex- 


change for a re- 


raced to the 
mote pick-up 
from the visitors’ 
gallery that over- 
looks the 
floor 
Stock Exchange 
President Keith 
fully had 
strung to Forses 
Reports’ recording equipment and 


trading 


Funston cooperated 


power cables 
ordered an overflow crowd ol Visi 


tors cleared from 


the gallery for 
It gave Senior Editor 


time and elbow 


half an hour 
Levy 


scribe the 


room to de 
and commotion on 
the trading floor 
the stock slide of the previous day 
That Friday broadcast—the 19th 
in our current FORBES 


one of 


colo! 


and to sum up 


eries olf 
Reports was, we are told 
the best and easily the 
citing yet 


most ex 
aired 


It is more the 


rule, rather than 


an exception, that Forses’ staffers 


are regular Johnnies-on-the-spot 
gathering a lot more material than 
they intend to use 
Recently, Assistant 
Meyer toured the St 
Seaway project as the 
New York State 
back with 


will prove 


Editor Ruth 
Lawrence 
guest of 
Alcoa. She 


reams of notes 


and 
came 
that invaluable 
Forses decides that a story 


when 
on St 
Lawrence industry is particularly 
newsworthy 
Thus Forses 
can best serve 
but by 
for themselv« 


editors believe they 
ubscribers—not by 


hearsay hearing and seeing 











Everybody’s 
Bidding for It! 


BLENDED SCOTCH WHISKY 86.8 PROOF 
THE FLEISCHMANN DISTILLING CORPORATION 
NEW YORK «+ SOLE DISTRIBUTORS 
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BUSINESS, U. S. 





KEY TO THE 

DIRECTION OF 

MOVEMENT 
Ea CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 
a NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 
a | CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


DESIGNED BY FICK-S. HY 








Map shows conditions in 78 U.S. business areas, each of which is an economic unit where 
changes depend on the same key factors. Shaded areas reflect decline or improvement for a 
two-month period ending the last week of September 








. ~ Number 
THE TOP TEN CITIES of Successive Percentage Gain 


ZONE INDEXES 
Months Listed: Over Last Year 


Percentage gain or loss from 
__ corresponding months last year — 


| 


Birmingham 22% mie l 
auGUET SEPT ocT 


Butte 22 j--— ——| 

New England | + 9%) + 3% | + 8% 
Middle Atiantic|} + 7 | +4 | +5 
Midwest | +17 | +15 
South +12 + 8 
Salt Lake City 17 North Central | +7 | 
Washington . 16 South Central 
Shreveport | 16 Mountain 

Pacific 


Tucson 21 
Detroit 20 
Pittsburgh 19 


Fort Wayne 16 


Akron 15 WATIOWAL INDEX | 














NEXT ISSUE: 
Bright Light. At the end of World War II, Sylvania Electric Products, Inc., 
faced a bleak future with most of its defense contracts gone and scant civilian 
business. In its next issue, Forres tells you how Sylvania matured from a 
“war baby” into a lusty, diversified giant in electrical equipment 
Coming in January 1, Fonrses 
. Forses’ Eighth Annual Audit of Close to 200 Leading Cor- 
hi ites ~ porate Managements will Graphically Answer: 
fe 1. How wisely is the management using stockholder money? 
EIGHTH 2. How fast is management making stock investments grow? 
ANNUAL [| 3. How much of earnings are investors getting? 
REPORT i 4. How profitably has management reinvested retained 
ON earnings? 


AMERICAN [8] Many subscribers will want to distribute extra copies of this 
INDUSTRY “sell-out” issue. Reserve them now at $1 each from: 





Forses, 80 Fifth Avenue, New York 11, N. Y. 
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r: . os 
The Studebsker Tradition of Craft ag 


ve ‘ 
begins with the first Conestoge Wagon (1852) A greot tradition corries on: — builds 2 
its first pace-setting gasoline-powered cor (1904) 7 


% . 7 7 — — a. x — Studeboter starties the automotive world 
* 


with the first true postwar cor (1947), 





St)/! pioneering: Packard introduces the most 
powerful engine in any American cor (1955) 


Pockord builds the first production cor with 
shock absorbers o8 standard equipment (1910) 
The Packard Tradition of Engineering begins 
with America's first luxury motorcar (1899), 


Down through the years, great motoring traditions were created by Studebaker, 
with its heritage of fine craftsmanship, and Packard, with its fame for inspired 
engineering. Now they are united — and a great tradition burns bright again! 


Americans love a good fight! 


Today, the dynamic new Studebaker-Packard Cor- Frankly, we know that the only way we can hope 
poration is boldly challenging the entire automobile to earn your business is to offer you a better car for 
industry. This young blooded company is turning the your money. That's just what we are doing and will 
tables on old-line thinking ...with new men, new continue to do, for Studebaker-Packard Corporation 
facilities, new ideas, and a new blueprint for growth is the one company where Pride of Craftsmanship 
based on a five-point program: still comes first. 


1. To keep our sights always on the goal of giv- Today, 


America’s proudest automotive tradition 
ing the public exactly the kind of cars it wants 


burns bright again, with great cars and trucks in 
2. To see that every product we produce is the every price class cars to fit every taste and every 
finest in its field budget... cars that are first with the exciting new 


t ; ideas in motoring 
To remain alert, aggressive, and ready to take 


advantage of every opportunity to better serve That's why people are buying so many more Pack 
the public and our dealers ards, Clippers, and Studebakers this year. That's 

why we urge you to see your Studebaker or Packard 
To be the sort of company people like to do Dealer soon .. . to take a demonstration ride that will 
business with be the most convincing proof in the world that the 
To be big but never so big as to stifle the indi- Studebaker-Packard Corporation is bringing better 
viduality that is our heritage motoring to you and your family. 


STUDEBARER * CLIPPER * PACKARD 


Gine cars in every price class products of Atudebaher-Suchard Conporation 
WHERE PRIDE OF WORKMANSHIP STILL COMES FIRST! 
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"What about Convertibles? “ 


That's a question a lot of investors are asking these days 
about convertible securities—and it's easy to understand 
why. 

After all, these stocks and bonds do combine most of 
the advantages of fixed-income securities and common 
stocks, ‘J hey do offer fixed dollar dividends or stated 
interest rates that often represent attractive returns. 
They do afford relative price stability--and thanks to 
the convertible feature—a real chance for capital appre- 
ciation if the company prospers 

That's why we've just prepared a special 28-page book- 
let on convertibles ... filled it with vital facts, informa- 
tion, and statistics on more than 200 of the most popular 
issues you can buy either here or in Canada, 


If you'd like a copy of “Convertisite Securities,” it’s 


yours for the asking, of course. Simply address— 


Department SD.79 


MERRILL Lynca, PreRCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 


Offices in 107 Cities 
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One l-year Gift Subscription $5 
SPECIAL CHRISTMAS RATES: two or more I-year Gifts each $4 
(Geed Oaly Through Dec. 31, 1955) 


FORBES, 80 Fifth Ave.. New York 11, N. Y. 


Please enter my own l-yvear New or 


subscription. 


Renewal 
FORBES Name 


Address 


City Zone Mate 





Also send FORBES for 1 vear as my gift to: 


Jone 


C) Payment enclosed. [) Bill me. 
10-15 
Canada $1 @ year extra, Pan-American G2 « year extra, Foreign VW a year extra 
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READERS SAY 


5.200% Increase 

Sm: “Growth Story” [Forses, Sept. 1) 
states that in 1909 the market value of 
Standard Oil (N. J.) was $50 million, 
whereas on Aug. 5, 1955 its market value 
was $743.1 million. This is an astounding 
growth, but it by no means compares 
with the growth of Commercial Credit 
Co. An investment of $1,000 in Com- 
mercial Credit in 1912 had a market 
value by June 7, 1955 of $52,360. Where 
Standard Oil stock increased in value by 
a little less than 15 times in 46 years, 
Commercial Credit stock increased in 
value more than 52 times in 43 years! 
Incidentally, such a $1,000 investment in 
Commercial Credit in 1912 is now re- 
ceiving annual cash dividends of 
$2,475.20. 

I might add that our original 1912 capi- 
tal of $300,000 had grown by June 30, 
1955 to a net worth, above all reserves, 
of $183.2 million, and our total resources 
to $1.2 billion. Since 1912 the company 
has paid out in cash dividends $191.5 
million, Even I was greatly surprised at 
these figures. 

ALEXANDER E. Duncan, 
Founder-Chairman, 
Commercial Credit Co 

Baltimore. 


“Mabeline” vs. “Romance in GC” 

Sm: For quite some time I have read 
critical comments about rhythm-and- 
blues or rock-and-roll music. I feel 
compelled to answer a letter by Mrs 
John Phillips [Forses, Sept. 15]. She 
voices an opinion which I know is shared 
by many people with fixed ideas on how 
music should be played. That opinion 
seems to suggest a sort of censorship, 
possibly of the type in use in some 
totalitarian countries. Since I love to 
listen to all types of music I find Mrs 
Phillips’ remarks in very poor taste. I 
am certain that such current favorites as 
“Mabeline,” “Rock Around the Clock,” 


| “Smokey Joe's Cafe” and “Good Rockin’ 


Daddy” will not endure as long as 
“Romance in G,” but for a time, a place 
and a mood—“Crazy, Man, Crazy!” 

Atvin MANN 
Los Angeles, Calif 


Missing President 
Sm According to my recollection 
Frederick Bourne was president of Singer 
Manufacturing Co. at one time—a very 
capable one, too. As you fail to mention 
it in your rather comprehensive article 
[Forses, Oct. 1), perhaps I am wrong 
—C, Wattace Bourne 
Collingswood, N. J. 


Frederick Gilbert Bourne was indeed 
president of Singer (1889-1905). Under 
him the company made its greatest for- 
eign expansion, introduced the electric 
sewing machine. Bourne himself amassed 
a tidy fortune of $25 million, became one 
of the most elegant figures in New York 
society and commodore of the patrician 
New York Yacht Club.—Eb. 


(CONTINUED ON PAGE 53) 
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SYEVANIA® 


10 millionth 


TEiivisrom 
PT URE Tung 


Syivenie’s 10,000,000th TV pleture tube 
starts on ite way to completion at the com- 
pany s main factory, Seneca Palle, N. Y 
Viewing the production milestone are 1 
tor.) Willis Toner, Plant Manager; Matthew 
Burns, VP Don G. Mitchell, 
Chairman and President WwW. H 
Divisional General Manager 


Operations 


Lamb, 


A MILESTONE IN TELEVISION 


SYLVANIA PRODUCES ITS 10,000,0O00TH TV PICTURE TUBE 


Sylvania’s 10,000,000th television 
picture tube came off its main pro- 
duction lines at Seneca Falls, N. Y 
just recently. 

One of the two top producers in 
the television tube industry, 
Sylvania has expanded its total 
domestic manufacturing space to 
800,000 square feet—one of the 
largest in the industry. Last fall it 
built the first West Coast plant of 
any major tube producer. Down 
the line its production facilities 
have been augmented to meet 
heavier consumer demands. 

Having brought the world of en 
tertainment to one out of every 
three television families in the 
U.S., now Sylvania is bringing its 
productive know-how to a new 


W SYLVANIA 
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ELECTRONICS 


TV-conscious England. To pro- 
duce tomorrow's T'V picture tubes 
for England’s expanding market, 
Sylvania has teamed up with 
Thorn Electrical Industries, Ltd. 
of London 


This is the size and breadth of 
the company’s production contri 
bution to the television industry 

All of this production and ex 
pansion refiects Sylivania’s faith 
in the growing market for elec 
tronic products—the world over 
Reason enough to “keep your eye 
on Sylvania 
in sight.’ 


fastest growing name 


Sytivania Evecraice Paopucrs Ine 
1740 Broedway, New York 19, N. ¥ 

In Canada: Syloania Electric (Canada) Ltd 
Unwersity Tower Building, Montreal 


* TELEVISION + ATOMIC ENERGY 


The company’s famous ‘Silver Screen 45" picture tube 
is processed on this automatic machine, This tube gives 
viewer greater brightness, clarity 


Modern, avtomatic settling belts at Sylvania’s Seneca 
Falis plant provide engineers with controlled quality 
enabling more uniform screen colors 





TRENDS & TANGENTS 


Plaintive wails that U.S. textilemen 
are suffering gravely from a low-duty 
flood of cheap Japanese imports were 
answered by Commerce Secretary 
Weeks, who dug out statistics to prove 
that U.S. textile manufacturers actu- 
ally have their cake and eat it too. 
Last year, the figures showed, 210,- 
000,000 square yards of synthetic fab- 
rics were exported, only 5,800,000 im- 
ported. Furthermore, for every $1 
spent in this country on Japanese tex- 
tiles, the U.S. shipped more than $5 
worth of cotton to Nippon. 


a = 
y 


Priceless distinction was bestowea on 
Sweets Co. of America shares in the 
Eisenhower market setback Septem- 
ber 26. Out of 1,247 issues traded, 
Sweets Co. was the only issue to hit 
a new high for the year. 

. . . 

Mammoth automakers continue to 
ease the small manufacturer's strug- 
gie for survival in Detroit's automo- 
tive jungle. Latest auto supplier to 
succumb to a Big Three automaker: 
Dearborn, Mich.’s Universal Products 
Co. (drive shafts, stampings and forg- 
ings), which sold out to Chrysler 
Corp., its principal customer, for more 
than $3 million 


This special steel never forgets 


YOU may have trouble recalling facts, but this Armco 
Special Steel can remember in a split second! 


It’s part of an electronic brain. Once a “fact” is elec- 


trically stored on this slender metal ribbon, it can be 
remembered in a few millionths of a second. From hun- 
dreds of such stored “facts” the machine solves long and 
complicated problems in amazingly little time. Its job 
is to remember fast and never forget. 


Sixteen ribbons of this magnetic alloy, pressed to- 
gether, would be no thicker than a human hair. A pound 
in the width used would extend three miles. The most 
precise techniques are needed to roll this tough steel so thin. 


Armco is one of the leading producers of “memory” 
ribbons for electronic computers. Research is a big part of 
the reason why. 


Armco is constantly searching for new and better 
special steels for new and better products. This persistent 
search—and the expanding markets for our steels that 
result from it—has been a 
steady growth. 


major factor in Armeo’s 


ee 


ARMCO STEEL CORPORATION 


MIDOLETOWN, OM0 


SPECIAL STEELS 


SHEFFIELD STEEL DIVISION « ARMCO DRAINAGE @ METAL PRODUCTS. INC. THE ARMCO INTERNATIONAL CORPORATION 


y planes, increasingly help- 
ful in transcontinental sales races, now 
outnumber commercial aircraft in the 
U.S. and last year logged more air 
miles (546 million) than did the air- 
lines (518 million). 

° . . 

New damper on cigarette advertis- 
ing, applied by the Federal Trade 
Commission as a belated result of re- 
ports linking smoking to cancer, will 
force gimmick-minded cigarette ad- 
men to scrap many of their most 
cherished high-pressure lures. Hence- 
forth forbidden: claims about the ef- 
fects of smoking on “the nose, throat, 
larynx or other part of the respiratory 
tract [including the “T-zone’], the di- 
gestive system, nerves or any other 
part of the body, or on the energy of 
the smoker.” Also taboo: claims of 
“medical approval,” unverified state- 
ments that a brand contains 
nicotine, tar, acids or resins. 

. * © 

Shrewd shift to investments in cor- 
porate securities, mortgages and real 
estate from low-yield government 
bonds boosted U.S. insurance com- 
panies’ net investment yield (after 
taxes) from 2.88% (1947) to 3.24¢, 
(1954). 


“less” 


* . 
italian investment market has at- 
tracted two bullish New York bank- 
ing houses, Lazard Freres & Co. and 
Lehman Brothers. Together they 
bought a 10% interest in Milan’s $100- 
million (assets) Banca di Credito 
Finanziario, established in 1946 by 
three leading Italian banks to circum- 
vent a law forbidding banks to engage 
in corporate financing. Since then 
Mediobanca has handled 80%, of Italy's 
corporate bond issues. Included among 
its customers: Fiat, Societa Edison, 
Terni, Esso Standard Italiana 
Shell Italiana. 
- 2 * 
Busmaker-turned-grocer ACF -Bril! 
Motors Co., after three swift mergers 
(Oklahoma’s Humpty Dumpty food 
chain, Detroit's Wrigley Stores and 
Michigan's Big Bear Markets) gave it 
a 130-store network of supermarkets 
grossing $350 million a year, has made 
a bold bid for the business of some 
1000 independent food retailers by 
gobbling up a fourth, Detroit's $75- 
million (annual sales) 
grocer A. A. Wolf, Inc. 
. + ° 
Legal tempest over manufacturers’ 
practice of stitching labels above the 
back pockets of blue jeans finally 
dumped jeanmaker Sears Roebuck 
for the count after a year-long battle 
in the Federal Courts. The winner 
Levi Strauss & Co., whose patented 
“Levis” won the exclusive right to 
wear the back pocket adornment. 


and 


wholesale 
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Governmental give-and-take, an un- 
easy policy of awarding fat airplane 
contracts, then cancelling them. is 
currently working wonders for Mc- 
Donnell Aircraft Corp. After getting 
whacked with a $135-million contract 
cancellation by the Navy last year, 
then suffering the ignominy of paying 
back to the Pentagon almost $700,000 
of its 1951 profits, the St. Louis plane- 
maker landed a walloping $330-million 
contract for its high-priority super- 
sonic F-101 Voodoo fighters—enough 
to fatten its order backlog to an all- 
time high $600 million. 

+ 4 » 

Despite fierce competition from truck- 
ers, bargemen and airline operators, 
happy U.S. railroadmen are now pre- 
dicting that the nation’s rail carriers 
will earn more than $1 billion in 1955 
(vs. $674 million last year). But they 
had also better think fast about plow- 
ing the bulk of it back into new equip- 
ment, according to Pennsylvania 
Railroad’s James M. Symes. Within 
the next 10 years, said Symes, U.S. 
roads must spend some $20 billion for 
improvements. “We must look on our- 
selves as a growing industry and 
spend the necessary money to grow.” 

° ° ° 

The U.S. farmer's plight, according to 
the Agriculture Department, is far 
less severe than bare figures indicate. 
Farm-belt legislators have been a 
little too quick to point out that gross 
farm income has dropped from $37 
billion to $33 billion since 1951, and 
net income from $15.8 billion to less 
than $11 billion. Figured on a per 
capita basis, the farmer is not nearly 
so bad off. Not only is farm income 
now split among fewer farmers, but 
net worth (land values, equipment) 
is up, and non-farm income (which 


statistics do not show) is growing | 


steadily 
~ ° ° 

“Natural” fiscal year (the end of the 
12-month period when inventories 
accounts receivables and outstanding 
loans are at their lowest point) has 
been plotted for some 200 industries, 
from breweries to brassieres, by the 
American Institute of Accountants 
Advantages of adopting a natural 
year: easier inventory-taking and 
“reduced areas” of dispute in tax 
returns 

. . . 

Shrinking wool prices, now a firm 20° 
lower than a year ago, will not be 
passed on to the consumer. Cloth- 
makers and garmentmakers, caught in 
a profit squeeze, will keep the sav- 
ings to offset soaring operating ex- 
penses. Should wool prices rise above 
present levels, the effect will un- 
doubtedly be felt at retail level a 
year from now. 

(CONTINUED ON PAGE 49) 
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THE BATTLE AGAINST SOIL DISEASE 


with Stauffer Chemicals! 


“Preventive medicine” —can now insure healthier soil as well as 
healthier people. Vapam— a new type of soil fumigant developed by 
Stauffer — rids the soil of plant-killing fungi, bacteria, nematodes, 
weeds and insects before the crop is planted. Unhampered by these 
enemies in the earth, root systems develop full vigor, and the resulting 


healthier plants mean finer crops in greater abundance 


Agricultural chemicals by Stauffer have been helping farmers to 
improve crops since 1885. New developments like Vapam, and the 
amazing new organic fungicide Stauffer Captan, expand the production 

of high grade food crops, Stauffer in this way 


Stauffer enlarges upon its vital and diversified chemical 
a... services to agriculture to industry to you! 


STAUFFER CHEMICAL COMPANY 


380 Madison Avenue, New York 17, N. Y. 
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TRAVELERS 


CHECKS 
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The best thing you know wherever you go 


NATIONAL CITY BANK TRAVELERS CHECKS 


Backed by 
The First National City Bank of New York 
Member Federal Deposit insurance Corporation 











Walttonals save us 65% a year on our investment.”’ 


— HARRIS-SEYBOLD COMPANY, Cleveland, Ohio 


“Our forward planning programs and day-to-day operating controls JOBS HANDLED: In your business, too, National 


: machines will pay for them- 
both require accurate, efficient financial data processing Goncrel Accounting selves with the money they 


“We have been using Nationals for many years. A study of our latest Notes Receivable save, then continue savings as 
application for National showed a return of about 65% annually, Accounts Receivable annual profit. Your nearby 
; : A on Satie National man will gladly show 
paying for itself in less than 18 months. eee v= how much you can save—and 
“In every operating division and department where Nationals are os = my de ee why your operators will be 
" enero 
used, they have established a record of savings. It's a credit to their ac- -, happier 
curacy and speed. Their simplicity of operation is enhanced by the ease Cost Accovating 
: Pre- oll 
with which operators can be age 


: ‘ Labor Distribution 
trained. In view of such experience, “ all Payroll Writing 
it is understandable why we are so , ; 





Analyses 
pleased with National equipment.” Vice President —Finance 
Harris-Seybold Company 


THE NATIONAL CASH REGISTER COMPANY, parrow 4, onro 


977 OFFICES IN @4 COUNTRIES 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM 8S. FORBES 


EISENHOW ER’S ILLNESS AND THE MARKET 


The sharp impact of President Eisenhower's illness on 
the stock market was understandable. When the market 
is at a high level it is always sensitive to major develop- 
ments and this heart attack, its full extent then un- 
known, couldn’t help but have enormous impact. 

The stock market usually rises well 
in advance of the good news which 
is its cause; at the same time, the 
market likewise discounts in advance 
bad tidings. Plainly, the President's 
illness makes it quite unlikely that 
he could be, or would be, a candidate 
for a second term. The market in 
recent weeks has been taking into ac- 
count that instead of the near cer- vos, Tusnnower 
tainty of an Eisenhower victory in ‘56, there is now a 
distinct possibility that a Democrat will once more sit 
in the White House after only four years of a Republican 
administration. 

Rise of stock prices has long been termed “An Eisen- 
hower Market.” Considering that the lessening of world 
tensions has been largely attributed to the personality of 
the President, considering that, in short, the world’s 
present relative well-being has been so often attributed 
to that one man in the White House, it is remarkable 
that the market was not further unsettled and for a Jonge: 
period by the news of his heart attack. Actually, the re- 
action so far reflects the fundamental strength of the 
economy. Although employment and production levels 
have climbed amazingly, there is every indication that 
further growth is continuing. 

There is a general absence of excess inventory 

Forses’ soundings show that with hardly an exception 
every major corporation that had previously planned ex- 
pansion is proceeding apace with projected new plants, 
re-equipment, growth. 

Under the, so far, sound and deft touch of Secretary of 
the Treasury George M. Humphrey, the Administration 
has been applying some brakes to the boom, particularly 
as it affects credit expansion. The President's illness cer- 
tainly has brought a good note of caution to those whose 
optimism was based solely on the thought that the execu- 
tive branch of government presently, and for the next 
few years, would not engage in the business-baiting of 
New Deal days. 


The stock market’s reaction to the President's illness 


Forses, octoper 15, 1955 


should be enormously reassuring. People with sound 
securities should feel a greater peace of mind because one 
of the worst things that could have happened to the 
market has happened and the market has not collapsed 
Prices of securities today, by and large, are well grounded 


in a broad-based, healthy economy 
uw 
"4 
THE WEAR-AND-TEAR CONTROVERSY 


Antiadministration politicians who like to accuse the 
Republicans of dancing to the Big Business tune might 
ponder Treasury Secretary George M. Humphrey's oppo- 
sition to accelerated amortization. At the same time, some 
of those businessmen grumbling about Humphrey's views 
on the subject might well re-examine the point and pur 
pose of rapid write- 
offs. 

Involved is the 
complex question of 
stepped-up wear- 
and-tear allowances 
to encourage indus- 
trial expansion. If 
ever a Truman Ad- 
ministration measure , ; 
Treasury Hallding, Wash 
was popular with 
management, this tax-postponing, expansion-encourag 
ing fiscal device was. Five-year accelerated amortization 
was a big help to basic industries such as steel, aluminum 
railroads, natural gas and oil in expanding to give us a 
guns-and-butter economy after Korea. It enabled them 
in effect, to postpone paying taxes on a portion of thei: 
profits and to use the money to write off as much as 85‘ 


of the cost of new plants in five years 


Secretary Humphrey, quite rightly, has decided that thi 
artificial stimulus is no longer needed. In thus running 
counter to the thinking of a sizable portion of the Big 
Business community, Humphrey has once more cut the 
ground out from under those who consider him an exalted 
errand boy for Big Business. While this demonstration of 
independent-mindedness will not silence the Treasury 
Secretary's critics, it should make some industrialists 
think twice before fighting Humphrey's efforts to eliminate 


what he calls “an artificial stimulus of a dangerous kind 
The tax-amortization program was designed to help 
meet a war emergency. Under its stimulus, industry's out- 


1951-54 


lay for expansion rose to $107 billion in the 





period, 29°, over the previous four years. Steel ingot 
capacity was boosted some 20 million tons 

It should be remembered that the tax-amortization 
program was never an actual subsidy. What it does is pour 
into corporate treasuries a large income-tax-free “cash 
flow,” 52% of which ordinarily would have been carted 
off by the tax collector. Industry can use these funds to 
pay for new plants quickiy—without selling additional 
stock or running into long-term debt. 

But it is no subsidy. Once written off, the new plants 
get no further tax reductions for wear-and-tear. In later 
years, the Treasury makes up what it lost in the early 
years, unless tax rates are cut sharply in the meantime. 

From the Treasury's point of view, however, the pinch 
is real. Accelerated amortization privileges were granted 
on 20,000 projects costing $30 billion. Currently it is 
siphoning off nearly $1 billion a year in potential taxes, 
money that would go a long way toward balancing the 
Federal budget. 

Humphrey, moreover, has an even more important 
reason for opposing extension of the program. Tax 
amortization tends to speed up expansion. Right now the 
Government is trying to brake the boom before it gets 
out of hand. Expansion, Humphrey reminds us, should 
be “an integral part of our broad, orderly, long-range 
natural economic growth.” Artificial devices like acceler- 
ated amortization have no normal place in our free 
economy 

If we must use such artificial stimulants, let's save them 
for a time when business is lagging and needs a shot in 
the arm. Where exceptions are necessary for projects 
vital to national defense, of course, the privilege should be 
extended, but not with a lavish hand. 

After all, businessmen can no longer complain that their 
problems are misunderstood in Washington. The Govern- 
ment has gone a long way toward solving their wear- 
and-tear deduction problems by recognizing the sum-of- 
the-digits and declining balance methods of depreciation 
as alternatives to the old straight-line method. Both of 
these reduce taxes in the early years of new plants 

It's true that growing population and rising living 
standards are putting pressure on industry for more steel, 
aluminum, copper, oil in the years ahead. Internal finan- 
cing of this expansion is a fine thing for stockholders, but 
there is a limit to how much can be paid for financing out 
of plowed-back earnings and depreciation allowances 
Managements who don’t want to go into debt can sell 
common stock in a strong market like the present 

Considering all this, it is rather painful to hear some 
industrialists poutingly threaten to pick up their expan- 
sion marbles and go home if they can't write off new 
plants under certificates of necessity. Have some indus- 
trialists forgotten so soon that business is the first to suffer 
when a government accepts the principle of tampering 
with, “managing” all facets of our 


economy? 
x 
DIVIDEND RECORD HIGHLIGHTS 


All people who own stocks aim at securing income 
from sound investments that have reasonable apprecia- 
tion prospects. They are putting their money to work in 
an expectation of a return. Dividends are of great con- 
sequence 

As our young country grows older, some amazing 
records are being achieved for the common stocks listed 


profit-and-loss 


14 


on the Big Board. The New York Stock Exchange has 
just released a compilation of 34 common stocks which 
have paid a cash dividend in every quarter for the last 
half century—a remarkable achievement. Additionally, 
the compilation shows that there are 139 common stocks 
on the Exchange which have paid quarterly dividends for 
more than 25 years, and another 125 issues which have 
paid at least one dividend every year for more than 25 
years, for a total of 298 securities which have been 
dividend payers for a quarter of a century or longer. 
From June of last year through June of this year approxi- 
mately nine out of every ten of the eleven hundred 
common stocks listed on the Exchange have paid divi- 
dends. 


The honor roll of the “Remarkable 34”: 


Cash Dive. Paid 
(inet. extras) 


Yield on 
' oo 
ist Closing Div 
June Malt Price thru 
1955 1955 6-1-55 i June 
American News Co $1.50 $0.75 $ 33 4.5% 
Mag., newep. diati 
Pullman Incorporated 4.00 2.50 64% 62 
Rn. care & equip 
Erie & Pitts. R.R. Co. 1.75* 71m 
Pitts. Ft. Wayne & Chi. 3.50 
Cold & Stock Tel. Co 3.00 
Bubs. of Weat. Union 
Amer. Tel. & Tel. Co. 4.50 186% 
Bell telephone aystem 
Wash. Gas Light Co 1.00 41% 
Operating public util 
Commonwealth Ed. Co 0.90" 
Operating public util 
Beech Creek BR.R. Co. 1.00 
Boston Edison Co. 1.40 
Operating public util 
Cons, Ed. Co. of N.Y. 1.20 
Operating public util 
Westingh. Air Br, Co. 6.60 
RR. equipment 
W. Va. Pulp & Pa, Co. 
Pulp @ paper prods 
The U.S. Play. Card Co. / 73 
Playing c'da, novelties 
Parke, Davie & Co. J A 41% 
Pharmaceutioala 
Precter & Gamble Ce. 100% 
Soap & toiletries 
Raybestos-Manhattan 3. J 53 
Asbestos & rubber prod 
Pin. Plate Glass Ce. 
Glass, paints. cheme 


12 Mes 
Ended 


167m 
157%m 


General Electric Co. 
Rlectrical equip 

National Biscuit Co. 
Biscuits, cereals 

United Fruit Company 
Bananas, shipping 

Flee. Storage Bat. 
Batteries & access 

Aeme Steel Co 
Steel specialties 

Kastman Kodak Co. 
Photo & optwal proda 

tn. Eng. & Fdry. Co. 
Steel mill equip 

American Snuff Co 
Snu 

Beech-Nat Packing Co. 
Oro canned foods 

Allied Ch. & Dye Corp. 3.15 110% 
Industrial chems 

Cent. Hudson GC. & E. 0.73 17% 
Operating public util 

The Texas Co. 3.75 104% 
Petroleum prods 

Yale & Towne Mig. 2.00 . OS 
Machr'y &@ bidg. h’dware 

Amer. Brake Shoe Co. 1904 2.00 d wy 
R.R. & auto brakes 

Amer. Nat. Gas Co, 1904 2.00 57 
Gas util. holding co 

E. lL. du Pont de Nemours 1905 6.00 2.50 222% +#+%+%}2.7° 
Nylon, chemicals 


*— Subject to tax withheld by states, territories or foreign govt's. 


™Mean of bid-—asked. 

*..Dividend rate increased since July 1, 1954. 
"Plus dividends of stocks of other companies. 
t-—Dividend rate reduced since July 1, 1954. 
*-Adjusted for sock dividends or «plits. 
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WHY THIS SIGN 
iS YOUR GUIDE TO 
FINER TELEVISION 


RCA's 36 years’ experience 
is yours to share in TV— 


biack-and-white or color 


When the time comes for you to pure hase 
a TV set and enjoy the most fabulous 
medium of entertainment ever created 
for the home, here are facts that will help 
you make the right decision 
‘ To pioneer ind develop television, in 
color as well as in black-and-white, called 
for a spec ial combination of practic al ex- 
perience, great resources and research 
facilities in the fields of communications 
and electronics 

RCA was well qualified to do the job 
EXPERIENCE: RCA has been the recog- 
nized leader in radio communications 
since its formation thirty-six years ago 
Its world-wide wireless circuits, estab- 
lished in 1919, and its development of 
electron tubes, laid the groundwork for 
radio broadcasting in 1920 and the 
first nationwide radio network in 1926 

Radio broadcasting led to television 
and in 1989 RCA made history by intro 
ducing black-and-white 7'V as a service 
to the public 

Dr. V. K. Zworykin of RCA invented 
the Iconos« ope, or television camera tube 


and he developed the Kines« ope, now uni 


versally used as the picture tube 


Resources: Pioneering and develop 
ment of color TV has been one of the 
most challenging and expensive projects 
ever undertaken by private industry, To 
date, RCA has spent $51) 000.000 on color 
TV research and deve lopm nt, in addi 
tion to the $50,000,000 previoush spent 
in getting black-and-white T\ off the 
ground” and into service 
RESEARCH FACILITIas: RCA has one 
of the most complete up-to date labora 
tories in the world—the David Sarnoff Re 
search Center at Princeton, N. |. It is the 
birthplace of co my itible color tel vision 
and many other notable electronic devel 
opments 

No wonder that you can turn to RCA 
to find all of the essentials of quality and 
depe ndability born only of « xperience 

In addition, the RCA Service ¢ onapany 
manned by a corps of trained technicians 
operates service branches in all pring ipal 
television areas. No other organization is 
so thoroughly « ’ ed to install and ser 
vice your tel ion set, as well as any 
other RCA product 


RADIO CORPORATION 
OF AMERICA 


Giectronics for Living 





GOING PLACES ” (he great turnpikes 


with Cities Service... 


Driving along the major turnpikes, as millions did last year, it is easy 
to see that Cities Service has more stations on principal toll highways 
than any other oil company. During 1954, motorized Americans 
bought more Cities Service petroleum products than ever before. 


ciITIES @ SERVICE 


A Growth Company 


Number 16 of o series 








FORBES POLLS THE ANALYSTS 





WHERE IS THE DJ GOING? 


The security analysts, those professional students 
of the stock market, are currently cautious and a 


bit worried about stock prices. 


But most of them 


are solidly convinced the economy’s basic strength 
will push the averages a good deal higher by 1960. 


A WELL-KNOWN Wall Streeter likes to 
repeat an accountant friend’s dead- 
pan suggestion for simplfying invest- 
ment problems. “There is no excuse,” 
the probably apocryphal CPA snorted, 
“for all this fluctuation, this uncer- 
tainty. Why not have the SEC and 
the stock exchange set stock prices 
twice a day, based on 
earnings?” 

Free Market Place. Were such an in- 
flexible method of fixing 


assets and 


prices 


“ 


ing pattern emerged: among the men 
who know the market best, there is 
majority agreement on three funda- 
mental points: 

*Ups and downs will continue, but 
a 1929-like collapse simply is not in 
the cards 

*The market, however, cannot go 
up forever. Many of the blue chips, 
these analysts believe, may already 
have advanced too far and too fast, 
and will need a period of rest. Some 


predictions ranged from a low of 350, 
off 25%, from recent highs, to an opti- 
mistic 600, up 25% 

The great majority of the guesses 
centered in the 425-525 level. Ob- 
viously the analysts think the Eisen- 
hower bull market is slowing down 
after rocketing 230 points to 487 in 
two years. Why is the rampaging bull 
likely to become meek and sluggish? 
Senior Analyst S. Weeks of 
Harris, Upham & Company summed 
up for the majority of the analysts 
polled by Forses: “Our selection for 
the next year is limited,” said he, “be- 
cause so many 


Percy 


of the leading indus- 


tries have already 


discounted thei: 


prospects so far ahead.” 

Said ‘Several of 
the DJ blue chips are selling for 25 
times their expected 1955 earnings. A 
stock, in my opinion, is that 
think its earnings 
It might be a good 


another analyst 


worth 
much only if we 


are going highe: 





























ONWARD AND UPWARD? | | 


Mos! security analysts in FORBES’ Poll 
think the Dow-Jones Industrial average 
will be much higher by 1960. The median 
prediction: 600. Other guesses ranged 
between the extreme of 350 and 1000. 


FORBES POLL FORECAST ) 
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adopted, it would probably throw 
several thousand security analysts 
out of work. But the profession is 
safe. So long as the U.S. economy re- 
mains free, so long will stock prices 
ceaselessly be bid up and down as 
hundreds of thousands of investors 
assess and reassess the fortunes of 
the companies whose ownership the 
shares represent. And these investors, 
seeking informed, expert advice, will 
continue to look to the security ana- 
lysts 

Convinced that both fluctuations 
and security analysts are here to 
stay, last month Forses polled a rep- 
resentative group of the professional 
market students. What, its editors 
wanted to know, will happen in the 
next five years to this market, which 
has already passed its legendary 1929 
high by some 100 points and is now 
hesitating just short of the 500 mark? 

Basic Agreement. Out of question- 
naires completed by some 30 careful- 
ly selected top analysts, one surpris- 
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1925 ‘26 ‘27 ‘28 '29 '30 ‘31 ‘32 '33 '34 ‘35 ‘36 ‘37 "38 "39 ‘40 ‘41 ‘42 ‘43 ‘44 ‘45 ‘46 


analysts do not rule out the possibil- 
ity of an interim slump in the next 
few years, possibly of 1946 propor- 
tions. But the concensus is that it will 
probably be much slighter 

*Such temporary setbacks notwith- 
standing, the basic trend of stock 
prices will remain upward, impelled 
by a growing population, technolog- 
ical changes and the chronic, merci- 
less pressures of inflation. 

Whither the DJ Industrials? “Where, 
in your opinion,” Forses asked the 
analysts, “will the Dow-Jones Indus- 
trial average” stand on September 1, 
1956?” The median guesstimate put 
the DJ one year hence at 500. The 


*Consisting of: Allied Chemical, American 
Can, American Smeiting, Amer. Tel. & Tei., 
American Tobacco, Bethlehem Steel, Chrys- 
ler, Corn Products, du Pont, Eastman Kodak, 
Genera! Electric, General Foods, General Mo- 
tors, Goodyear, Int'l, Harvester, Int'l Nickel, 
Johns Manville, Loew's Inc., Nat'l, Distillers, 
Nat'l Steel, Procter & Gamble, Sears Roe- 
buck, Standard Oil of Calif., Standard Oi! of 
NJ., Texas Co., Union Carbide, United Air- 
craft, US. Steel, Westinghouse Elec., Wool- 
worth 


4) 48 49 50 5) 52 50 55 


1960 


this 
ure earnings are going to rise 
much.” A Chicago analyst 


idea at 
make s 
that pre- 


dicted that indigestion from too much 


point to wait a bit and 


installment buying will cause a busi- 
which will knock 100 
points off the DJ by next September 

The Long Pull. For all these mental 
reservations, Forses’ Poll failed to un- 
cover a real, dyed-in-the-wool bear 
None of the 30-odd analysts pre- 
dicted anything like a return to the 
dismal levels of 1932, 1938, 1942 or 
even a slump below 1953's low point 
of 255 for the Dow-Jones Industrials 
In fact, replies to Forses’ next query 


ness recession 


struck an even deeper note of opti- 
“Where will the 
DJ be five years from now?” 

Eighty per cent of the analysts said 
the DJ would be at least 20% higher 
than the recent level of around 470 
“I believe,” said Edmund W. Tabell, 
of Walston & Company, in a comment 
typical of the majority, “that the mar- 
ket is 


mism. The question 


currently above its normal 
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value based on earnings and divi- 
dends, but that the long-term growth 
factors in our economy should result 
in a stock price level over 600 by 
1960.” 

Two of the analysts, casting the 
caution of their profession to the 
winds, predicted that the DJ would 
stand at 1000 by 1960. Five more bet 
on 750 to 875. Only 12 of the 30 ex- 
pected the Industrials would fail to 
hit 600 by 1960. Just four hardy 
skeptics looked for a DJ level in 1960, 
below the 487 high thus far in 1955. 

Forses also asked the analysts why 
they expected the averages to go 
higher—or lower. The opt:mistic ma- 
jority were comfortably orthodox in 
this regard. Their bullishness appar- 
ently is based on a slightly more so- 
phisticated variation of the belief in 
progress-under-free-enterprise that 


has gripped businessmen and laymen 
investors alike in the past few yeurs. 
The most common reasons for opti- 
mism, in order of frequence, were 
these: inflation, population growth, 
and technological changes such as 
atomic power, 

The Dissenters. The dissenting mi- 
nority was less united. On the one 
hand were cycle theorists like An- 
thony Gaubis, of Anthony Gaubis & 
Company, “We are,” said he, “in 
the early 1929 phase of the 1921-1929 
super or triple cycle. Stocks are not 
likely to be in a long-term buying 
zone until late in 1957. We should be 
in a new bull market in 1958-59, and 
by September 1960 we should again 
be in the cyclical downtrend.” 

Another, somewhat milder, pessi- 
mist is William White, of Hornblower 
& Weeks. White thinks the Dow- 
Jones Industrials may be back to 
around 385 by 1960, after hitting 550 
next year. A similar forecast was 
made by a Los Angeles analyst, who 
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less 
will 


thinks tighter money and a 
friendly governmental attitude 
put a mild crimp in the boom. 

Standing midway between the bulls 
and the bears was Walston & Com- 
pany’s Eldon A. Grimm. Grimm ex- 
pects the Dow-Jones Industrials to 
slip to around 450 next year. Nor 
does he expect to see them much 
higher by September of 1960. The 
key, in Grimm's opinion, is the polit- 
ical situation—“whether a conserva- 
tive party will be in power that will 
be friendly to business or another 
party which might ot be friendly.” 

Favored industries. Woll »~-are of the 
old Wall Street saw that “you can’t 
buy the averages,” Forses went on to 
ask: “Which industries do you think 
will perform the best marketwise in 
the next five years?” 

In picking industries most likely to 
succeed for the five-year pull (see 
tables), most of the analysts stuck 
with the traditional “growth” indus- 
tries: chemical companies, electronics 
manufacturers, oil companies and pa- 
permakers. “Mature” industries such 
as tobacco, coal and railroads had few 
friends for the long pull. Whatever 
their prospects in the next few years, 
most analysts thought them mediocre 
bets for long-term investing 

But in selecting the most promis- 
ing stocks for the shorter 12-month 
pull the analysts were less unanimous 
and less orthodox. They dropped pa- 
per and electronics from the Favorite 
Four. In their place, the analysts ele- 
vated steel and retail trade. (Retail 
trade, its partisans thought, would 
benefit from current record consumer 
income.) Oils, singled out by several 
as “behind the market,” moved into 
first place as 1955-56 favorite. Said 
Tri-Continental Corporation's John 
Goodsell: “Oils have a strong growth 
trend, but have made a relatively poor 
performance since April, 1952.” 

Several other “mature” industries 
were chosen as good 1955-56 pros- 
pects. There were two votes cast for 
the coal industry as a likely perform- 
er. R.E. Buchsbaum, of W.E. Hutton, 
spoke up for the movie makers. L.F. 
Rothschild’s Dudley Arthur Anderson 
named the machine tool industry as 
his favorite. His reason: industry's 
need for cost-cutting machinery. 

Several of the analysts were quick 
to point out that there is no contra- 
diction in choosing different industries 
for the longer and shorter terms. Said 
one: “Many of the traditional growth 
stocks need a rest. For a while, some 
of the laggard groups may have their 
day. But over the longer run, the 
basically-growing industries—like 
and electronics—are the 
ones you can't go wrong with.” 

How Representative? On Wall Street 


chemicals 


there is a breed whose basic attitude 
is “forget the averages. Let's look for 
individual stocks which are worth 
more than they are selling for.” This 
viewpoint was represented in the 
Forses poll by Phillip Carret, of Bos- 
ton’s Granbery, Marache and the 
Pioneer Fund. Carret, not surprising- 
ly, declined to predict where the av- 
erages are going. “The odds,” Carret 
wrote, “are in favor of the security 
analyst who appraises relative values 
rather than the market as a whole. 
[He should] determine which stock is 
relatively the cheaper.” 

Forses editors saw to it that this 
“special situations” approach to in- 
vesting was represented in their poll 
So was the chartist approach, the 
cycle approach and all the other ma- 
jor theories for making money on Wall 
Street. The editors believe their poll, 


if not infallible, is fairly representa- 
tive of the profession’s thinking 

Some of the participants permitted 
Forses to quote them by name. Oth- 
ers asked to remain anonymous 
Some are well known names on The 
Street. Several are qualified men who 
work quietly for big corporations 
which need to know what is going on 
in the capital markets. Two thirds of 
the analysts polled work in Manhat- 
tan’s financial district, but the poll was 
not parochial. San Francisco, Los 
Angeles, Boston, Chicago, Philadel- 
phia and St. Louis were represented. 

influential. These professional stu- 
dents of the market, as most of them 
are quick to point out, work with fal- 
lible charts and balance sheets, not 
crystal balls. But their opinions, as 
Forses has presented them, are well 
worth considering. Agree with them 
or not, these considered views will 
have a decided effect on our stock 
exchanges so long as those investment 
market places remain free. 
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At A meeting of Textron-American 
stockholders at Manhattan’s Waldorf- 
Astoria one sunny day last May, a 
stockholder rose to his feet. He had 
heard, he said, that someone was try- 
ing to buy out Long Island’s Pepsi- 
Cola Bottling Co. Could that someone, 
he asked Textron-American’s Chair- 
man Royal Little, possibly be Tex- 
Peals of laughter greeted the 
picture of the U.S.’s 
fourth-biggest textile company sud- 
denly going into the soft drink busi- 
ness. But Little himself merely smiled 

Don't laugh too hard,” he cautioned, 
because the answer is yes.” 

As it turned out, the deal for the 
bottling works fell through. So did 
Little's subsequent attempt to 
Textron-American a 


tron? 
incongruous 


give 
profitable side 
line in calendars and playing cards 
through the acquisition of St. Paul’s 
famed old Brown & Bigelow. But 
Textron stockholders, while they still 
might chuckle at some of Little’s un- 
orthodox ideas on diversification, have 
long since ceased to be shocked at the 
results. Little’s much-publicized “Ac- 
quisition-of-the-Month” plan has 
been giving them a far too exciting 
run for thei: 

Shopping Spree. In the 
and-a-half, Little has 
than a basement buyer, scurrying to 
Detroit, St. Louis and San Francisco 
to pick up for Textron-American 
promising buys in such incompatible 
product 


money. 
past year- 


been busier 


air-borne radai 
equipment, vibration testers, rate-of- 


climb 


lines as 
indicators for airplanes, and 
automobile upholstery padding. A few 
months pushed through a 
cagey deal for Western Union's trans- 
atlantic cables (which the government 


ago he 


*Traded NYSE 
224%; low 


1955 payout 


Price range (1955): high 
12. Dividend (1954): 10c. Indicated 
60c. Ticker symbol: TXT 


MACHINING RADAR ANTENNAE: 
no keener than the boss’ ear 
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TEXTRON-AMERICAN’S ROYAL LITTLE: time for a change 


TEXTILES 


WEAVER’S WEB 


After three decades in the slump-ridden tex- 
tile business, Textron-American’s crafty Royal 
Little is suddenly bullish in plywood and radar 
antennae, just to name a few new enthusiasms. 


then scooted off 
to Connecticut to buy out a manu- 


has still to approve), 
facturer of chain saws, generators and 
pumps. Two weeks ago he wound up 
still another successful summer shop- 
ping spree in Oregon and Illinois. He 
returned from it with such seemingly 
ill-assorted items as a plywood mill 
and a titanium bolt company 

stockholders 


could only make wild guesses at what 


Textron-American 


the unpredictable Little would come 
But 


traditionalists in 


there were a few 
Wall Street 
wondering last 
Royal 


weave his odd 


up with next 
starchy 
who 


month 


were 


publicly 


just how Textileman 
Little could possibly 
new collection of mismatched com 
panies into a single well-knit indus- 
trial enterprise 

What they overlooked primarily was 
Royal Little himself. Starting out in 
1923 with $10,000 in borrowed capital, 
Little built up a $162-million (assets) 
textile empire on sheet opportunism 
alone. Sentimentality and staunch de 
votion to corporate neatness never did 
play any significant part in his spec- 
Selling Little short on 


the ground that his new ventures do 


tacular climb 
not weigh heavily with him now, how- 
ever, would be very 


Actuall afte 


incautiou 


more than three 


decade n the weaving business, Op 
casting his 


Mo: e 


\A ell on his 


portunist Little is simply 
ve elsewhere 


to be 


ever-acquisitive e 


over, he al Oo appeal 


way toward amassing the kind ol 
profitable operation few mere textile 
‘extiles? he 


men had eve! een Te 


mutter I've had enoug! 

Stitch in Time To the 
Streeters who followed Litth 
royal conquest of American 
Co. and Re Mill 
ter. Littl apparent distaste for tex 


Wall 
battle 
Woolen 


only last win 


' rt 
nanny 


bbin 


tiles seems a little like the feigned 
diffidence f an ardent master of hi 
craft. Littl ngineered the three-way 
merge I uch the 


that he hed hi 


together ro the 


Ame Way 
Textron empire 
odds 
England fading 


ndust n ne 7 i) jut 


tattered and 
fab: i 
with 


and fi 


ends oO 
infinitel plication 
to the contrary 
lan 
and 


dling I ory communit' 


bank« one sense a 


urvival As a 


lextron 


desp« rat an to 
textile Vas already 
coming apart at the seam In 1952 it 
had lost $3.5 million A year later it 
dropped $171,000. Last year it would 
have v 


but for a $4 


ound 


up $3 million in the red 


llion 


profit from Lit 


19 





tle’s nick-of-time nontextile ventures 

Behind Little’s tooth-and-nail fight 
to absorb Robbins and American 
Woolen, two threadbare companies 
which had piled up 1954 losses total- 
ing $26 million, there was brilliant 
reasoning. As a result of the mergers, 
Textron-American now has a broad- 
ly-diversified fabric line (woolens 
and worsteds, cottons, synthetics and 
woolen-synthetic blends). It also has 
a far better chance to ride out the 
chronic private depressions that have 
plagued the textile industry for dec- 
ades. Even important, Little 
picked up American Woolen’s hoard 
of cash, a fat $30 million worth of tax 
credits good until the end of 1958, 
and a lot of sagging New England 
masonry which Little believed, 


more 


$10-million promt by year's end. 

Whether or not it does will depend 
largely upon Little’s success in lin- 
ing up still more nontextile compa- 
nies 


No man ever had a more com- 


pelling incentive to hit that mark. In 
addition to his $75,000 salary, Little 
pockets 1% of 
net earnings 


Textron-American’s 


If proof were needed, howeve1 
Royal Little is still something of a 
dyed-in-the-wool textileman, Little 
supplied it himself recently. He 
nounced plang to build an ultra- 
$9-million woolen mill at 
Barnwell, S.C. “Most of the woolen in- 
dustry he 


that 


an- 
modern 
said enthusiastically, “is 
still concentrated in the North where 
costs are high. So we're going to have 
quite an advantage over our competi- 


LITTLE & BULLDOZER AT A GROUNDBREAKING CEREMONY: 


when you're in a rut, try something new 


against the reckoning of 
friends, could be disposed of for 
still more cash. It was. Within four 
months after he clinched the deal, Lit- 
tle had already liquidated 11 of Amer- 
ican Woolen’s mills for $2.1 million, 
thus eliminating some $2.5 million in 
annual carrying charges. But because 
the sale price was far below the mill's 
book value, he also boosted Textron- 
American tax loss to $40 million. 

In the Clear. Perhaps the best tes- 
timonial to Little's management 
shrewdness is the fact that Textron- 
American is already making more 
money than in pre-merger days. In 
1954's first six months it earned $2.6 
million on sales of $82 million. Last 
year, on roughly the same volume, 
Textron, Robbins Mills and American 
Woolen piled up losses totaling $16.2 
million. Moreover, once he has sold 
a few more money-losing mills, Lit- 
tle feels confident that Textron-Amer- 
ican can make a highly respectable 


“smarter” 


20 


tors. When this plant swings into op- 


eration next year, it ought to do a 
$20- to $22-million annual volume and 
earn 10°; on sales.” 

After Textron-American’s tax cred- 
its expire, the mill’s margin will be 
cut in half. Even at that, it will still 
rank among the textile industry's 
most efficient operations. But a 5% 
return looks mighty skimpy to Royal 
Little these days. In his hunt for still 
more profitable companies, Little has 
already made it quite clear that there 
is not a single outfit in the weaving or 
garment-making field that he wants 

Instead, Little is concentrating on 
companies which will not only earn 
at least a 40% return on Textron- 
American's cash investment, but which 
will also earn 10° after taxes. “We 
are trying,” he explains, “to get away 
from a business where the investment 
is terrific and the return low.” In that 
respect, he has indeed had enough of 
textiles 


Shower Curtains & Negligees. How did 
Little get mixed up in the low-profit 
textile field in the first place? Says he: 
“I more or less backed into it.” Trained 
as a chemical engineer, he drifted into 
Lustron Corp., a pioneer acetate ray- 
on-maker started by his uncle, Indus- 
trial Chemist Arthur D. Little. When 
Lustron flopped and sold out to Cel- 
anese in the early 20s, Little borrowed 
money to set up a small business dye- 
ing and selling rayon yarns. “It took 
me the next 17 years to build up a 
net worth of $2 million,” he recalls, 
“and it was a struggle all the way.” 

By 1941, Little was still a small 
timer Atlantic Rayon Corp 
(Textron’s predecessor) was doing a 
modest $8-million business making 
parachutes for the Air Corps. Two 
years later a contract cancellation sent 
Little on a fast scramble to get into 
some other textile operation. Only 
then did he devise his grandiose, and 
frankly desperate, scheme to make a 
line of branded consumer products 
ranging from men’s wear to shower 
curtains and negligees. 

No scheme could have been more 
audacious. Little had neither cloth nor 
weaving mills and, even worse, had 
less than $1l-million working capital 
But by a series of nerveless financial 
maneuvers, he picked up a somewhat 
motley collection of closely-held tex- 
tile mills at bargain prices. Three 
years later he was sitting pretty with 
a booming $100-million-a-year fabri- 
cating business. 

Best Laid Plans. The boom did not 
last long. By 1949 the textile industry 
was in a slump, and Textron suffered 
a $1.6-million loss. Little also found 
out that a well-advertised brand name 
on cloth was no lure to customers in- 
terested primarily in styling. “My 
beautiful theory,” he concedes with 
utter candor, “simply wouldn't work.” 

But he had others, and he lost no 
time switching in and out of them. He 
scrapped Textron’s garment-making 
business to concentrate on making 
cloth. But he soon found himself hip- 
high in deficits as the fickle public 
swung away from synthetics to cot- 
tons. It was then that Little spotted 
American Woolen and Robbins Mills 
as intriguing citadels ripe for con- 
quest. He swooped in, and by Janu- 
ary of this year had blanket coverage 
of the entire textile field. 

He also had some spare cash with 
which to test a brand-new theory: 
that radar antennae and underwate: 
cables are as indispensable as spinning 
mills to a successful textile operation. 
By 1956, Little hopes to have picked 
up enough outside companies to put 
Textron-American on a $300-million- 
a-year sales basis, with an even split 
between textiles and other products. 


whose 
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If his timetable for acquisitions 
holds up, he could also wind up 1956 
with some $22 million in profits— 
every last cent of it tax-free. By 
1960, barring an upset in the economy 
which might put the skids under his 
acquisition schemes, Little expects to 
hit the $500-million sales mark, earn a 
whopping $100 million before taxes. 

Looking Them Over. Fantastic? Not 
in Little’s book. He simply plans to 
keep on growing. “Frankly,” said 
Little, “I don’t see any particular rea- 
son for stopping as long as we can 
acquire good companies. Why should 
we stop? All we have to do is to buy 
businesses with unrelated activities. 
I think we have finally found a plan 
that even the Justice Department can’t 
find fault with.” 

How does Little expect to integrate 
these “unrelated activities?” “I don’t 
expect to,” he says. “As soon as we 
take over a company, we make it a 
division of the parent company. But it 
functions just as it always has—same 
management, same everything. 

“Of course, that means we have to 
make sure that its investment in fixed 
plant is low, and that its earnings 
record, growth potential and manage- 
ment are good.” 

In the past eight months, Little 
notes, Textron-American “looked 
over” 167 different companies, signed 
up four—bringing its total number of 
non-textile divisions to seven. Others 
will probably be added before the end 
of the year. But Wall Streeters also 
noted something else: that Little, 
shrewd Yankee trader that he is, had 
lost none of his discriminating eye 
for a bargain. 

Hidden Value. As a bargain hunter, 
Little has pulled off some amazing 
financial coups. Back in 1945, for in- 
stance, Little bought a textile com- 
pany, Manville Jenckes, for $5.5 
million ($4.5 million of it borrowed), 
and promptly began juggling its fi- 
nances to recover his money. First he 
sold two of its mills for $2.2 million 
and immediately leased them back. 
But in selling the mills below their 
book value he also picked up a tax 
loss worth $1.3 million. Manville 
Jenckes had been operating with $2 
million in excess working capital 
which, when added to the tax credit 
and the money from the sale of the 
mills, amounted to exactly $5.5 million 

-the entire purchase price. Thus, Lit- 
tle actually bought for nothing a com- 
pany earning $1 million a year. 

Fast Turnover. So, when Little goes 
a-shopping these days, Wall Streeters 
sit up and take notice. True to form, 
Little rarely fails to find a way to pick 
up a bargain, however difficult. One 
such opportunity came in 1953 when 
Little heard that the aging manage- 
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ment of F. Burkart Manufacturing 
Co. (upholstery padding) was loeok- 
ing for a buyer. He quickly stepped in 
with a proposal: Textron would buy 
the business and inventories for $2 
million. At the same time, Textron’s 
profit-sharing plan, The Market Street 
Trust, would buy the plants and lease 
them back to Textron. But Burkart 
had also been earning $1.4 million a 
year, thus assuring Little that he 
would get his $2 million cash invest- 
ment back in 18 months. 

Ryan Industries (electronic de- 
vices), which Little bought in June, 
was an even better example of Little's 
latter-day skill in financial negotia- 
tions. For the privilege of buying a 
company earning $1 million before 


taxes, Little paid only $1 million in 
cash, and agreed to let Ryan’s man- 


and Coquille P| have not 
yet been disclosed, it is not likely that 
Little was drawn into a bad bargain 
In fact, by the end of 1957 the cash he 
laid out for firms will be back 
in Textron-American’s coffers—avail- 
able for othe: 

But Little is also looking forward to 
the day when a straight cash trans- 
action may not be necessary. Textron- 
actually 
amount to a doubling of its common 
stock book value (now $18.32). To 
keep this book value continually 
climbing higher, Little has adopted a 
rather stringent dividend program 
60c a share $1.20 in 1956, 
and $2 “three or four years from now.” 
Says Little: “Last year we 
only 10c. We want to 
holders but 


vood, Ine, 


these 


acquisitions 


American's tax credits 


this year, 


paid out 
keep stock- 
too happy 


happy, not 


TEXTRON-AMERICAN SPINNING ROOM: 


even in boom times, a skimpy return on a huge 


agement keep 25% of its pretax earn- 
ings for the next 10 years. But since 
Textron pays no taxes, Ryan's pretax 
earnings are, for all intents and pur- 
poses, the same as net earnings. Thus 
Little is raking in a 75% return on his 
capital investment. 

Instalment buying has also played a 
notable part in Little’s recent 
Dalmo Victor Co., a 
facturer of radar antennae grossing 
$24 million a year, received cnly 
$300,000 of the $1.5 million purchase 
price in cash from Textron. The rest 
is being paid in promissory notes due 
over a four-year period, or, in other 
words, out of future earnings 
While all the details of 
the purchase arrangements between 
Little and the M B Manufacturing 
Co. (aircraft engine mounts and vi- 
bration testing equipment), Homelite 
Corp. (chain saws and generators), 
Camcar Screw & Manufacturing Co 


pur- 


chases manu- 


Future Plans. 


investment 


Someday 


taxes. If 


we're going to have to pay 


we get the rate too high now 
we might have to cut it later.” 
But there is an even more important 
Plowed back 
book value 


should be 
price. If common 


stock up to around $40 a share 
(almost twice 


reason 


earnings will 


raise which, in turn 
reflected in a higher market 
Little 


can get the 


what it sells for now) 
stock itself to acquire 
new companies without badly diluting 
his stockholders’ equity. Crafty Royal 
Little, owner of 100,000 shares of Tex- 
tron-American common, 


he could use 


is no man to 
milk his own investment 


While 


of more 


Little bustled about in search 
bargain-rate investments last 
stockholders could only won- 
der what Textron-American’s hodge- 
podge line of products will look like 
when Little pauses to catch his breath 
“I’m sure I can’t tell them,” said Lit- 
tle, grinning I any idea 


month, 


haven t 





Iw THE 41 years that Board Chairman 
George W. Merck has been in the 
drug business, he has boosted old line 
producing Merck & Co.” 
American branch of 
an old German drug firm, doing less 
than $10 million annually, to the No. 1 
spot in the field with $146-million 
In the process he has 
himself a very rich 
need an 


ethical drug? 


from the small 


sales last year 
made man, too 
insurance 
at 61, he believes his com- 
President James J. 
So last month, to 
make sure his company’s future re- 
mains on the up & up, Merck intro- 
duced some new blood at the top 
® As president, Harvard Law School- 
John T. Connor, 41, who 
started with Merck in 1947 as its gen- 
eral 


really to 
But 


needs 


rich 
policy 
pany one 
Kerrigan is also 61 


trained 
attorney, rose to vice president 
and general manager of Merck-Sharp 
& Dohme International 
© As executive vice president, Yale- 
man Henry W. Gadsden, 44, who was 
a vice president and director of Sharp 
& Dohme when the Philadelphia drug 
house merged with Merck in 1953, 
stayed on as an administrative vice- 
president of Merck 

From Darmstadt to Rahway. Merck’s 
bloodlines go back a long way. When 
Friedrich Jacob Merck took over the 
Engelapotheke [“Angel Drugstore”] 
in the Hessian town of Darmstadt 284 
years ago, chemistry was just emerg- 
ing from the shadows of alchemy. In 
1827, the Merck firm started manu- 
facturing; in the next 40 years it be- 

‘In drug-trade lingo 
never advertised directly to the public, but 
always to doctors and druggists through pro- 
fessional journals, and are usually sold only 
on prescription Proprietary” drugs are the 
old patent medicines gone respectable, and 
unlike ethicals, no holds are barred in adver- 


tising them or pushing over-the-counter 
ales 


ethical drugs are 


*Traded NYSE. Price range (1955) 
30%4; low, 20. Dividend (1954): 80c 
1983 payout: 80c 


high 
Indicated 
Ticker symbol: MRK 


MERCK’S GEORGE MERCK: 


making the unexpected predictable 


DRUGS 


MERCK’S SALK VACCINE LAB TESTS 


SERENDIPITY FOR PROFITS 


Injecting new blood into venerable Merck & Co., Chair- 
man George Merck quotes an old fable to map his plans. 


came the first commercial 
of first morphine the codeine 
finally cocaine. George Merc! 


George 5: began 


producers 
and 
s father 
producing drugs 
and chemi s and 
U.S. in 3 at 
his son, fr 
15) 


doctorate in che 


medicinals in the 
Rahway, N. J. When 
, out of Harvard (class of 
decided to go to Germany for a 
mistry, his father ad- 
him Come on 
You can get 
Merck ] 
the shop 
Public Trust, Also Profits. Blondish 
blue-eyed George Merck regards his 
something in th 
of a public trust. “Medicins 
“is tor the people It is not 
profits.” But his 
tude is not 


vised into the shop 


your degree later.” Says 


never did, and I'm still in 


company as nature 
he Says, 
just for 
atti- 


Merck's bal 


introduction 


eleemosynary 
reflected in 
Thanks to 
groups of ethical drugs 
sulfas 


ance sheets 
of four 


(vitamins 


new 
antibiotics and hor- 
Merck has almost tripled its 
sales, from $56 million in 1045 to $146 
million, in the Sharp 
price-cutting hormones 
and 
earnings 


mones ) 
last ten years 
especially in 
down 


antibiotics has slowed 


growth in the last three 
years. Last year per share net inched 
from 96c to $1.03 
But this Wall Street estimates 
Merck's net at around $1.40 per share 


Shiny Test Tubes Neithe 


upward only 7 


year 


George 


Merck nor his 1,000 medical and scien 
can tell what lies 
ahead in ethical drug developments 
that the 


industry has some built-in, automat 


tific researchers 


They are convinced, howeve1 


sales stimulators: the expected con 
rise in the US 


and larger drug-using age groups pre- 


tinued population 
dominating; the growing demand fo: 
the new mental health drugs, prod 
ucts for the treatment of arthritis and 
othe: and the Salk va 
cine. Merck has recently streamlined 
three divi 
efficient assimilation of both 
its own and Sharp & Dohme’s large 
staffs The chemicals 
pharmaceuticals and foreign business 
To meet the inevitable pric: 
that ensue soon after any drug pro- 
ducer gets a headstart with a new 
product, Merck knows he will have 
to dig deep into his researchers’ brains 
and his 


infirmities, 


its operations into main 


sions for 
divisions: 


wars 


salesmen’s stamina. “But 
then,” says George Merck “we always 
have. There’s always serendipity. Re- 
member the story of the Three Princes 
of Serendip who went out looking fo 
treasure. They didn’t find what they 
were looking for, but they kept find- 
ing other things 

That's serendipity, 
business: to 


valuable 
and that’s our 
stumble on the 
pected in a predictable way.” 


just as 


unex- 
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COMMUNICATIONS 





IT&T’S LAST LAUGH 


By moving deeper and deeper into the business 
it knows best, IT&T has been able to increase 
its dividends no less than twice this year. 


Pressep by stockholders at the annual 
meeting last May, Board Chairman 
Sosthenes Behn of $636.9-million 
(total assets) International Telephone 
and Telegraph Corp.* announced that 
“serious consideration” would be 
given to further increases in the divi- 
dend. Along skeptical Wall Street, it 
was regarded in many quarters as 
just another routine sop for impatient 
stockholders. IT&T, many recalled, 
had gone 18 years without paying a 
dividend but with many such sops; 
dividends were not resumed until 
1951. Moreover, just before 1955's an- 
nual meeting, IT&T had boosted its 
quarterly dividend from 25¢ to 30c. 
With such a payout history, reasoned 
some Wall Streeters, how could IT&T 


*Traded NYSE. Price range (1955): high 
31 48 low, 23%4. Dividend (1954) : $1. Indicated 
1955 payout: $1.40. Ticker symbol: IT 


OIL 


RE-BORN LONGHORN 


seriously be expected to raise the 
dividend again? 

But last month IT&T had the last 
laugh on its detractors. From his 
office overlooking New York Harbor, 
IT&T’s affable, white-maned Presi- 
dent William Henry Harrison an- 
nounced that IT&T was indeed raising 
the dividend once again, this time 
from 30c to 35c. “Conditions,” ex- 
plained Harrison, “warrant an opti- 
mistic outlook.” 

Electronic Eyes. Harrison had good 
reason for optimism. IT&T’s net sales 
in the first half, he announced, had 
risen from $198.9 million to $227.9 
million. Even better, although taxes 
to both U.S. and foreign governments 
were higher, IT&T’s earnings 
from $10.1 million to $11.4 million. 

Prosperity had been long in coming 
to IT&T. But Harrison is confident 


rose 


Deep in the heart of Texas, Indiana Standard is 
lighting a fuse that may explode a bombshell 
in both the chemical and petroleum industries. 


Five years ago, everything about 
Carthage Hydrocol, Inc., had the 
glorious, unabashed verve of a Texas 
boast. Hydrocol had gotten its start 
through one of the largest loans ($18.5 
million) ever granted by the Recon- 
struction Finance Corp. No less than 
eight of U.S. industry's top companies 
poured another $16.5 million into its 
mammoth facilities at Brownsville, 
Tex. Even its loudly-trumpeted aim 
had the ring of a Panhandle-sized 
Texas claim: to be the first plant in 
the U.S. to attempt to make synthetic 
gasoline on a commercial scale from 
natural gas and atmospheric oxygen. 
But Carthage Hydrocol and its 
grandiose dream was headed for 
quick slaughter like any longhorn led 
to the stockyards. Despite all its pub- 
licists’ snorting and pawing, the huge 
plant actually never did get into more 
than token operation. Estimates, per- 
haps even optimistic ones, put its 
output at only 10% of its designed 
capacity. Some eighteen months ago, 
its giant doors clanged shut. 
Renaissance. Last year, a subsidiary 
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of the $2,187.4-million (total assets) 
Standard Oil Co. (Indiana)* decided 
to revive the stricken giant. In some 
ways, Indiana had no other choice. 
Not only had it been a partner in the 
Hydrocol venture, but it had also 
erected a $14-million plant of its own 
to separate and purify such Hydrocol 
byproducts as alcohols, aldehynes, 
ketones and acids. 

Late this month, after pouring an- 
other $18 million into the venture, 
Indiana will start up the plant's 
oxygen unit, follow it up with other 
units later this year. Indiana’s chair- 
man, Dr. Robert E. Wilson, a tough- 
minded, top-notch chemist, is sure 
the process can be made to work. He 
bases his conviction on pilot opera- 
tions of Hydrocol’s process that Indi- 
ana ran at its huge synthesis plant at 
Garden City, Kan. If Wilson is right, 
re-born Carthage Hydrocol will pump 
out 7,100 barrels of gasoline and 


*Traded NYSE. Price range (1955): high, 
53%; low, 42%. Dividend (1954): $1.25 plus 
Jersey Standard stock. Indicated 1955 payout 
$140 plus Jersey Standard stock cker 
symbol: SN 


that it will 
ever, has 
under 


continue. The way, how- 
rough. Originally, 
Behn, [T&T was a 
communications empire, 
expropriations 
IT&T plunged heavily 
goods production in 
the postwar period. But it soon found 
that it had dialed a wrong number. 
Last year IT&T took a $2.4-million 
capital loss in disposing of its money- 
losing Coolerator (refrigerator) di- 
vision. With that ill-fated experience 
behind it 
the business it 


been 
Sosthenes 
world-wide 
Hard-hit by 
and 
into 


wartime 
damage, 
consume! 


IT&T again cast its eye on 
knows best—com- 
munications and = fast- 
growing which [T&T 
believes it will find a bright future 

It is which 
counts on to add glamour and growth 
to his bread-and-butte1 


tions 


equipment 
electronics, in 


electronics Harrison 


communica- 
IT&T 
into electronics by 
TACAN, an 


tactical air 


business Last month 
plunged 


coming out 


deepet 
with elec- 


tronic system tor naviga- 
tion. Basically a radio aid, the system 
brings nearer the 


airman’s age-old 


dream of automatic, all-weather ai: 
navigation. Harrison has high hopes 
that TACAN, already adopted by the 
US 


adopted by civilian airlines 


armed forces, will soon be 


fuel oil a day, plus some 180-million 
pounds of chemical products a yea 

“We are going to emphasize chemi- 
cal production at Carthage Hydrocol, 
Wilson. “We'll 
use the gasoline we get for making 
Wilson's intention 
the sudden new interest 


not gasoline,” says D1 


other chemicals.’ 
accounts fo! 
in Carthage Hydrocol on the part of 
chemical producers on the Gulf Coast 
and investment houses in Wall Street 
Wilson expects it to make Indiana 
Standard one of the U.S.’s top pro- 
ducers of petrochemicals 


INDIANA'S WILSON: 
a power in petrochemicals? 
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A TIME FOR DECISION 


What should top management do when it’s a question of 
expanding or pulling out altogether? Answer: that depends 
—as RCA and Int'l Harvester have just demonstrated. 


When two of the nation’s largest in- 
dustrial corporations were faced with 
the same problem recently, they re- 
acted to it in exactly 
The pi oblem what 
electrical appliance 


dollar 


their overall busing 


opposite ways 
their 


divisions, big in 


to do with 


terms but small in terms of 
The problem for Radio Corporation 
of America 


Harvester“ N as 


and giant International 


strikingly similar 
Experience had shown that household 
appliances could be made profitable 


only when a complete ling 


was pro- 
$50-mil- 
appliance div ision 


duced and sold. Harvester’s 


lion-a-yea! made 


only refrigeration and air condition- 
RCA turned out only 
kitchen 

Two Paths. Each giant company met 
the problem in a different way. RCA 
President Frank Folsom merged his 
division Whirlpool 
and Seeger 
RCA’s 
1955) high 


$2. Indicated 


Ticker symbol: HR 


UPS AND,DOWNS 
| FORMA 


ALT nM 


ing equipment 


air conditioners and 


ranges 


appliance with 
laundries) 


tucked 


Corp. (home 


Refrigerator, and into 


*Traded NYSE Price ra 


nee 
41'%: low, 3544. Dividend (1954) 
1955 payout: $2 


On, OF DOLLARS 


MOTOR TRUCKS 








REFRIGERATOR EQUIPMENT 
ty re em 











40 Ee 
1950 195! 


vaults a 20 interest in the resultant 
new full-line 


A fe NeCCKS 


ternational 


manutacture! 
later, $940-million In- 
Harvester faced the same 
Said IH President John L 

It had clear for 
that we had either 


ol capital to broaden our 


situa 
been 
to de- 
line or get out of the busi- 
affrey’s decision to get 
iv Mc- 
Evansville, In- 
plant to Whirlpool- 
When they walked into my 

office and made me the offer,’ 
McCaftre they certainly solved a 


tough 


llion, ex-salesman 


old his big 


gerato 
says 


problem for me.” 

Small Change. In getting out of the 
appliance bu International Har- 
line that 
cool $48 million to its 
But for the 


which sold 


ness 


veste: dropping a con- 


1954 


equipment 


tributed a 
sales farm 
$994 

of goods last year and is aiming to get 
back to its 1951 record of $1,277 mil- 
lion, thi relatively small change 
Harvest 


moreovel nas 


giant million worth 


refrigeration division, 


been relatively static 
in recent eal In the first 
month yf 1955, IH equipment 
pulled sharply (up 17%) 
The 
(up 35 ) 


nine 
farm 
sales have 

out of their tour-yeal 
big motor truck business 


looked even better. Yet 


division sales crept 


tailspin 


reirigeration 
up just $1.4 mil- 
$40 millior 
The company , 
ance Dusire 
couraging Witl 
retrigerators 92.4 
1954 
by tele 101 re 
appliz 


deale: moreove!l 


lion to 

studies of the appli- 
were even less en- 
the USS 


saturatedt at the 


demand for 
end of have been replaced 
eivers as No. 1 in 
national nce sales Appliance 
are no longe1 con- 
tent Ww i mn ol 
While 
to 1 up hi 


two produc ts 
Mc( ‘affrey 


mind whether: 


was trying 
to fol- 
SUCCESS - 


low the “full-line” trend in 


ful appliar 


ice marketing—which would 


cost a lot ol 


money—or somehow 


liquidate his refrigeration division 
executives of Whirlpool-Seeger solved 
the problem by him out. “I 
wouldn't have been more surprised,” 
says he if the 
dropped in to 


buying 


National Grange had 
make an offer for our 


business.” 


Still Diversifying. McCaffrey is quick 


farm machinery 


of the total volume i# repre 


‘ cement demand 


Two thirds 


DOWN ON THE FARM: 


harvest time for profits 


that Harvester is not 
pulling in its horns on expansion. It 
is the 
tractor manufacturer in the world and 
ranks with GM and Ford as one of the 


top three producers of motor trucks 


to point out 


largest farm machinery and 


Harvester has also pushed its newe! 


industrial power and _ construction 
equipment division into added “bread- 
Mushrooming road 
building helped boost the construc- 


tion 


and-butter” lines 
nine-months’ sales to 
$41.6 million, $5 million mor 
all 12 months of 1954 

An agreement recently signed be- 
tween Harvester and CIO United Auto 
Workers settled a 26-day strike with 
an 1l-cent-an-hour pay 
000 workers in 
Since the 


company 


division 


than in 


raise for 40 
18 Harvester plants 
will cost the 
about $30 million annually 


wage raise 
McCaffrey has joined other manufa 
turers in raising 
Cold Water. Despite labor troubles 
Wall Streeters 


Harvester s 


prices 7% 


some have estimated 


earnings for the fiscal 
year ending Oct. 31 at $3.50 per share 
against $2.24 in 1953-54. Blunt John 
McCaffrey of cold 


for them 


has a dash watel 


“They 


‘what steel and labor costs are doing 


forget,” says he 


to us.” But as for his retreat from the 
home appliance business, McCaffrey 
thinks nothing but 


from it 


good 
“Expansion in the appliance 
field was a RCA-Whirl- 


“It wasn't fo 


can come 


natural fo 
pool-Seeger,” says he 
us. The sale means that we can put 
that $19 million to better use in devel- 
oping new products and, perhaps, new 
industries in our recognized lines 
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TYCOON NORTON SIMON: enigmatic & energetic 


HIGH FINANCE 





WIND FROM THE 


WEST 


Wall Streeters wonder what empire-building Board 
Chairman Norton Simon of California's Hunt Foods 
is up to. Is he building Ohio Match Co. into a big- 
scale holding company like Odlum’s 


month the man Wall 
call “Typhoon” the 
uperlative for today’s fast-moving ty- 


LAST some 


Streeters (2.e., 
coon) Simon was once more blowing 
Sharp-eyed traders on the 
3ig Board suddenly that Los 
Angeles multimillionaire Norton 
Simon's floor brokers were executing 
frequent orders at the Wesson Oil & 
Snowdrift Company and the McCall 
trading The Canyon’s 
luncheon soon buzzing 
with What was the chairman 
of $59-million Hunt Foods up to this 


? 


up a storm 
noted 


Corp posts. 


clubs were 


rumors 


time’ 

Simon’s new purchases have stirred 
memories of his earlier forays into 
Northern Pacific, Western Pacific 
Curtis Publishing, McGraw Hill, Con- 
de Nast and others. The Wesson and 
McCall buying bore a striking re- 
semblance to other Simon operations 
much of the buying was being done 
by Simon’s 45%-controlled Ohio 
Match Company.” Simon-controlled 
holdings now amount to 16% of the 
common and 5% of the preferred of 
Wesson Oil shares, and, according to 
Wall Street rumor, 18% to 30° 
terest in McCall Corp. 

Bargain. Simon has been a familiar 
if enigmatic figure on Wall Street 
he began buying into Ohio 
Match in 1945. The stock was quoted 
on the unlisted market (it still is not 
traded on any exchange) 34% bid, 5% 
asked. The stock, he believed, was 


in- 


since 


Traded over-the-counter Price 
1955): high, 16',; low, 1244. Dividend 
We. Indicated 1955 payout: S0c 


range 
1954 
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itlas Corp.? 


widely distributed and could be 
bought carefully without advancing 
the price. But after 
block of it, Simon 
supply had dried up 


At this 


Was 


accumulating a 
discovered the 
Match 
consent 
200,000 


a 20° 


Diamond 
Federal 


around 


juncture 
obliged on a 
aecree to disgorge 
shares of Ohio Match common 
had held 
Simon bid 
Ohio Match holdings, ended up with 
his 45°; He 
then proceeded to from 
$9 million in $20 mil- 
lion Simon's grew 
$3 million to around $10 million 


By 


interest it quietly in its 


treasury for Diamond's 
of the compan; 
build sales 
1946 to nearly 


equity 


present 


own from 


holding dividends to well under 


half of « Simon built up large 
holdings These he | 
invest hare 

Today Ohio Match 
million investments 


cash oceeded to 


other compames 
$7.2 
$4.9- 


Company's 
exceed its 


million net property account 


Conglomeration. Some of his buying 


splurg: 5 th | his associates’ 
and Ohi 


given Simon voting 


is own 
Match’s pooled funds) have 
make 
Sample 
Northern 


Simon in 


power to 
demands or nanagement 
on 14 ot 
Pacific toc as a lever 
1944 won a place on the N 
forced the railroad to sell 
Ohio Match 
Wall Streete1 
episode, do not seriou 
California t 
ing n } pect 
McCall and Wesson. His 
tumble oust vith 
ment nave yon Simon 
dislike 


than one cor 


Using h 
pper board 
timber to 
recalling the Nipper 
the 
indulg 

with 


and 


be eve 
pnoon mply 
olic 
rough 
reluctant 
the 
directors ol 
Moreover 


associate all at he neve! 


manage 
cordial 
ind eal more 
Simon's 
makes 
quick «a " in his stock trans 
actior 


Whateve 


ou ly a mal to 


peculation 
Simon is obvi 
with His 
worth an 


quick-turn 
aim 
contend 
today 
estimated $35 million Hi 


are ot more tl 


per sonal holding are 
intentions 
an academic concern to 


anxious executive their competitor 
idely dis 


them a 


Here were 


and where 


tributed 


ome 
lay make 
target ic mon 


Wall St best 


® Simo 


foray 
gue 

buying Wesson Oil as 
with Hunt 
food chain 


getting hi 


an added link Foods in an 
eventual bis 
e Simo! 


hook 


financial 


ihed unit that 
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A forward step 


Union Electric consolidates separate 





corporations in Missouri and Illinois 








A recent amendment to the laws of 
Illinois has enabled the Union Elec- 
tric System to simplify its corporate 
structure. On August 31, 1955, the 
Union Electric Power Company, 
which operated in Illinois and Iowa, 
was dissolved and its property and 
business taken over by the parent, 
Union Electric Company of Missouri, 
thus removing needless corporate 
complexities and resulting in a more 


efficient basis for system operation. 


Investors in Union Electric bonds 


have acquired direct security in the 
System’s physical assets located in 
[illinois and Iowa. The consolidation 
makes for more flexibility in the use 
of cash working capital and frees 
some funds for the System’s expan- 
sion program. 


This move also should enable the 
Union Electric System to be better 
understood by the public in both 
states and by its investors—another 
forward step in progress for Union 
Electric. 





Union Electric System 


Comprising Union Electric Company of Missouri - 
Missou.i Power & Light Company + Missouri Edison 
Company + Union Colliery Company + Poplar Ridge 
Coal Company « St. Lovis & Belleville Electric 


Railway Company 
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Latest 12-MontH REsutts: return on 
equity, 63%; equity growth, 8.9% 


be fitted into a huge holding company 
like Odlum’s Atlas Corp. 

Yes and/or No. Simon’s own ex- 
planation does little to reveal his 
hand: “Other companies in the match 
industry,” says he, “have been di- 
versifying by acquisition and merger. 
Ohio Match Company has purchased 
its position in Wesson Oil & Snowdrift 
Company because of its interest in the 
food manufacturing and grocery dis- 
tribution field, and has no idea of 
merger or acquisition. We are inter- 
ested only in companies where we 
feel we have a sufficient background 
concerning the business.” 

But Wall Streeters, unconvinced, 
were still of a mind to expect further 
breezes to blow up around Simon and 
his new acquisitions—despite his 
present uncharacteristic calm. 


OHIO MATCHES A LA MODE: 
in a venturesome mood 
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Work Simplification: John H. Pat- . 


terson, president of National Cash 
Register at the beginning of the 
century, never quite got over his 
dislike for figures, cost accounting 
and cost accountants. Legend has 
it that on one occasion when he be- 
came vexed with the whole thing, 
he ordered the clerks in the cost 
accounting department to gather up 
all their books, led a parade to the 
boiler room, had the furnace door 
opened, made each clerk file past 
and toss his records into the fire. 


Fringe Benefit: Knowing that an 
American without his coffee, ham 
and eggs can be a very dangerous 
creature, the Arabian-American 
Oil Company maintains a separate 
organization in Holland, staffed by 
550 people and spending some 
$25,000,000 a year, solely to bring 
their accustomed victuals to Aram- 
co’s 2,500 Arabia-based U.S. em- 
ployees and their families. Sole re- 
turn expected is improved morale 


Workout: Harry Bullis, General 
Mills’ board chairman, held a simu- 
lated stockholders’ meeting for 300 
Stanford Business School students 
In contrast to the actual stock- 
holders’ meeting, where only five 
or six unfriendly questions were 
asked, he was bombarded by more 
than 40 searching, no-holds-barred 
queries. The last question was, 
“What does General Mills get out 
of a meeting like this?” Mr. Bullis 
replied that after trying to answer 
their questions, he now knew more 
about the company than he had 
when the meeting started. 


Self-Help: Charles Kingman, 
Lockheed Aircraft stock clerk, saw 
a collection being taken up, asked 
the reason and was told: “It’s for 
a guy down on his luck; you don’t 
know him.” He insisted on chipping 
in a dollar anyway, discovered 
later he'd contributed to his own 
retirement gift. 


No Joy to Work: Over the last 20 
years, lazy and stubborn workers 
have increased from 10°% to 20% 
of the working population, says so- 
cial scientist Rexford Hersey of the 
University of Pennsylvania. The 
zest for work isn't obsolete in these 
people, he says, it’s just gone into 
hiding because: (1) there is no au- 
thority in industry they feel is 


LABOR RELATIONS 


From a Reporter's Notebook 





* truly concerned 
with their well- 
being; (2) they 
have little fea: 
of punitive ac- 
tion: (3) there 
is no definite, é‘ 

Lawrence Stessin 

clear-cut tie-in 

between increased reward and in- 
creased knowledge and production; 

(4) there is a lack of real pleasure 

in work, and joy 

ment 


in accomplish- 


Why the Bell Tolls: “There is 
not one shred of scientific evidence 
that retirement itself hastens 
death,” Clark Tibbets of the U.S 
Dept. of Health, Education and 
Welfare told the Seventh Annual 
Conference on Aging at Ann Ar- 
bor, Mich. He added, however, that 
people “grow up in a social climate 
focused on work and they feel 
guilty when they are not working.” 
That's the people 
may become confused, depressed, 
withdrawn and bitter and why 
mental and physical deterioration 


is sometimes hastened 


reason retired 


This is the Enemy: Pullman 
Standard Car Mfg. Co. posts orders 
which its have re- 
ceived, as well as the new orders 
the company 


get 


competitors 


salesmen manage to 


Production Lags: Several smalle: 
Detroit companies, hard- 
pressed by falling sales and looking 
around the premises fo1 


auto 


ways to 
found: (1) a 
frying breakfast 
eggs vn company time, storing her 
reserve 


cut soaring costs 


wor worke! 


supply in a 
frigerator 


nearby re- 


made from 


company - 
owned parts; (2) a worker repaii 

ing a friend's radio with parts taken 
from radios of cars on the line; (3) 
a worker sleeping peacefully in 
the bac k seat of a car as it moved 


along the assembly line 


Morale Factor Dr 
of Purdue University 


Bryant Nagle 

studied the 
attitudes of 223 office workers to 
wards their supervisors, found that 
those supervisors who were more 
sensitive to their employees’ atti- 
tudes were more highly regarded 
the more highly re 
garded the supervisors, the higher 
their productivity 
rating 


by employees 


departmental 











“JON! 
foreman in a 
ment. “He bumped 
posed electri 

With “shock” tactics such as these, 
Detroit's famed Square D Co.” 
neered in 


cried the anguished 
famous old advertise- 
against an ex- 


switch.” 


pio- 
selling enclosed “safety” 
switches in the pre-World Warlera. In 
this age of electronics, Square’ D no 
longer has to scare people each year 
into buying some $60 million worth of 
safety switches and some _ several 
thousand other 


mekes fo 


devices which it now 
controlling electricity 
Hard-pressed to keep up with de- 
mand (which has doubled 
since the war), Square D’s President 
Francis W. (“Fritz”) Magin, 72, last 
month opened his second new 
this yea the 


nearly 


plant 
eleventh in his coast- 
Toronto-to-Mexico network 
This month while still 


domesti is going up 


to-coast 


another new 


plant Magin is 
readying final plans for a British sub- 
sidiary to give Square D its first crack 
markets 
High Grade Competition 
gle product we make 
Fritz vitally 


the economy—and just as necessary in 


at overseas 
Ev ery 


says 


sin- 
dapper 
Magin, “is necessary to 
peacetime as in wartime 
were not 
It is 
type of electrical product that gives 
Square D's 


competition 


That's why 
fast.” 


nature of 


afraid 
this very 


to expand s0 
necessary 
its 
rise, however, to one ol 
headaches 
But Magin 
a We 
takes this 
tion says he is 
thank God!” 


But he also admits that competition 


bigge st 
who started in the busi- 
tern Electri 
in his stride 


ness as apprentice, 


“Our competi- 


very high grade 


and marketing in the electronics busi- 


ness are obviously” a big problem 

Tradec NYSI 
2 ow 40 
cated 1055 


bol: SQ! 


Price range 1955 
Dividend (1954 


payout: 82 plus extra 


high 
$2.05 Indi 
Ticker sy™m- 


“FRITZ” MAGIN: 


the next stop: England 


ELECTRONICS 





Sud 
os 


ex 


EXAMINING NEW CIRCUITS 


ROUNDING OUT SQUARE D 


From a one-room fuse firm in Detroit, Fritz Ma- 
gin’s Square D Co. has grown with the electronics 
industry into an I1-plant, coast-to-coast ven- 


ture. 


Even 


has in 


which _ it 
would be 


competition 
»quare D 


contror | ith 


enough marketing 


probl neeting the diverse 
They 

architects, man- 
utilities and the 


Square D's 


requ customers 
include 
ufactu 
US 


uct lit 


prod- 
enough to fill an av- 


erage ; yrder catalogu. ranges 


fron hand-sized mass-produced 


switches to $250,000 stom-made sys- 


tems {i ontrolling the flow of elec- 


tricity throughout a whole 


tactory 


Technical Salesmen. To deal with the 


problems of making and marketing 


such a line, Magin 


most eiectrical ipl ers 


than 
deliberately 


even more 


avoid oO ntratis his plants in a 


few citi } ving a tacti 


com 
mon it i eaviel 
Magi: 


al plant to put 


industries as 
automobiie: has set up region 
and sell 
three 
But in electron- 
automobile 


together 
equipment mace in 
Square D 


ics, unlike the 


major 
factorie 
industry, 
Magin’'s regional plants cannot simply 
assemble identical products in differ- 
ent parts of the Much of 
is custom work 
staffed 


engineers to 


country 
Square D's work 
Magin has 


electrical 


and 
with 
custom -tailor 


each plant 


electrical systems to specific local re- 
Moreove! 


naintain 


quirement Magin’s branch 


plants 1 unusually 


star dard 


large in- 


ventori ol 


parts in order 


Now it’s getting ready to expand overseas. 


to offer local customers “on the shelf” 
supermarket style 

One of the Best. Magin has increased 
Square D’s sales 168° World 
War II, well above the industry's 
126% average While 
more than the in 
average, the firm has in 
creased its plant space consid 
(104%, vs. 158%), more 
than not netting eight to ten cents on 
each dollar—one of the best 
periormances in the 
result 


shopping 
since 


increase 
creasing its sales 
dustry 
rably 
less often 
sales 
industry. / a 
Square D’s net has 
climb from $1.7 million to 
$4.7 million in the past 10 years 
Since Square D first went into busi 
(with “hardly 


one 


made a 
spirited 


ness as a small shop 
enough personnel,” as 
executive 


company 
recalls, “to make u, two 
hands of bridge”), it has 
failed to turn a profit—and that 
during the 1932 depression. By 
sistently 


only once 
was 
con- 
plowing back part of these 
steady earnings, Magin has managed 
to finance new plants without going a 
penny into debt. 

This year, with sales running 6.2% 
ahead of last, and the prospect of rev- 
enues from three new plants coming 
in, he expects to top his 1953 sales 
peak of $62.3 million by a good mar- 
gin. Says Magin, with the breezy op- 
timism typical of the electronics busi- 
“The next decade will be even 

it can't help but be.” 


ness 


better 
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ROBERT AUGUSTUS WEAVER: diversification has its 


CERAMICS 


price 


GLEAMING PROFITS 


Such current trends as diversification and overseas trade 
are nothing novel for Ferro Corp.'s shrewd R. A, Weaver. 


As one of the 
only 


few U.S. firms that not 
product, but the 
equipment used to apply it as well, 
Cleveland's $43-million Ferro Corp." 
has long 


turns out a 


dominated the porcelain 
its plants now make half 
U.S. output and 80% of 


and equipment 


enamel! field 
of the total 
the kiins 
by its 


othe: used 


customers to enamel stoves 
appliances and just about everything 
else from hamburger stands to arty 
ash trays 

In an era when U.S 


becoming 


Internationalist 
business is increasingly 
Ferro’s 
(for 
well 


international -sales-minded, 
grandfatherly Chairman R.A 
Robert Augustus) Weaver is 
ahead of the field. Last year 
Ferro’s $31.7-million 
third of 


profit were made overseas 


one 
fourth of sales 
its $1.9 million net 
More than 
Weaver is credited 
with taking the ancient European art 


and one 


any single man 


of porcelain enameling, transiating 
and transforming it into a mechanized 
industry and bringing it back to Eu- 
rope again. As the use of appliances 
spread abroad, Weaver opened for- 
eign subsidiaries starting with Canada 
in 1927 and branching out to Holland 
France, England, Brazil, Australia, 
Argentine, Mexico, Japan and South 
Africa 
For othe 

the verge of 
subsidiaries, 


businesses on 
establishing European 
Weaver has a friendly 
*Traded NYSE. Price range (1955 nig! 
38%; low, 28%. Dividend (1954 80c plus ‘ 


stock Indicated 1955 peyout f6c plus 4 
stock. Ticker symbol OF 


American 


30 


word ol aavice Many 
vondering how they can get 
Into toreign Du We operate ours 

of effort. All you 


get a good manage! and 


Ame rican 
firms are 


ness 


put the accounting fellows right to 
work on the figures.” 
Salesman » man behind this deft 


dominance of the highly technical 
enamel field here and abroad is him 
self neither an engineer nor a chem- 


ist Weave I 
1920 


who took over Ferro way 
back started his career as an 
advertising 
Weay 
nical end 
of the tar ne 
fellow (ie researcher) for 
man on his US 


cop writer. However 


‘ nas 


never neglected the tech 


f the business. He is proud 


employs one creative 
every 
production lines. His 
and engineers opened new 
and 
ring their firing temper 
with the re 
can now be applied to any 
at will take They also 
| special coatings for con 
luminum which are finding 
in the 


for porcelain enamel 
low’ 


1500 


glaze by 
ature degrees 


paint 


booming building 
indust 


Aided 


tions arn 


these technical innova- 
vth of the appliance ir 

dustry »'s sales have grown hand 
1937 were just $4.5 


1947 they were up to $16.3 


tney 


sales are 


ate ol 


yeal 


running 
well over $45 
Urge to Diversify. For all 
Weav el 


this en- 


able rowth record has not 


forgotten what sometimes happens to 
companies that leave all their eggs in 
one basket. He has kept his research 
staff constantly looking for new lines." 
Samples: color pigments, fertilizer 
(marketed by du Pont), fiber glass 
(under Owens-Corning license) , pow- 
dered metals and titanium. All this is 
by way of insurance in case business 
should decline for the “bathtub peo- 
ple and pots and 
Weaver somewhat 
his best 
But diversification has its price. 
Most of Ferro’s products have 
required at least a year or more of 
expensive launching before they be- 
gin to contribute to the profits col- 
umn. Partly as a result Ferro’s net 
fell from its 1950 high of $2.3 million 
to $1.3 million in 1952, last year was 
still 15% short of the peak yea 
although sales had hit a new high. 
Says Weaver: “Launching our fiber 
glass division was extraordinarily dif- 
ficult. It lost substantial amounts of 
1952 1953. But 
this thing turned around 
year so far we've made $90,000 
glass, compared with a loss 
of $50,000 last year.” That leaves only 


one 


pans people,” as 
irreverently calls 


customers 


new 


noney in and now 
weve got 


This 
on fiber 
new division—the 
frit (fertilizer) division 
load As his 


toward 


agricultural 
still not car 

rying its new product 
profitability, Weave: 
seemed at last on his way to beating 
his 1950 record were up 18‘ 

earnings up 47° to $2.06 a share in 
the first six months of 1955 


ink hed 


sales 


Weaver, however, has not forgotten 
in his drive for new products that 
porcelain enamel is Ferro’s bread and 
butter. He is planning a new plant in 
Germany to cash in on that country’s 
tartling industrial comeback. He also 
new US. plant—at a lo 
refuses to disclose. “Be- 
of the small size of the enamel! 
industry,” says he, “the first company 
that goes into an area freezes out th« 
competition. So we're 


plans a 
cation he 


caus 


keeping ou 
new location a secret until the surveys 
are completed.” 
Subsidiary Success 
giving equal 
further 


But Weave: 

priority to plans for 
Says ne: “As 
a result of all our experience 


diversification 
ovel 
seas, we feel we can acquire almost 
any company in the U.S. and run it 
well.” Right now Weaver says he is 
negotiating to exchange Ferro stock 
for two more companies that will add 
a solid $15 million to the company’s 
annual sales volume. “We are,” says 
he, “looking for still other businesses 
It doesn’t matter what line they're in, 
as long as they make a product that 
can be sold.” 

*Weaver is proud of the fact that his versa- 
tile chemists turned out napalm for bombs 


during World War IL without any outside 
help 
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CHICAGO PASSENGER STATION; a case of fiscal indigestion 


RAILROADS 





OFF THE TRACK 


Cold winters, shorts hauls and an oversupply of passengers 
hamper Paul Feucht’s efforts to put the Chicago & North 
Western back on its feet. A merger may be the only way out. 


Due West from Chicago, a gleaming 
stretch of double track cuts straight 
across the prairie to Omaha, 488 miles 
away. Over it last month five crack 
streamliners operated jointly by the 
Union Pacific and the Chicago & 
North Western Railway* thundered 
westward on their fast passenger runs 
to the Coast 

But to a practical railroadman like 
Paul Eugene Feucht (pronounced 
Foykt), took over the job of 
shoring up the North Western’s shaky 
finances almost three years ago, the 
eye-catching sight of shiny transcon- 
tinental trains rocketing along the 
vital track in the North Wes- 
9,500-mile system have given 
little comfort. In addition to rolling up 
deficits year, the stream- 
liners have continually tied up the 
North Western’s main line while its 
profitable freight trains sat idle on the 
sidings 

Profits Not Prestige. Convinced that 
his railroads needed freight revenues 
far more than profitless prestige, 
Feucht got together with the UP’s 
Arthur Stoddard last month to end 
the agreement that had bound their 


who 


most 
tern’s 


year after 


high 
none. Indi- 
none. Ticker symbol: NW 


*Traded NYSE. Price range (1955) 
} 


22; low, 14%. Dividend (1 
cated 1955 payout 
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lines together since 1889. By the end 
of October, the City of Los Angeles, 
City of Portland, City of San Fran- 
City of Denver and the Los 
Angeles Challenger will switch from 
the North Western’s Omaha-to- 
Chicago track to a parallel line oper- 
ated by the Chicago, Milwaukee, St 
Paul & Pacific. Exulted the Milwau- 
kee’s jubilant John Kiley: “This will 
be the biggest operation in 
Milwaukee Road Feucht, 
whose voluntary loss was Kiley’s gain, 
was even happier. Swiftly and pain- 
he had shunted aside a costly 
passenge! which last year 
helped drag the $527-million (assets) 
North Western to a humbling $4.6- 
million loss 

Chronic ills. Even in years of pros- 
perity, the North Western (sometimes 
called “The Southpaw” because its 
trains keep to the left on double-track 
lines) enjoyed robust 
health. Its vital operating ratio (the 
percentage of 


cisco, 


joint 


history.” 


lessly 


service 


he 
nas 


rarely 


operating 
expenses), 


revenues 
which last 
, Zives it the unenviable 
of being the U.S.’s 
liest railroad to run 


eaten up by 
year hit 88.6% 


distinction cost- 


The Scuthpaw’s 
operating ratio has never fallen below 
81% in the past decade. 

The North Western's 


trains criss- 


cross Wi onsil 
Nebraska and the 
traific density 


where severe 


Minnesota 
Dakotas, 
normally 


lowa, 
where 
light and 
winters necessitate 


Most of 
abnor- 


he avy maintenance expenses 


its runs are short, involving 


mally high terminal and switching 
Yet the North Western 
have little trouble ringing up steady 
profits except for one deadly statistic 
54 of it 


money los 


costs would 


total train mileage is run by 


ing passenge! only 
46% in profitable 

This albatross around Feucht’s neck 
North Western a fiscally 
last 
Feucht wound up with a 


trains, 
freight hauls 
has made the 
gone goose In 
for example 


yeal 5 recession 
$21.2-million operating profit hauling 
freight (mostly 


grain and ore ) 


manufactured goods 
more than enough to 
cove! charges on the 
road’s $195-million funded debt, pre 


ferred dividend 


taxes, interest 
and perhaps even a 
payout to common sto kholders. But 
North Western passenger train 
more than The y 


revenues 


ped out this profit 
took in only $22 million in 
cost a $42.5 million to run 
With its freight profits thus cancelled 
jut, the North Western made its worst 
ince the ‘30s, fell short of 


debt obligations, paid pre 


illoping 


howing 
neeting it 
ferred di 


D5 pa sed 


idends out of surpiu and 


common stockholde1 lor 
the fourth straight year 

Too Many Passengers.Whether or not 
Feucht vill turn 
the tide till open to conjecture. In 


less than three 


rgent cost-cutting 


years he ha 


ripped up 
dozens of miles of unnecessary side 
track and has wangled permission to 
abandon some 78 miles of unprofitabk 
branch line. But by the end of August 


the North We 
plets ly dic 


although 

still creaking 
$136,000 eight 
do j 


tern com 


, 
elized wa 
along with a skimpy 


months profit (vs. a 


million loss 





NORTH WESTERN’S FEUCHT: 
too many albatrosses 

















there's no puzzie 
when MANAGEMENT can fit the pieces 


Making the “pieces” of today’s business fall together SUMMARY OF RESULTS 
quickly, efficiently and economically is a job which calls for yeor ended July 31,1955, compored with previous year 
for prompt operating information to management. 1955 1954 


, : , Income from Sales of Products, 
Royal McBee machines, business forms and procedures Services, etc $84,694,569 $84,398,114 


are engineered to meet the vital need for fast, Net Profit sfter Depreciation but 
accurate reports— placed on top management desks before Federal Taxes on Income. $ 7,446,067 $ 6,304,121 
in time to capitalize on opportunity, or correct faults. Provision for Federal Taxes on In- 

| | come _ 3,813,000 __ 3,513,000 
Ii you are interested in seeing the full report of Royal Net Profit after Depreciation and i ea ailing 
McBee for the fiscal year ended July 31, 1955, write Provision for Federal Taxes on 


Secretary, Royal McBee Corporation. Income $ 3,633,067 $ 2,791,121 
Earned per Share—Common Stock $2.45 $1.83 


(After Yeor-End Audit) 


ROYAL MCBEE corporation 
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in 1954). A good autumn grain har- 
vest, coupled with the nick-of-time 
elimination of the streamliners, should 
put the line more solidly in the black 
by year-end. 

But for all these economies, the 
margin between profit and loss is 
still perilously thin at North Wes- 
tern’s Chicago headquarters. For one 
thing, the North Western still has 
more passenger traffic than it can di- 
gest profitably. Last year 70% of its 
23,300,000 passengers rode commuter 
trains in the Chicago area, where the 
average fare is a skimpy 39 cents and 
where the road piled up a $2.2-million 
operating deficit in 1954. To cut this 
loss, Feucht has successfully peti- 
tioned the ICC for a 25-cent minimum 
charge on commuter fares, and has 
ordered 32 big double-deck coaches 


FREIGHT TRAINS & ROUNDHOUSE: 
the track was cleared for them 


with the highest capacity (169 seats) 
of any passenger car in the country. 

While Feucht was up to his ears 
in schemes to cut costs even further, 
his more prosperous Chicago neigh- 
bor, the Milwaukee Road’s John 
Kiley, was happily making plans to 
spend a $5.5 million on 
locomotives, 


cool new 


passenger and another 
$1.5 million for improved signaling 
devices along his Chicago-to-Omaha 
track. But last month an even more 
drastic solution was cooking. Kiley, 
having a big chunk of the North 
Western’s passenger business, was 
mulling a possible merger with the 
North Western itself. Last year, di- 
rectors of both lines recommended 
that a study be made on a way to 
“consolidate” some of their operations 
By the end of 1955 the study will be 
completed. Paul Feucht’s heroic ef- 
forts notwithstanding, it may yet be 
up to the Milwaukee Road to put the 
ailing Southpaw on the right track 


Forpes, ocroper 15, 1955 


ins named President 
achrachs and Company 


echrachs ond 


sh the ne 
w medvotely ’ 
war production. * 4 tne Te 
us on ar ” 
= New Yor® Waser -_ till talleed abo 
~ nich be 
shuttled betw on everest pece oh 
ve, atti 
plan ‘ 
ot the Pentage™ . wtonral ? 
ry 


talents 


we, Mire. Bvene 
the restos 
Evans ves 


dest 
connderel Ther © 


eveted het 
he 


t { the hue wh 
~- P rimcaton 
« ereduatet from Pr = 


nas + 


THE HONORED OCCASION 
When a business associate achieves his life’s ambition, 


the commemorative gift should be outstanding. 


ROYAL SALUTE 


A Scotch whisky of rare age, 
in a ceramic commemoration flagon 
created by Rapal Bouton, of England 
Farle 3 ; 
\ CHIVAS BROTHERS, LTD. Aberdeen, Scotiand 


Betabliahed 1401. By Appointment Purveyors of Prowistons 


a snd Beoteh Whisky to the late King George Vi 


BLENDED SCOTCH WHISKY * 86 PROOF + CHIVA: 
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700,000 Shares 


Kaiser Aluminum & Chemical 
Corporation 


4%% Cumulative Preferred Stock 
$50 Par Value) 
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AUTOMATIC ADMIRAL 


Ross Siragusa has never been afraid to take 
a bold plunge for profit. One such is already 


paying off; 


As presipent and chairman of the 
$109.1-million (total assets) Admiral 
Corp.,* dapper, cocky Ross Siragusa 
has never been afraid to bet on a long 
shot. Turned down by the banks for 
the cash to start Admiral (then called 
Continental Radio), Siragusa sold his 
car and most of his furniture. His last 
$200 went for a bus ticket from Chi- 
cago to Pittsburgh, where he hoped to 
peddle radios assembled from pur- 
chased parts. Later without so much 
as a nickel in war orders, Siragusa 
plunged ahead in 1941 and built a 
$500,000 defense plant to keep his 
business alive in wartime 

Leng Shot. Last month Siragusa’s 
latest long shot was romping home a 
winner. In his Chicago plant, Siragusa 
threw the switch to start up the last 
line of a mechanistic marvel named 
Robot Il. Despite its dramatic name, 
Robot II is actually three prosaic as- 
sembly lines that operate as one unit. 
But the cost-cutting, profit-padding 
way in which it makes a television set 
is anything but prosaic. By automa- 
tion, Robot II trims and crimps wire 
leads with better-than-human pre- 
cision, inserts resistors, wire jumpers 
and tube sockeis in printed circuit 
panels. “The value of automation to 
us, so far, has been incalculable,” says 
Siragusa 

Siragusa, who was the first man in 
the radio-TV industry to gamble on 
automation (Robot I has been turning 
out radio boards for some time), may 
also make the automatic assembly 

*Traded NYSE. Price range (1055): high, 


30%; low, 2144. Dividend (1 ): SL. Indicated 
1968 payout: $1, Ticker symbel: ADL 


< 


TY PRODUCTION LINE; 
vulnerable to interference 


another is 


yet in blueprints. 
lines for others. “We're quietly look- 
ing over various requests for them.” 

Siragusa has already earned, in fact, 
one virtual guarantee of Admiral 
automation’s worth. Early this year, 
he signed a five-year agreement with 
RCA, permitting it to use Admiral’s 
automated system. 

Corners & Costs. Ross David Sira- 
gusa, 49, started Admiral in a corner 
of a Chicago garage in 1934, using $5 
worth of desk space in his lawyer's 
office as executive headquarters. His 


et a ee 
ON THE ROAD TO MECCA: 
automation paves the way 


idea was to beat a field of 50 competi- 
tors by turning out high numbers of 
low-priced ($8.95) radios. The epic 
bus ride gave him a shoe-string start 
when he sold 250 of the radios to a 
jewelry Master Merchandiser 
Siragusa gambled again in 1939 when 
he snapped up 10,000 automatic rec- 
ord changers at half price, sold them 
in table model radio phonographs at 
$55, only half the price of the next 
lowest-priced unit in the industry. 
Through such derring-do, Siragusa 
pushed Admiral from 52nd to 4th 
place in the radio industry sales in 
just two years. The risky defense 
plant boomed sales in the early 1940s, 
but Siragusa already was planning 
ways to send his “war baby” through 
peacetime college. In 1944, he bought 
Stewart-Warner’s Dual-Temp refrig- 
erator and range business for $125,000 
Diversifying Stewart-Warner had 


store 


ADMIRAL’S ROSS SIRACUSA: 
he bet on a winner 


thought it could make “white goods” 
pay off, instead lost heavily. Sira- 
gusa himself went $2 million into the 
red on the deal before he finally 
straightened it out. 

Picture Interference. But Admiral 
really made its mark in the market 
place in 1948 when it brought out a 
small, low-priced TV consolette that 
added $25 million to sales in its first 
year. Next Siragusa went into three- 
speed radio phonographs, and Ad- 
miral meanwhile shot to first place 
(temporarily) in the TV sweepstakes 
on sales of $112 million. It now ranks 
third in the Big Four: behind RCA, 
bunched with Philco and Motorola 

As Wall Street sees it, the big flick- 
er in Admiral’s profit picture comes 
from the estimated three fourths of its 
sales in radio and TV sets, a business 
often beset by large inventories and 
ever-growing restrictions on credit 
Thus Admiral’s sales last year dropped 
12.4% as TV production and sales 
slumped in the first half. A simila: 
drop came in the first half of this year, 
when three or four big government 
contracts all ended at once. “We have 
filled the gap,” Siragusa says, “with 
more civilian business. Our last half 
might exceed last year’s.” 

Things to Come. But as he sits in 
his oak-panelled Chicago office, Sira- 
gusa dreams of a steady, stable line 
with none of the fluctuations consum- 
er goods are heir to. Such a solid 
money-maker, he believes, would be 
a building supply division, possibly 
making heating and air-cooling sys- 
tems. “This division,” says Siragusa, 
“is definitely in the offing. We're toy- 
ing with building a master sink, com- 
plete with all appliances.” 

Siragusa, in fact, believes the di- 
vision might increase sales $75 mil- 
lion to $150 million in, say, five or 
ten years from now. “Sure it’s a 
dream,” Siragusa admits, waving his 
arm around his Chicago plant, “but so 
was this when I dreamed about it 20 
years ago.” 
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FOOD 
FANNY TAKES 
TO THE ROAD 


The old candy firm: 


acquires a new look. | 


VENERABLE, 36-year-old Fanny Farm- 
er Candy Shops, Inc.,* largest US. 
retail confectionery chain (400 shops 
in more than 200 cities), last month 
got a new president, James F. Burke, 


and new deluxe spots (roadside “Candy | 


passing | 
motorists, offset the slump in the con- | 


Fairs”) designed to lure 


fectionery business. Fanny Farmer’s 


older stores are also undergoing a 


face-lifting. 


Candy Supermarkets. Company ex- | 
Parker | 


ecutives met in Boston's 
House, near where Fanny Farmer, of 
Boston Cooking School fame, once 
resided. In a rosy mood, they esti- 
mated “sales somewhere in the neigh- 
borhood of $300,000 a year with earn- 
ings around $45,000” from Fanny 
Farmer's first $125,000 roadside “Can- 
dy Fair,” in operation on U.S. 1 near 
Peabody, Mass., since early this sum- 
mer. Straightway, Chairman John D 
Hayes, 70, the now nearly blind co- 
founder of the Rochester, N. Y., chain, 
and his long-time associate, James 
Burke, decided to: 1) build ten more 
such self-service, white colonial can- 


dy kitchens by the end of next year; | 
2) step up traffic in the company’s | 
familiar little, antiseptic white shops | 


in congested downtown and shopping 
center locations with 
more advertising and wider choice of 
candies. 


Sales Pep. In the bitterly competi- | 


tive candy business (U.S. consump- 


tion has slipped from 20 Ibs. per per- | 


son ten years ago to only 16.9 lbs. to- 
day), Fanny Farmer has done rela- 
tively well. Last year volume climbed 
to a record $18 million and earnings 
totaled $759,000 ($2.23 per share), its 
best showing since 1951. Candyman 
Burke estimated first-half sales are 
“about 10% ahead of last year and 
earnings are up around 5%.” 
Roadside candy selling is not a new 
idea. Restaurant chains like Howard 


Johnson have met with solid success | 


at their large candy counters. But it 
is one Fanny Farmer chooses to try 
out with caution. “After all,” says 
Burke, “in the candy trade it’s as big 
a step as changing over from a corner 
grocery store to a supermarket.” 


*Traded over-the-counter Price range 
(1955): high, 29; low, 24. Dividend (1954) 
$1.50. Indicated 1955 payout: $1.50 


Forses, ocroser 15, 1955 














\ 











\ 
Ways of providing * 


FUTURE SECURITY 
for EXECUTIVES 


Are you concerned with providing future security for 
executives through pension or profit sharing programs 
and other deferred benefits? If so, you will be inter- 
ested in Chemical Corn Exchange Bank’s new booklet, 
“Security for the Executive.” 


The booklet discusses in general terms both ‘‘qualified”’ 
and ‘“‘un-qualified’’ plans for executives 

It reviews ways in which taxes may 

be deferred until rates may be lower 

or taxable income less. 


You are invited to write for your 
free copy of “Security for the Executive.” 


e 


CHEMICAL 
CORN EXCHANGE 
BANK 


Founded 1824 
Pension Trust Department 
30 BROAD STREET, NEW YORK 15 
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This announcement is neither an offer to sell nor a solicitation 
of an offer to buy any of these Bonds. The offer 
is made only by the Prospectus 


$3,000,000 
REPUBLIC OF CUBA 


Veterans, Courts and Public Works Bonds, 4%, due 1983 


(Dollar Series) 


Price 98% plus accrued interest 


Copies of the Prospectus may be obtained from the undersigned 


cALLEN & COMPANY 


September 29, 1955 


























METAL FABRICATORS 





PATIENCE REWARDED 


Having finally caught up with its postwar expan- 
sion, the U.S.’s No. 1 can maker is now increas- 
ing its payout and bearing down on research. 


Amenican Can Co.* has long enjoyed 


an enviable position as the nation’s 
biggest maker of tin cans 


encase practically 


its products 
from 
until 
Canco has also been in the 
enviable 
reliant 


everything 
turpentine to tomato juice. But 
recently 


lar trom 


position of being 


wholly foreign sources 
principally Malaya, China 
Thailand, Indonesia and Bolivia 
The resulting supply 
times ol 


upon 
for its tin 


problem in 
international duress has left 
vivid memories in the minds of Can- 
co's top executives. Recalls Executive 
Vice President Lester W. Graaskamp, 
indulging a flair for understatement 
‘Practically all of our tin was denied 
us because of the Japanese activity.” 

Backlog & Buildup. “The Japanese 
activity” happened 13 years ago, but 
its effect on American Can’s fortunes 
has lasted. “During the war,” explains 
Graaskamp, “there was no possibility 
of doing anything but keeping our 
plants from falling down. As a result, 
when the war ended we had a five- 
backlog of delayed moderniza 
tion and expansion wurk. Since then 
we've had to speed up our building 
program terrifically to catch up.” 

In all, Canco spent some $290 mil- 


lion on 


yeat 


brick-and-mortar expansion 
between the end of the war and the 


*Traded NYSE. Price range (1955): higt 
4514; low, 3844. Dividend (1954) : $1.40 plus ex 
tra. Indicated 1965 payout: $1.70. Ticker sym 
bol: Af 


CANNER STOLK: 
a polite thank you 


end ol 


1954. Only $90 million of it was 
paid for by extra capital 
The bulk of the 


came out of 


financing. 
$200 


earn- 


money some 


Canco’'s 


tockholders’ dividend en- 
President William C. Stolk 
t to admit that “stockholders 
well from the stand- 


hand.” Stolk could 


thank shareholders for 


lare ver's 
cash in 


yolitely 


DOLLARS PER SHARE 


AMERICAN CAN: 
PLOWBACK vs. PAYOUT 


As American Can has caught 





up with its vast postwar expansion, 
it has been able to gradually re 
duce plowback of earnings (black 
and increase payout of 
Jends (red line) 


| PLOWBACK 











53 34 55 


patience and confidence,” re- 


em that, while the 
all it might be 


expansior 


dividend 
the company s 
program 
their investment 

The Long Wait. Shareholders, of 
course, could not put such assurances 
ir pockets A full third of Can 

held by 
whom 
But 


people to 


was steadily en- 


han Ing 


im thre 


cos shares are 


institutional 


investo for dividends were 


not essential many of Canco’s 


owne! were whom the 
Forced to 


million a 


dividends were important 


plow back some $37 year 


into expansion, the best Canco could 


offe 


were 


income-minded shareowners 

dividend 

unexciting 75c to $1 in 
1950, $1.40 in 1953 

last month the end of Can- 

expansion 


cautious 
from 1945's 
1948, $1.25 in 
But by 
cos huge 


finally 


increases, 


postwar was 
In a decade, 


doubled 


in sight 
had 


cle arly 


the program nearly 


CANCO’S NO-DRIP CAN: 
the less tin, the better 


Canco’s assets, boosting them to $406.5 
million. Sales had soared from $242.4 
million to $652.4 million. Canco had 
become even more firmly fixed as the 
leader in the field it shares with only 
one major competitor, Continental 
Can (1954 sales: $616.2 million). So 
much so as to become embarrassing 
Twice government 
clamped down on the two companies 


trustbusters have 


operations 

With his capital outlays leveling off 
at around $25 million a year, last 
month Stolk was able to give stock 
holders the good 
waited so long to hear: a 


they had 
dividend 
increase from 35c to 50c quarterly 
For patient stockholders it will mean 
an additional $6.5-million annual pay 
out. The break in the Eisenhower bull 
market notwithstanding, Canco com 
mon promptly went up three points 
Plus & Minus. In its haste to expand 
Canco has not neglected its old sor« 
spot: the tin supply. In a huge, in- 
tensive research program, Canco has 
be« n 


news 


searching for tin substitutes 
available in North America, 
its dependence on open 
sea lanes to the Orient. So far Canco’s 
500 researchers have not only reduced 


which 
would sever 


the company’s percentage of tin per 
can, but have developed some cans 
that require no tin at all (e.g., a resin- 
coated, plastic-seamed steel can fo 
oil, wax, polish and antifreeze). Canco 
has also expanded its paper container 
business (e.g., cartons for Morton's 
salt) to the point where it now ac- 
counts for 12% of total sales 

With tin currently in good supply 
Canco’s 1955 sales are heading fo 
what Stolk believes will be a record 
high of $700 million. Stolk’s sales de- 
partment assures him that 1956 figures 
will be even better. “The future,” 
says Stolk, “is all plus signs.” 
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ELECTRICAL EQUIPMENT 


TEACHER'S 
LESSON 


Starting with just $500 and 
plenty of scientific knowhow, 
Edward Schinman has built 
Bogue Electric into a $25- 
million business in 15 years. 





do,” the old 
cannot, teach.” A 
living refutation of this cliché is Aus- 
Edward P. Schinman. In 
1940, when he was a New York City 
high school science teacher and en- 
Schinman 
tisement in a financial pape. 


‘TuHose who can, says 


saw, “those who 


trian-born 


gineer, noticed an adver- 


Saying 


EX-TEACHER SCHINMAN: 


two plants in one year 


that the Bogue Electric Manufactur- 
ing Company of Paterson, N. J. was 
Schinman, then 30, decided 
to stop teaching about electricity and 
do something about turning out elec- 
tric products. He borrowed $500 and 
bought what was left of the nearly de- 
funct Bogue Electric Manufacturing 
Company. 


for sale 


At that time Bogue was no great 
bargain. It consisted mainly of some 
near-obsolete machinery 
spectable but slightly threadbare 
reputation as a small-scale manufac- 
turer of generators. After its founder's 
death during the Depression, his suc- 
the factory to fall 
into disrepair, finally put it up for 
sale. 


and a re- 


cessors allowed 


Schinman, who had been an 
standing science scholar, set out to 
prove that he had learned his busi- 
ness lessons as well. He went to work 
developing new applications for elec- 


out- 
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tri powel! Starting with automatic 


water purifying 


to build up an 


and began 
staff of 250 
engineers and researchers. By the end 
of his first 


systems, 
expert 
year at Bogue, Schinman 
had sold $530,000 worth of equipment 
Next year his gross nearly tripled to 
$1.5-million and, as it kept growing, 
Schinman kept plowing his earnings 
back into the company to hire more 
engineers and develop more electrical 
and electronic systems 

Prize Tester. 


Among his more re- 


cent developments, most of them 
stemming from custom research jobs 
for defense 

e An nacelle tester, 
which in eight seconds can test all the 


electrical 


projects 
automatic 
circuits of an aircraft, a 
job formerly 
and 
Force A 
Award 


requiring several men 


the Air 


Achievement 


several hours It won 


sociation’s Ail 


@ Remote control systems for guided 


missiles, jet and atomic sub- 


aircralt 
marines 

© A rectifier replac- 
ing a component 80 times its weight 
and 60 Bogue is the 
first firm to the rectifier in 
quantity from all major 
aircraft firms, is now turning out 1,500 
weekly and aiming at 10,000 weekly 
Schinman the silicon com- 
ponent to account for an eventual 25% 
to 30% of Bogue’s sales 

@ The “Robot Helmsman,” a $10,000 
automatic steering device for ships 

@ Design and manufacture of many 
of the complicated precision parts for 
the famous 
cyclotron 

By last year all this development 
work had begun to pay off in 
way. Bogue’s sales for 1954 passed the 
$25 million mark 
$1.3-million 

On Its Way. There is at present only 
one major fly in Schinman’s ointment 
defense contracts and sales to defense 
88°), of last 
year's sales. Schinman, however, says 
he is not 


silicon powe1 


times its size 
market 


has orders 


expects 


Princeton University 


a big 


and earnings hit 


subcontractors made up 
worried about what would 
happen to his sales should the de- 
fense “All of 


“are usable com- 


boom collapse ou! 


products,’ says he 


mercially in and 


aircraft, television 
Within five years our 
fense business will be only half of our 


total.” 


industry de- 


To prove he means business, Schin- 
plant in 
negotiating 
this month for a second new plant in 
California to supply his aircraft cus- 
tomers. To help pay for these ven- 
tures, Schinman last June completed 
his first public financing: the sale of 
$2 million worth of convertible deben- 
tures and 200,000 common 
stock. “Now we are ready,” he 


“to move ahead a little faster 


man plans to open a new 


Canada next month, is 


shares of 


says, 


A 
TREASURE 


AREA RESOURCES BOOK 
exploins why crea we serve offers 
tremendous opportunity te industry 

Write for free cx 
P.O. Box 899, Dept. W 


Py 
Salt Loke City 10, Uteh 


UTAH POWER 


& LIGHT co. 
WHAT SECRET POWER 
DID THES MAN POSSESS? 


Benjamin Franklin 
(A Rosicrucian) 
WHY was this man great? How does 
anyone man or woman—achieve great 
ness? Is it not by mastery of the powers 


within ourselves 


Know the mysterious world within you! 
Attune 
ages! Grasp the inner power of your mind! 
Learn the secrets of a fulland pea eful lite! 
Benjamin Franklin 


other leas 


yourself to the wisdom of the 


like many 

ed and great men 
: Ro 

(NOT 


THIS BOOK 
FREE! 


and wi 
cian. The KRosicruciar 
@ religious organ 
came to America in 1694. To 

ot the Rosi 
crucia end ¢ ven mi 

lion pic es of lly to 

all parts of che Oo W rite 

for YOUR FREE COPY of 
“The Mastery of Life TODAY 
tion. No salesmen. A non-profit « 


Addres P.A.M 
Th ROSICRUCIANS 


SE « (AMORC) «© CALIFORNIA 
SEND THIS COUPON 


zation) first 


day, headquarter 


No obliga 
feanization 
Scribe 


Scribe P.A.M 
The ROSICRUCIANS (AMORC) 
San Jose 


Please ses 


California 


{ me the free book, The Mastery of Life 
show I may learn tw use my facul 


nes and wers of mind 


which explait 


Na 
Addre 


Caty 


eae ae ae ee rece ee 





APPAREL 


LIVELY YARN 


A persistent perfectionist, J. 


Bolles 


Chadbourn 


has twisted together a hosiery company unmatched 
alike for sheer stretch and proof against snags. 


To make a sheer seamless stocking, 
hosierymen take two nylon threads, 
twist them in opposite directions and 
merge them into a clinging “lively 
yarn.” In just such fashion, high- 
strung, soft-spoken J. Chadbourn 
(“Chad”) Bolles has twisted together 
no less than five companies since 
World War IL. As president since 1938, 
he has built Chadbourn Mills, Inc.” 
into one of the liveliest performers in 
the hosiery industry. 

Matching Pairs. That industry has 
had more than its share of ups and 
downs for years, But not so with 
Chad Bolles and his mills. Bolles has 
boosted Chadbourn’s sales 700% since 
World War II 

Last month Bolles wove his second 
merger in the past six months with a 
money-losing firm, this time mori- 


*Traded over-the-counter Price range 
(1965): high, 16; low, 944. Dividend (1064) 
60c. Indicated 1955 payout: 60c 


bund, 42-year-old Gotham Mills. 
Gotham’s sales have recently sagged 
to their World War II low. 

In the Chadbourn’s stock- 
holders got three shares of the new 
company's stock for each of their old 
shares, Gotham’s one for one. The dea! 
also gave Bolles’ company a new 
name, Chadbourn Gotham, Inc., a 
listing on the New York Stock Ex- 
change and the bulk to challenge the 
hosiery output of Burlington, Berk- 
shire and newly-big Kayser (Forses, 
Sept. 15). For Bolles’ company, whose 
plants already produce, weave and 
finish in a distinctive General 
Motors-like diversification, the merg- 
er extends its line and diversifies it 
into lingerie. “We got Gotham for its 
name,” drawls Carolina-born Bolles 
“It's a good established name and I 
must confess I don’t mind the tax 
carryover.” 


Speed and Stretch. A 


deal 


hose 


finance-con- 


scious onetime banker, at 33 Bolles 
had tired of handling other people's 
money, decided to venture after some 
of his own. He took over modest 
Rufus Wilson Mills in 1938 and gave 
it his middle name. He was one of 
the first to use one-piece hosiery 
machinery before the war, and he 
used the profits he made in the post- 
war textile boom to perfect speed and 
automation. (Meanwhile Gotham was 
paying 43.3% of earnings in dividends, 
plowing little back into new ma- 
chinery.) By insuring low costs pet 
stocking, Bolles was in the black in 
critical 1954; Gotham lost $160,000. 
“We know our business,” Bolles says 
quietly, “and we know how to make 
it pay.” 

This year, industry sales of seam- 
less stockings soared 35%, to give 
them 13.6% of the total stocking mar- 
ket. Bolles means to grab a big share 
of that market with a new idea: a 
sheer clinging seamless stocking made 
of “lively yarn,” jointly patented by 
Chadbourn Gotham and Burlington 
Industries. Unlike present loose-fitting 
seamless stockings, those made of 
lively yarn are snug and trim. What's 
more, Bolles believes that lively yarn 
woven into Gotham’s lingerie line 
may well make Chadbourn Gotham’s 
non-hosiery business equally lively. 





NON-FERROUS METALS 





HOW TO HANDLE ELEPHANTS 


In a year’s time, Bridgeport Brass’s Herman 
Steinkraus has done what four others failed 
to do: he took a white elephant out of the red. 


Wuen the Government put its Adrian, 
Mich. aluminum plant up for rent 
late in 1953, industry experts and 
financial writers alike spoke of it as 
“a white elephant.” Judging from its 
sorry history, it certainly was. No less 
than four companies had burned their 
corporate fingers trying to make mon- 
ey in the Adrian plant, which had 
been built during World War II to 
provide aluminum parts for govern- 
ment aircraft. But all four firms 
backed out in failure. 

“Profitable or not, the plant is im- 
portant to the Air Force,” said Air 
Force Secretary Talbott, “and some- 
one ought to run it.” Only one man 
saw the plant not as a white elephant, 
but as an opportunity. Herman W. 
Steinkraus, 64, president of Bridge- 
port Brass Co.,* made a bid for the 
plant; a month later, in January of 
1954, he signed a contract to run it. 
Traded NYSE. Price range (1955): high, 
46%; oe, & Dividend (1954): $2,124. Indi- 


pared 1 payout: $2 plus extra. Ticker sym- 
” 


38 


High-powered. Steinkraus’ first 


BRIDGEPORT’S STEINKRAUS: 
“we know how” 


precedent-scorning step was to form a 
“White Elephant Club.” Its purpose: 
to make the plant, at last, a going con- 
cern. Known as a public and labor 
relations expert, Steinkraus set a 
high-powered public relations cam- 
paign in motion, whipped up a strong 
community feeling in Adrian, which 
needed the plant as much as the U.S 
Government did. He prompted work- 
ers into making an extra effort to in- 
crease their productivity and keep 
metal wastage at a minimum. 

Two months after Steinkraus took 
over the plant he had production roll- 
ing. In another two months the first 
shipments were made, mainly alumi- 
num forgings and extrusions for air- 
craft. Last June, a year after Stein- 
kraus moved in, plant bookkeepers 
were making their first black-ink en- 
tries in the profits column. Making 
little effort to hide their triumph, last 
month Steinkraus, Michigan's Gov- 
ernor G. Mennen Williams and the 
workers in Bridgeport’s Aluminum 
Division, as the plant was now called, 
crowded into Detroit’s Latin Quarter 
night club. After polishing off a lavish 
spread, they topped the celebration 
off by filing past a big white fiber 
elephant, each dabbing it with a paint 
brush until it glowed a healthy pink. 

Victory. Henceforth, Steinkraus ex- 
pects the Adrian plant to make a 
growing contribution to Bridgeport’s 
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STEINKRAUS (L.), GOVERNOR WILLIAMS (R.) & FRIENDS: 
white elephant, pink paint, red ink and black profits 


overall profits ($5.1 million last year). 
But for Bridgeport Brass, Adrian’s 
significance does not end there. The 
plant is expected to give Bridgeport 
(1954 sales: $106 million), already the 
U.S.’s third biggest copper fabricator 
(after Revere, $193.3-million sales, 


and Scovill, $1ll-million sales), a 
foothold in the booming aluminum 
business. When his lease runs out 
three years from now, Steinkraus 
hopes to buy the Adrian plant out- 
right. “We know how to handle ele- 
phants 








Veteran 


“Work HORSE” 


You can predict 
“long and use- 
ful life” for any vehicle that has 
CLARK Axies in its specifications. 


CLARK EQUIPMENT COMPANY 
BUCHANAN MICHIGAN 
Other Plants: Bettie Creek Jochen Benton Merbor 


PRODUCTS OF CLARK TRANSMISSIONS - 
Torgut ONVERTERG + FRONT AND STAR AXLES 
+ AMLE HOUSINGS + FARM EQUIPMENT UNITS « 
ELECTRIC STEEL CASTINGS + GEARS AND FORGINGS 

fone TRUCKS TOWiInG TRACTORS rOowtrto 
HARD TRUCKS + ROSS STRADDLE CARRIERS + 
TRACTOR SHOVELS AND EXCAVATOR CRANES 


EQUIPMENT 





INDUSTRIAL SPECIALTIES 





METAMORPHOSIS 


Electronics started out as a side line for Daystrom, 
Inc., but today it’s 857 of the company’s business. 


Like many a private investor, Thomas 
Roy Jones, 65, believes in putting his 
capital to work in “growth” indus- 
tries. That is why Jones, president of 
New Jersey's $48-million Daystrom, 
Inc.,” was dissatisfied with his Amer- 
ican Type Founders Division. Not that 
ATF, the venerable corporate parent 
of Daystrom, was unprofitable: as 
one of the nation’s largest manufac- 
turers of offset presses and other 
printing equipment, ATF last year 
accounted for nearly $15 million of 
the parent firm’s $74-million sales. 

But Jones, who has a strong yen 
for expansion, told friends he felt the 
printing business just did not offer 
the prospects for the growth he was 
seeking. He decided to concentrate in 
Daystrom’s other fields 

Jones began diversifying after he 


*Traded NYSE. Price range (1955): high, 
3245; low, 23. Dividend (1954) : $1.25. Indicated 
1955 payout: $1.25. Ticker symbol: DYM 
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steered ATF out of bankruptcy in 
1932. First he went into furniture 
(and later changed the company’s 
name to Daystrom), then plunged 
happily into electronics. Last year he 
took over Weston Electrical Instru- 
ment Corp. and Michigan's Heath Co., 
makers of “do it yourself” radio and 
TV kits. ATF, once Daystrom’s back- 
bone, receded to a mere corporate 
appendage 

Last month Tom Jones took a deep 
breath and got out of the printing 
business entirely. To a Manhattan 
group headed by Dave Berdon and 
Jay Levine, he sold American Type 
Founders and its sprawling Elizabeth, 
New Jersey plant for an unspecified 
sum. “We are,” said Jones, “tempo- 
rarily sacrificing some earning power! 
But we believe we will be better off 
in the long run.” Sighed he happily 
“Now electronics, a growth industry, 
will be 85° of our total business 








Forses Harr-Price Boox SALE 


Save 50% and More—forbes Business Books Make Ideal Christmas Gifts. 


Take advantage of the greatest book sale in Forbes’ his 
tory! Brand new, bindery fresh business books at half price 
and less, while they last! 


Don't miss this opportunity to build up your business library 
with vital Forbes’ books that tell you how to: step up your 
business progress; sharpen your ‘ mold public 
opinion to your favor; get to the top and stay there; keep 


‘sell-how “ 


WAYS AND MEANS TO 
SUCCESSFUL RETIREMENT 


by Evelya Colby & John G. Forrest 


Packed with down-to-earth help on all the prob 
lems people face on retirement, especially the 
problems of finance points out hundreds of 
ways for retired men and women to earn extra 
money from hobbies or part-time businesses 
they can start on a shoestring 


WAS $3.50 NOW $1.75 


AMERICA’S TWELVE MASTER 
SALESMEN 


Twelve outstanding successes brit ou valu 
able pointers on the fine art of sel! among 
others: James A. Farley, Max |! ir., Con 
rad Hilton, Alfred | Norman 
Vincent Peal William 
Zeckendori, et: 


WAS $3.60 


Thomas | Mi 


NOW $1.50 


THIS WILL KILL YOU 
by Cheries Furcotowe 


Here is a new form of guide-bool w to kill 
yourself, A hilarious but downright sensible 
volume on matters of diet and health, including 
how to stop smoking, prepared under the super 
vision of a distinguished physiciar “guaran- 
teed” to add years to your life or your money 


back ! 


WAS $2.75 NOW $1.38 


REVIEW AND REFLECTION 
—A HALF-CENTURY OF LABOR 
RELATIONS 


by Cyrus 5. Ching 


Cy Ching, who actively participated in the most 
dynamic 50 years of industrial relations, first 
within industry itself, and subsequently as 
Federal Mediator, reviews this vital era (1903 
53), gives ground rules for « essful labor 
management 


WAS $3.95 NOW $1.98 


HOW AM I DOING? 
by Robert F. Moore 


A practical guide book for the img cxecutive 
who wants to “go places.” It is designed to help 
him get his bearing, fix a goal, chart a course 
and steer straight through to his chosen desti 
nation 


WAS $3.00 NOW $1.50 








healthy under pressure; insure a happy, secure retirement. 
These are books you will read and refer to over and over 
again for inspiration, relaxation, self improvement. Order 
today before this amazing money-saving offer expires 
December 31, 1955 


Suggestion : Order extra copies now at these bargain prices 
for Christmas gifts later. 


SOLVING PUBLIC RELATIONS 
PROBLEMS 


by Verne Burnett 


The author, Public Relations Counsel, shows 
conerete, actual problems of turning public re 
lations in your favor . . . tested ideas for getting 
your story across to employees, consumers, 
stockholders, executives, opinion makers, gov 
ernment agencies, clubs and special groups 


WAS $3.00 NOW $1.50 


101 UNUSUAL EXPERIENCES 


Collected and orranged 
by 8. C. Forbes 
Inspiration and cheer gleaned from the careers 
of business leaders and other famous persons 
such as Luther Burbank, Andrew Carnegie 


Calvin Coolidge, Walter P. Chrysler, Thomas 
Edison, David Sarnoff, et 


WAS $3.50 NOW $1.50 


— SPECIAL — 


COMPLETE FORBES BUSINESS 
LIBRARY OF ALL 7 BOOKS 


ORIGINALLY $2 Q70—NOW ONLY $498 


ALL BRAND NEW, BINDERY FRESH BOOKS 
MONEY BACK IN 10 DAYS IF NOT SATISFIED 


MAIL COUPON NOW 
WHILE THEY LAST! 














morocco Cr Cee 


8. C. Forbes & Sons Publishing Co., inc. 
80 Fifth Avenue, New York 11, WN. Y. 10-15 


Enclosed is $ Please send me the books checked 
below subject to your money-back-in-10-days guarantee, if 


not satisfied. (On N.Y.C. orders add 3% sales tax.) 


Ct) Successful Retirement $1.75 
C) Master Saleemen $1.50 
C) This Will Kill You $1.38 


| 
| 
I 
| 
| 
| 
| 
| 
| 
C) Review & Reflection $1.98 
| 
! 
| 
! 
! 
| 
| 
! 


C) How Am I! Doing? $1.50 
C) Public Relations $1.50 
C2 101 Unusual Experiences $1.50 
ALL 7 BOOKS $10.98 (Originally $22.70) 


Name 


(please print) 


Address 


City , SF 


THIS SPECIAL OFFER GOOD ONLY UNTIL DECEMBER 31, 1955 
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Selid line is computed monthly, gives equal weight te five foctors 





1. How much are we producing? (FRB prod 


index) 





2. Hew many people ore working? (BLS 
ployment) 

How | ively are we 
in manufacture) 


“9 





em- 


rhing? (BLS average weekly hours 


4. Are people spending or saving? (FRB department store soles) 
5. How much money is circulating? (FRB bank debits, 141 key 


centers) 


Factors 4 and 5 are adjusted for valve of the dollor (1947-49 = 


100), factors 1, 4 and 5 for seasonal! veriation 


Dotted line is an 8-day estimate based on tentative figures for five 


components, all of which are subject to loter revision. * 
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Final figures for the five components (1947-49 


Aug.('54) = Sept. Oct. 
124.0 124.0 126.0 
109.8 110.9 111.2 
99.5 99.5 100.0 
108.0 103.5 108.0 
148.3 144.2 135.8 


Production 
Employment 
Hours 

Sales 

Bank Debits 


100) 


Nov. 
129.0 
111.7 
100.8 
109.9 
144.7 


Jan. ('55) 
131.0 
109.4 
100.8 
114.2 
149.4 


Feb. 
133.0 
110.9 
101.3 
108.4 
150.0 


Dec. 
130.0 
113.3 
101.8 
111.9 
150.0 


Mar. 

135.0 
111.6 
102.0 
109.3 
150.0 


April 
136.0 
111.8 
100.8 102.0 
115.3 113.3 
150.0 150.0 


May 
138.0 
112.6 


june 

139.0 
112.8 
102.0 
112.3 
150.0 


july 
140.0 
113.5 
101.0 
119.2 
150.0 


Aug. 
140.0 
113.7 
102.3 
114.4 
150.0 





MARKET COMMENT 


- O. HOOPER 





Political Emotions and Investor Behavior 


Tue big question is whether those in- 
vestors infected with pessimistic (if 
not hopeless) political emotions will 
act the way they talk. If enough of 
them do, the stock market will not 
stop declining in the 445-455 area 
(DJ Industrials). It easily could go 
off 100 DJ points from the recent 
high of just under 490. 

It is hard for me to think that the 
shares listed on the NYSE really are 
going to be worth $50 billion or $60 
billion less because General Eisen- 
hower, in all probability, will not be 
president of the United States after 
January 20th, 1957. But if enough 
people believe that only one man can 
cope wisely with the problems of this 
generation, and thzt this man is un- 
able to carry on, strange things can 
happen—for awhile. 

Just because I, for one, do not agree 
with this emotional spasm (either its 
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premises or its 
conclusions) does 
not mean that it 
and may 
do a lot of 
price damage. The 
question at the 
moment is not 
what stock 
how entirely sincere people who 
really think that Ike is the indis- 
pensable man will act in selling, o1 
not selling, their shares in American 
industry 

Of one thing I am quite sure: stock 
prices will not go as high this autumn 
and early winter as they would have 
gone had Ike not had this deplorable 
heart attack. The chill to sentiment 
(or confidence) has not been so mild 
that traders can afford to ignore it in 
their term projections. Before 


Ike's kicked up, the 


cannot 
not 


prices should do, but 


near 
heart 


chances 


he 


one 


five to 


reelected 


least that 


no 


were at one 
Today 
knows the identity of the person who 
will live at 500 Pennsylvania Avenue 
in Washington, D.C 
20th, 1957. The field 

To jump at the conclusion, thirteen 
months before Election Day, that the 
occupant will 


would be 


after January 


is wide open 


be a Democrat, and a 
dangerously radical Democrat at that, 
premature to say the least. To 

defeatists, it may like 
whistling in the dark to mention that 
big political 


spread 


seems 


today s seem 


upsets stem from wide- 


dissatisfaction and economic 


distress, and to warn that, if we have 


widespread dissatisfaction and eco- 


nomic distress on Election Day a year 


hence, it could be due to business 


management and financial people 


creating it by abandoning present ex- 
and failing to 


pansion programs 


launch new 


In all 


climate 


ones 


the 


from 


probability economic 
12% now will 
not be such that any dangerous radi- 
the 
be a Re- 
And re- 


months 
cal can become 
United States 


publican o1 a“ 


president of 
he 


Democrat 


whether 
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member, most Democrats have found 


The Coming Reuolution Iu 


ATOMIC POWER 


it hard to disagree with Eisenhower' 
So if the market does go down (and 
I am net sure about that) it will just 
create a better buying opportunity 
and better buying opportunities 
should be welcomed by investors 
It is baffling how most investors 


The International Conference on the Peaceful Uses of Atomic Energy (even those who have new money to 


at Geneve has just released new atomic energy plans that could bring 
an industrial revolution of unprecedented scope in world histery 


Find out about these important new developments: 


invest) think it always is a boon for 
prices to advance and always is a 
disaster for them to decline. In re 

cent months, as an analyst, I have 
often wished for lower prices so I 
could find more attractive things to 
recommend. And many of my clients 
have wished for lower prices so th« 


(1) Uranium mining as & boom busines » 7 
probably hae gone over the top (uranium art 

stocks have already declined sharpl power 

(2) Therlam may beeome more impor od Sl " e 
tent than uranium a atomic fuel I he 4) 1 

Atomie buergy ( ommission has reeently new 

announced te willingness to tegotiate prow 


eoomtracte for thorium ox dur 


You, Teo, Can Cash in On 
New Atomic Facts Just Revealed At Geneva 


FOR IMMEDIATE PURCHASE — 3 STOCKS 
AT THE MARKET 


Stock “A” we believe will really soom. The company hes a 
strong loathold in thorium. It has excellent management and 
backing. It has new contracts which will probably result ina 
100% sales hike this year 

Stock “8” 


could spend their money fo advantag: 
Think that strange thought over! 
The President's illness has not ar- 
rested the fast increase in population 
changed the fact that millions of teen- 
agers each year are being added to 
the ranks of adult consumers, stopped 
technological progress, made lowe: 
production costs for industry less im 
perative, altered the (inevitably in- 
flationary) full employment policies 
of all political parties in all civilized 
nations, shrunk the supply of credit, 
or caused the insatiable wants of 
American families to be any smalle: 
The economy and its needs are still 
growing, and obsolescence of both 
capital goods and consumer goods is a 
bigger contribution to the economy 
than the growth itself 
' Getting down tc more tangible 
er things, to date (October 5th) the 
— inte mu Vv 445-455 “support area” in the DJ In- 
(a a an i RC i SG dustrials, the late August lows, have 
held. That was the “support area” 
mentioned in my October Ist column 
which was written a week before the 
emotional spasm of September 26th 
I am not sure this area is solid (es- 
pecially if some of these pessimists 
act as they talk). Older readers will 
recall that I thought, early last sum- 
mer, that the real “support area” 


this company ia rapidly developing the lead in 


building atomic power plants, It is a little “blue chip”. It ia 
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Stock “‘C” has been a favorite penny speculation of the in- 
siders for months. The company hes « foothold in thoriam 
and in the rare-earth metals, 1t holds an interest in Climax 
Molybdenum’s Colorado Thorium and Metals. 1i ia etill sell- 
ing at under $1. It is a stock we expect to really climb. 


GET THIS TIMELY REPORT, NOW! 
«++ ONLY $1.00+*>: 


Know these ‘stocks of tomorrow’’ today. Send only $1 for your copy 
of this new Report on “THE COMING REVOLUTION IN ATOMIC 
POWER.” In addition, we will send you without extra charge the 
next 6 isewes of the weekly Spear Market Letter with definite buying 
and selling advice. Fill in and return the coupon, now 


SPEAR & STAFF, INC. 


Babson Park 57, Mass 





vo Vor only $1 please rush me your new Kep COMING REVO 
LATION | ATOMIC POWER | underst 1 A reeeive the next 
5 \eues of the Apear Market Letter at albeotut » OO { 
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Babson’s Advises Switches 


to Undervalued Stocks 
Lists High Risks and Good Buys 


Get Babson’s timely Special Report Today! The recent market mignt be ereuns — saat, 
break makes this Report especially valuable at this time. It will think, might be sort of a “back to the 
give you the opportunity to grasp available profits and avoid future wall” area. The 390 level would in- 
losses. This Special Report includes such valuable information as: volve a maximum drop of 100 points 
* 6 Stocks for INCOME from the high in the Dow registered 
* 6 Stocks for CAPITAL GAIN on September 23rd. Percentagewise 
* 6 Stocks for GROWTH however, it would be only about 20% 
* 2 Low-Priced BARGAINS 
+ 50 Stocks to SWITCH 


Panics, 10 Administrations and 
2 World Wars, So, this Report 
is worth many times the $1.00 
charge for printing and mailing. 
This, perhaps, is looking at things 


Bonus for Prompiness at their worse; and it will take some 


Why risk losing gains and 





* 1955 Budget for Family Income 

* Confidential Babson Bulletin 
~— discussing Candidates for 
Dividend Increases. 


Experienced Advice 


This Special Report is based 
on Babson’s continuing research 
and 60-year experience which 
have guarded investors’ incomes 
and capital through 6 Booms, 6 


missing profits? Order our Spe- 
cial Report now! If you reply at 
once, you also get, without extra 
cost, a discussion of AN ES- 
TABLISHED COMPANY 
WHOSE STOCK IS VERY 
REASONABLY PRICED AND 
WHICH HAS NEW GROWTH 
POTENTIAL, 

Send $1 with this ad today. 
Write: 


BABSON'S REPORTS Dept. F-41, Wellesiey Hills 62, Mass. 








fresh shocking and unpleasant news 
to bring it about. Immediately ahead, 
between now and the middle of No- 
vember, we will be treated to excel- 
lent corporation earnings and much 
good dividend news. That should be 
a supporting factor, and perhaps a re- 
covery factor. I doubt, however, 
whether the Dow will be able to get 
back to the 485-490 area and it seems 
to me I would take some profits, es- 

(CONTINUED ON PAGE 54) 
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NOW —SWITCH STOCKS TOO HIGH 
INTO GROWERS NOW TOO LOW 


The experience of half a century has 
proved that knowing what to buy and 
when to buy and sell is the secret of 
quick fortune-building. It is far better 
to know the time to sell to the false 
optimists and the time to buy from the 
misguided pessimists than it is to be 
familiar with market theories. 

Thirty years of conspicuous success for 
clients has built us pre-eminent recogni- 
tion for our fortune-building growth dis- 
That is why thousands of 
investors are reading our weekly “Stock 
Market Appraisements” we formerly syn- 
dicated nationally on financial pages un- 
der the heading, “ROYSTONE SAYS.” 

Our newspaper followers found out 
that discovering and recommending funda- 
mental growth values is the basic factor 
in fortune-building service. No wonder 
Wall Street is so anxious to keep in con- 
tact with our recommendations. 

This demand from everywhere for our 
reliable guidance in selecting special 
growth values forced us to publish our 
comments in inexpensive weekly analyti- 
cal guidance bulletins. 

To buy and hold low-price long-term 
growth situations before the public recog 
nizes their potential values largely elimi 
nates the hazards of speculation. Now, 
thanks to the discovery made while evalu- 
ating fundamental psychological factors 


coveries, 


for investors 
the most 

future sent free to his 
27 Safety Rules’ for 


wrote 


W. H. ROYSTONE 
INVESTMENT ANALYST 
Who, from devoting many years building fortunes 


America Tomorrow 
far-seeing economic 


by the look 
our growth stocks 
Thinking realistically, 
that built funds 
only through far sighted specializing, not 
through diversification. A 
tions destroy the 
were greatly 
bought a pre 
doubled in price at 
buy an oil etock at 
through twenty. We 
discoveries recommending 


special advantages we for in 


we must agree 


fortunes are from small 


lew poor selec 


years Funds 
our clients 
bond that 
and sold to 
that 


many of 


gains of 
inere ased when 
reorganization 
seventy 
went 

the 
should 


times 


seven 
expect 
we are 


double current low prices many 


The only Is done 
through suit h fund enhane ement researe h 
That will offset the coat of 
living. Fortune-building requirements call 
for at filty per cent fund gain 
ea h year Instead the great majority of 
investors see their cash values shrink 


sure fortune-building 
alone rising 
least a 
Rex ently we again recommended a Spe 


cial 
we 


growth situation selling below tve 


originally 


and 
two It is 
and much 
should 


current 


studied a number of years 


recommended near 
now selling near ten greater 
growth is expected It 
tractive dividend 


Summer we 


pay an at 


il 

on price itis 
dix 
went 


hardly 


to recommend an 


recommended another 
three-fifty that qui kly 
md ite advance 


about 


called 
uide for the 
jents with his 
and Traders 


covery 
through 
started 


near 


rsonal ¢ 
nvestors 


ten has 


We 


other startlin 


re 


discovery “sleeping” helow 





found in the Roystom Heavy Industry 

formula, we follow the fundamentals that make for profits. Cur 
rently we anticipate a long bull market in natural commodity 
growth stocks. We are exploring the field to uncover the issues 
that show the greatest fortune-building potentials 

Without such preparation for fortune-building, the average in 
vestor never has a profit chance. Instead of building up a fortune 
in a few years, he sees his funds shrink. Unfortunately, 
and traders are equally victims of popular sentiment 
when they should sell and sell when they should buy 
clients against these errors, we developed our 27 Safety 
Investors and Traders. 

We build on growth, not petty profits. One may not go 
taking quick profits but certainly one never gets rich. We 
growth values in their infancy. Holding low price, long-tern 
growth situations that are inaependent of adverse conditions 
makes all the difference between failure and fortune-building 

Naturally, knowing the long trend turning points is essential 
to the investor. Knowing a “bull market” from a “bear market” 
ix one guarantee of security. At the end of the Korean War this 
was almost the only service to see a long rising market ahead 
Waiting and watching for such profit opportunities has built 
most of the large fortunes made in Wall Street. It would require 
many pages of space to reprint the hundreds of letters of grati 
tude from longstanding clients now in our files 

There are thousands of smaller investors, intelligently accumu 
lating fortunes, who welcome technical data and a diagnosis ot 
our growth situations we recommend for substantial income and 
rapid growth 


investors 
I hey buy 
To protect 


Rule « lor 


broke 
ue leet 


GROWTH FIRST—THEN DIVIDENDS 


One of the most prevalent fallacies that distorts the judgment 
of the average investor is the idea he can buy the strong spots in 
an advancing market and be of a profit. He has slight 
knowledge of stock market psychology and the dangers of 
following the activity in stocks created by stock distributors 
He knows next to nothing about the safety in selecting growth 
values. He does not realize the great number of stocks that are 
in a natural stagnation. He does not know how few are impulsed 


sure 


dollar 


sent onty 


A complete analysis of this 


two 


opportunity will be to vearly clients 


Read what the Press Service that 
syndicated his “Comments” said: 


“What ‘Roystone 
Street from the small 

“One thing is certain Loystone 
With a truly remarkable 


Wall 
the largest investment trusts 
the stock market 
record in earlier years while for 
this he has foreseen all the important market 
“Followers all overt Ameri ’ itn k uy} Koy tone *” 
reliable long-term market diagnost the 
Wall Street technicians 
We earnestly believe 
vestment and business 
only factually 
in the light of political and socia 
there the 
Remember 


save is respected by the best in 
peculator tw 
anowe 
writing 
service changes 


on the most 


ian among many good 


there i emendous need tor honest in 


ture 


vuidance wasistance can be derived 
from ! investment 


Without 


appraising opportunities 


trends such guidance 
individual in for financial 


there are 


is small hope for quest 


independence rules for fortune building 


THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 

FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 

ALL OVER AMERICA AND THROUGHOUT THE WORLD 
WOULD FILL VOLUMES 


created 
Contact Service to re 
place our newspaper comment (for 52 weeks) the 
present, is only dollars advice 
covering the next seven weeks of the current critical period 
Thousands of that 
salety 


ie the 

you send check be eure to @ak or America | omorrow 
those famous 27 Safety Rules for Investors and Traders 
subscribers may send a list of their stocks for the 
ments of W. H. ROYSTONE, Forest Hille 4 
(Instituted 1931.) Midtown consultation 


Now, to help you in your personal: problems, we have 


our sper ial protective ind inatructive 


I he 


dollars of 


lee for 


twenty-five hive for 


buy 
When 

and 
Annual 
personal com 
Long Island, N. Y 


appointment, 


our clients realize when and what to 


secret of and success in fortune-building 
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As your income moves upward, the 
tax you pay on it begins to hurt. 
With $16,000 of taxable income, 
for instance, you're in the 50% 
bracket and at $30,000 it climbs 
to 62%. 

Many people faced with this 
problem are investing in tax-free 
municipal bonds. These obligations 
offer a high degree of safety and 
every dollar they bring in is spend- 
able income. Find out about keep- 
ing more of your income! Ask for 
our current list of municipal bond 
offerings. No obligation, of course. 

Address Dept. fF -2 


BACHE & Co. 


Founded 1679 
Members leading stock & commodity exchenges 


36 Well Street, New York 5, N. Y. 
Wt ‘ a ro A in principal cities 


at HEY 


to sound investment 


. is found, many agree, in the 
carefully selected recommenda- 
tions contained in our Investment 


Advisory Digest. 





A monthly appraisal of recom- 
mended securities can be obtained 
free. Fill out coupon for your 
copy, today! 


Edward A. Purcell & Co 


Membe | 

I New York Stock Exchange * American Stock Enchenge | 
50 BROADWAY, NW. Y. 4, WH 4-8120 | 
90-04 16151 St., Jamaica 2,1. 1, JA 3-4730 | 
112 Stote St, Albany 7,N. ¥. Al 62-4287 | 
Please send me a free copy of the In- | 
vesiment Advisory Digest. 

| 
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INVESTMENT POINTERS 


by JOSEPH D. GOODMAN 





Stocks of Demonstrable Value 


Tue recent severe decline in the stock 
market, following announcement of 
the President's illness, was very logi- 
cal. The market had been high any- 
way, and was vulnerable to bad news, 
as nearly everybody knew. So it has 
paid to stick to stocks of demonstrable 
value, with no purchases on margin. 

I recently recommended the stock 
of the well-known H. J. Heinz Com- 
pany, makers of the world-famous “57 
varieties.” The recommendation is re- 
peated. Dividends have been paid for 
44 years. The company 
has made significant progress in every 
division of the business in adapting 
operations to the changing demands 
of the market. Heinz is a major use 
of television. Recently, 
product was 
“Senior Foods,” 
enthusiastically 
Great Britain, 
have 


consecutive 


a new ready- 
introduced, 
which has been 

received. Sales in 
Canada and Australia 
continued to grow. Since 1946, 
sales have increased from $114 million 
to $234 million; and net income (after 
very heavy taxes) from $4 million to 
$8.8 million. For the fiscal year ended 
last April earnings per share 
amounted to $5.02, against $3.12 the 
Current earnings are 
While the dividend 
is only $1.80, earnings warrant an in- 
as they likely 
this year 


to-serve 
called 


previous yeatl 


ahead of last year 


cre 


$6 a 


ase to exceed 


Seems to 


are 


share me 


that a high-grade 
stock like Heinz, 
which is strong 
financially, and 
has an excellent 
growth outlook, 
should sell at 15 
times earnings per 
share. Present price, 
While uncertainty as to Ike’s run- 
ning has impaired the element of 
confidence in the general outlook, 
there are still many stocks which are 
reasonably priced for 
holding, such as: 
American & Foreign Power; Int 
Packers; Int. Tel. & Tel. are all facing 
a better outlook, due to the elimina- 
tion of dictator Peron from the scene 
I still consider them as attractive low- 
priced speculations 


58 


long-range 


(I recommended 
them at much lower prices two years 
ago.) 

American Stores is one of the large: 
food-chains. Capitalization is mod- 
The shift to supermarkets 
should improve the earnings outlook 
Now 49; pays $2 plus a stock dividend 

American Tel. & Tel. continues at- 
tractive, yielding 5° at its present 
price, 180 

American 


erate 


Tobacco and Reynolds 
yield almost 6° on dividends earned 
by a wide and improving margin 


(CONTINUED ON PAGE 56) 
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BEGINNING 
OF THE END? 


The Special Report 
issued to Drew Clients 


q The Drew Odd Lot Studies—covering the past 35 years—are predicated on the theory 
that the internal condition of the stock market determines changes in the major trend. 4 Fre- 
quently—the change from Bull to Bear trend appears to be set off by a sudden and dramatic 
news development (which may only have passing influence were the market in strong internal 
condition). But when stocks have passed from strong to weak ownership—and the market is 
thus internally vulnerable—such a development can have significant long range influence. 
{ This is broadly the premise of the Drew Service—established in 1948 by Garfield A. Drew, 
author of “New Methods for Profit in the Stock Market” and one of the country's outstanding 
technicians in the modern stock market. © The weekly Drew Studies have in recent months 
been revealing a persistent change in the character of the stock market—from its internal 
condition when the Drew Service was taking its strongly bullish position a year and a half ago 
(Dow-Jones Industrials 301). 4 Drew Investment Associates is taking its present position 
on the basis of a clear-cut change in the market's character shown by the Odd Lot Studies. 
© A new Study has been released to clients in the form of a Special Report following the recent 
dramatic news development. This Special Study is amplified in two subsequent Reports. 4 All 
three Studies (though a part of the regular Drew Service) will be sent without charge to anyone 
interested in their conclusions in connection with the 30-60 day trial offer below. 4 We believe 
these Studies offer conclusive evidence in regard to the stock market's present position and the 
trend of things in the weeks and months ahead. 


DREW INVESTMENT ASSOCIATES, INC. 


53 STATE STREET, BOSTON 


Drew Investment Associates [) 4 weeks—$5 
53 State Street, Boston, Mass. C) 9 weeks—$é 
Send your Special Report, your two subsequent Reports 


issued to clients, the Monthly Chart of the Odd Lot Indexes 
and all the Drew Scudies for the period indicated 
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How Weak or 
How Strong 
is the Market? 


We factually measure the effect of 


WANG SUNG 
Wed 


The torces contr 
We tabulate the price-change-volume ac 
tion of ALL round-lot issues traded on 
the N. Y. Stock Exchange 
a clear 


This permite 
look at the market's undertone 
condition, une louded by 
perheialities 


contusing su 
Experienced investors 
know this is the most practical help it 


ie possible to receive 


Write for our current Report F-19 
and vieual Graph of Buying Pow- 
er ve. Selling eatin. You may 
find this factual information of 
substantial value in helping you 
back up your conclusions for the 
period immediately ahead. 

Send 81 to cover costs or 85 lor month's 
trial on prompt refund basis if not sat 
ished 


LOWRY’S REPORTS, Ine. 
250 Park Ave., New York 17, N. Y. 
Original Publishers 
Price Change Volume Tabulations 
Daily reteases trom 
Now Vork, Chicago, Los Angeles 





-UP 20,700%- 


Ve ir 
showed the above percentage gain 


a 4 year period, RKO WARRANTS 
a $500 in- 
$104.000 The WAR 
iehfield Ol). Tri-Continentel and 
© rises, WARRANTS 


than any other type 


vestme appreciating 
RANTS 
Alias Corp. had comperati 
move taster and further 
ot ty 
if you are tnterested in capital 
appreciation be sure to ree 


“THE SPECULATIVE MERITS 
OF COMMON STOCK WARRANTS” 
by Sidney fried 

I! discusses Warrants in thetr different phases 
explores many avenues of their profitable pur- 
chase and sale--describes current opportunities 
in Warrants 
For your copy send $2 te the publishers, 
R. HM. Associates, Dept. F, 220 Fifth Ave- 
nue, New York 1, N. YT. or send for tree de- 
seriptive telder. 














Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 


Them. 
FREE ON REQUEST 


Literature on Pigure Charts of Stocks and 
Commodities .. . a daily price change 
service . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-20. 
MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street @ New York 5& N. Y 
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THE MARKET OUTLOOK 


by SIDNEY B. LURIE 





How Deep Is the Ocean 


Sometuinc new has been added to the 
market place—and that something 


| new is “uncertainty.” 


True, the fall 1955-winter 1956 busi- 
ness and earnings outlook has not 
changed by President Eisen- 
hower’s unfcrtunate illness; the un- 
strength and forward mo- 
mentum remain in force. Our problem 
still is the fortunate one of possibly 
too much, rather than too little, pros- 
perity 


been 


derlying 


If this premise be accepted at 


face value, it almost automatically 
follows that the September jolt then 
might be characterized as merely a 
stemming 


nerability to the 


severe vul- 
The 
that the 
market in one fell swoop has antici 


reaction from 
unexpected 


arguments are persuasive 


pated the unknowns which later could 


have troubled the price structure 


Case in point: for all practical pur- 
poses the previous possibility that the 
Republican Party would have to find 
a new candidate in 1956 has now be- 
come a probebility. Conversely, how- 
eve! the likelihoor of 
furthe: designed to keep 


the boom in hand probably has been 


previous 


restraints 


postponed 
It is 


speculative 


that 
been put 
test and it will take time 
for the market to regain its equilib- 
rium. Like the President, the specula- 
tive urge 


likewise true, however 
confidence has 


to a severe 


now is convalescing Sig 
background 
(1) The reaction may 
ved to crystallize many of the 
latent doubts and fears; (2) 


nificance of this lies in 
the facts that 
have Se! 
Psychol- 
ory Via the price 


times earnings 


ratio—plays an important part in de- 
termining the price level. Thus, it is 
well to examine the debits and credits 
which will come up for consideration 
during the On the construc- 
tive side of the ledger, note the fol- 
lowing 

l. News 


selves 


impasse 


developments, in them 


seldom if decisively 
reverse a given price trend. They may 
interrupt the ebb and flow, but are 
the effect than the cause. The 
trend usually is determined by basic 
considerations, the behind the 


evel 


rather 


story 
headlines 

2. Not only is it premature to dis- 
November 1956, but the facts 

the Democratic Party is un- 
likely to make political capital out of 
the President's illness which, in turn, 
suggests unity which ob- 
constructive; President 
made such brilliant 
progress in reconciling the different 
elements of the population that the 


remain 


national 
viously is 


Eisenhower has 


Democratic candi- 
date may be cast 
in the same con- 
servative mold. 
Moreover, the fact 
that in- 
dustry and the in- 
vestor prospered 
the New and Fair Deals 
3. A managed economy has become 
a part of our national scheme of liv- 
ing. In 
of prosperity 


remains 


under 


this connection, maintenance 
now has become a 
“must” for the Republican Party 
which apparently is faced with the 
task of “building up” a new candidate 
for public favor. Under the 
stances, additional credit or other re- 
straints are unlikely. On the othe: 
hand, if this guesstimate is incorrect 
it vould 
boom of such strength that specula- 
tion will be fired 


circum- 


reflect a renewed business 


4. We are now approaching the time 
of year when directors meet to con- 
extra dividends. The bright 
quarter prospect points to a 
for both earnings and 
dividends are likely to reach record 
high levels. The market impact 
viously will be more pronounced at 
the 455-460 level prevailing as this 
column is written than the 490 level 
of some weeks ago 

5. Stock prices are not too high. Of 
there are exceptions and in 
many cases the security buyer is hard 


side: 
fourth 
banner crop 


ob- 


course 


pressed to rationalize the appraisals 
But the fact remains that the Dow 
Industrial average is selling for about 
12-13 times estimated 1955 earnings, 
than that which has 
prevailed in many years. Further it 
is ironic to note that a 15 times earn- 
ing ratio prevailed in the 1930's when 
there was little confidence in the ad- 
ministration then in power 

6. By and large, the 
investor—many of 


a rutio lower 


institutional 
whom privately 
expressed caution during the sum- 
mer months—does not seem to have 
market. Judging by the 
odd-lot figures, the public has been 
the bargain hunter on weakness 
Thus, if the pros and cons reach a 
favorable balance, the demand from 
pension funds, investment trusts, etc., 
can become a price stimulant. Mean- 
while, the technical position is un- 
deniably stronger than it was a month 
ago; the froth has been removed 

7. The underlying factors which 
have made this a Big Era—our rising 
population, the technological revolu- 
tions, the redistribution of national 
incdme—still remain in force. More- 


entered the 
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over, recognition has not yet been 
given to the possibility that a Golden 
Age of peace may lie ahead, and with 
it can come unprecedented world 
prosperity. 

But there is another side of the 


coin. For one thing, the swiftness and in line for 


severity of the September reaction 


may have the end result of making EXTRA DIVIDENDS 
capital less reluctant to accept long 

a aa en gen cor cote TH most important dividend period of the year lies just 
could be an important depressant ahead. Record-breaking payments during the first nine 
within the next sixty days. Thirdly, months promise further increases and many generous 
in its present frame of mind, the mar- year-end extras. Some have already been declared, but many 
ket prefers a bird in the hand to two are still to come. To eae anticipate further “Dividend 
in the bush—with result that: (1) Windfalls,” UNI I ED'S Staff has — out 49 stocks in line 
The white hope for 1956—tax reduc- for extra dividends or increases in the regular rates. 
tion—may not be anticipated before 

the Administration makes its plans RICH DIVIDEND HARVEST AHEAD 
known in late December. (2) Stress Stocks of companies that are in position to increase 
may be placed on the fact that the dividends or pay liberal year-end extras are likely to be 
1956 business outlook can partly be stand-outs in market performance. From this list of 





49 issues in line for extra dividends, our Staff has 
characterized as one where a defen- selected 5 as most attractive at current prices. Based 
sive battle is being fought. on the increased dividends forecast for 1955, yields 
The weak spots are obvious. But on these favored issues range up to 7.5%. 
so are the strong spots. Further, we 
are living in an era where there is a 
“new” obvious which cannot be un- 
derestimated. This means that every- 


thing does not have to be “in gear” | Yours withs One Mouths Subscription 


for the economy to prosper. A three 





If you purchase one of these attractive stocks before 
an extra dividend is declared, you can share in the larger 
payment and in the higher prices likely to result. 


ds ee « As an introductory offer, we will send this Special Report and the 
pr le oy fon mg toa geal Weekly UNITED Service for one full month to new readers for only l 


but it stands up. ——=—«—= FLL OUT COUPON AND MAIL TODAY WITH ONLY $1 oO 
Net of the foregoing? The market SENT TO YOU BY AIRMAK $1.25 | | 

probably has entered a new phase- 

one of sobriety, one where more at- 

tention will be paid to the funda- 

mental factors—and less to the emo- State 

tional considerations. But if this means 


that a new and vigorous upturn to : UNITED BUSINESS SERVICE 


say the 500 level is unlikely—it does 210 NEWBURY ST. BOSTON 16, MASS. 
not conversely mean that a bear mar- Serving more business men and investors than any other advisory vervice, 


ket should be expected. That would 
require a major change in the eco- 
nomic fundamentals—and the “worst” 
which might be said about the 1956 
business outlook is that it is not posi- 
tively stimulating. Thus, this is a time | a 
for realism rather than unreasoning THE “BULL” WHY NOT THE 
fear—and the evidence justifies a 

cautiously constructive policy with GROWS OLD G Q A | N 
respect to individual issues. The and with advancing years, isn’t it only 

speculative urge has been quieted— | matmee) cas Re Gee wee eowee of bie ve 


; : or? With the bull market in its seventh 
but it is not dead. In turn, this year many stocks have already reached 
will make selectivity even more | their long-term objectives 


acute than it has been in recent | We have prepared 8 carefully thought 
out appraisal of the market situation as Many people are putting some of their 
months. of today, which discusses long term of investment funds into the grain market 
: "Oee clives am s lon erm £4 ne / Get specific buy-sell recommendations 
As this column goes to press, the - — - ot 425 ae Thie valuoble from ti suthoritative NATIONAL 
market figuratively has held on the | analysis is yours without extra cost when GRAIN TRADER 
one-yard line. Moreover, there are | you subscribe to a Trial sub includes booklet “Profitable 
. P Grain ies plus tour issues of the 
signs that we may be witnessing a | weeks trial of our $ letter and a valuable seasonal trend 
" | weekly market chart for a grain which tends to rise at 
subtle bottom. Thus, we probably | 4 A 3 
’ : : y for one season 
face a broad trading range while addi- | F 
: : N Si > Ini 
tional evidence accumulates with re- ow Subscribers Uniy 


& 
spect to the 1956 business outlook. In | SEAMANS-BLAKE, inc. ERE Se ee 
this period, new highs may be wit- 343 SOUTH DEARBORN STREET NATIONAL GRAIN TRADER 
nessed in such favorite issues as CHICAGO 4, ILLINOIS 35 E. WACKER. CHICAGO |, ILI 
American Broadcasting - Paramount | a | 
Theatres, Chrysler, McDonnel Air- | 
craft, Pittston Co. 



































Forses, octoper 15, 1955 





HOW BARRON'S °70¢K ANALYSIS 


READERS BUILD | 
FINANCIAL 
SUCCESS 


The typical reader of Barron's knows how to plan 
for financial success. He usually lives ‘‘at a profit’ 
from year to year, and pute tis excess funds into 
carefully chosen securities. Even more important 
hie financial position tends to wmprove each year 
as the result of good judgment and foresight 

If you want to build your capital and 
increase your investment income, you will find in 
Harron’s the information and guidance you need 
It brings you the facts that can help you be a 
better judge of investment values 


oursell 


In Barron's you are shown 
why the REAL Values are 
prices You get clear 


what, where and 
behind current security 
well-founded information 
each week on the condition and prospects (the 
changing fortunes) of individual corporations 
and on industrial and market trends 


No other business or investment publication is 
like Barron's. It is written for the man who makes 
up hie own mend about his Con money 
only weekly affliated with Dow Jones 
use of Dow Jones’ vast, specialized 
in serving you 


it is the 
and has full 
informa tion 


Barron's subscription price is $15 4 year, but 
you can try it for 17 weeks for only S5. This 
trial subecription brings you 

Everything you need to know to help you handle 
our business and investment affairs with greater 
understanding and foresight the mveatment 
implications of current political and economik 
events the perspective you must have to an 
titipate trends and grasp profitable investment 
opportunities 


hee for yourself how important Karron'’s can be 
to you in the eventful weeks ahead. Try it for 17 
weeks for S53. Just tear out thie ad and send it 
today with your check for $5; or tell us to bill 
you. Address Barron's, 3902 Newbury Street 
Toston 15, Mass F-10185 





Examining Mines in 
Canada for Investors 


Fortunes have been made on 
Canadian mining stocks, but to 
speculate successfully in these secur 
ties you need competent advice 
Why not take a trial subscription to 
Babson's service “Reports on 
Canadian Mines"’? 


As the Canadian affiliate of the 
famous BABSON organization, we 
strive to provide the best possible 
guidance in this difficult field. The 
fully qualihed mining engineer on 
our staff is continually making 
held trips on which he personally 
inspects mines and prospects. His 
findings are discussed with our con 
sulting engineer and with our ex- 
perienced staff 


You cen test our fortnightly bulletin 
REPORTS ON CANADIAN 
MINES « three months trial costs 
$11.25, and you have the same terms 
and regulations as apply to reguler 
scrtbere, Just clip this advertisement 
send it with your cheque or money 
to 


eorvice 


only 


sub 
and 
order 


BABSON’S CANADIAN 


REPORTS LIMITED 


Harbour Commission Buildin 
Toronto, Canada F 


601 














by HEINZ H. BIEL 


A Blow to Confidence 


In sprite of President Eisenhower's ap- 
parently recovery, it is most 
improbable that he will seek re-elec- 
tion for a second term, Thus, instead 
of virtually assured continuity, at 
least until 1960, of an administration 
which is widely regarded as fair, com- 
petent and favorably disposed towards 
the free enterprise will 
face presi- 


normal 


system, we 
nexi 
dential 

This ‘s no calamity, of course, and 
the possibility of a return of a Demo- 
cratic Administration is no reason for 
investors to the 
element of 
the invest- 
It has taken some of the 


year a wide-open 


campaign 


seek protection in 
But a 
entered 


storm cellar new 


uncertainty has 
ment scene 
starch out of the supreme confidence 
on which this great bull market had 
been feeding 

The market's rebound after the in- 
itial sell-off (which wiped out, tem- 
porarily, an estimated $14 billion of 
paper values) was impressive, but it 
probably is safe to rule out the 
possibility of an extension of the de- 
cline before the market is once again 
on solid ground 

I am 


not 


not apprehensive about the 
outlook and I consider the 
chances remote of a real bear market 
developing. Therefore, I would not 
part with established investment po- 
sitions in good common stocks. At the 
same time, however, the general level 
of stock prices is still very high and 
the odds are 


business 


not sufficiently in favor 
investor to warrant an ag- 
gressive policy 


of the new 


There are no bargains 
around as yet 


As expected 


the new 


(Forses, August 1) 
Motors stock ap- 
proached the $50 level within the first 
week after trading began on a when 
This, of course, makes 
Chrysler look like a steal. Everybody 
who has already seen the new models 
and talked to the management 
lately, has convinced that 
Chrysler is bound to make further 
progress on the comeback trail 
Chrysler, now 94, could duplicate the 
feat of GM stock which 
than 50 
months 


General 


issued basis 


has 


bec ome 


advanced 
in just about three 
I expect a dividend increase 
and possibly a stock split within the 
next six months 

When the stock of Campbell Soup 
was first offered to the public a yea 
ago, investors could not get enough 
of it and it immediately 


more 


went to a 
premium of several points. Now sell- 
ing below the original offering price 
of 3944, I consider Campbell Soup an 
erce llent 


buy for conservative invest- 


ment because earn- 

ings have climbed 

from $2.13 a share 

in 1953 to $2.36 in 

1954 and $2.86 in the 

fiscal year ended 

July 31, 1955. An 

increase in the pres- 

ent $1.50 dividend rate is warranted 
Seaboard Finance (32), frequently 

recommended in this column as a 

sound income producer, will report 

record earnings of close to $2.40 a 

share for the year ended September: 

30, 1955. There will be no further ap- 

preciable dilution of per share earn- 

ings resulting from the conversion of 

preferred stock, so that net income on 

the stock will rise more 

steeply in the current fiscal year. A 

dividend prematurely ru- 

mored a few months ago, is now a 

near-term probability. Assuming a 

$2.00 rate the yield would be a gener- 

ous 644° 


common 


increase, 


Seaboard Finance, a lead- 
ing small loan company, has the dis- 
tinction of never having reduced its 
dividend rate since stock was first sold 
to the public more than twenty years 
ago 

Marketwise, International Tel. & 
Tel. has been pretty much of a disap- 
pointment to its numerous followers 
despite the fact that the company has 
come up to expectations in other re- 
spects. Earnings this year should ap- 
proach $4 a share vs. $2.80 in 1954, 
and the dividend rate was raised twice 
to $1.40 at present. A further increase 
is quite likely. Relative to the gen- 
eral market IT has become a cheap 
stock, and I suggest that holders be 
patient for some time longer. New 
speculative purchases around the re- 
cent low of 26 are recommended 

While the late-September sell-off 
did not carry far enough to produce 
any real investment bargains, some 
good stocks have retreated to levels 
at which purchase can once again be 
considered. RCA, 
down nearly 20°, 
554%, 


for example, is 
from its high of 
and the present price below 45 
is fairly realistic in relation’ to esti- 
mated 1955 earnings of $2.80 to $3.00 
a share. Some analysts have pro- 
jected an earning power of $7 a share 
by 1960 

I also favor Western Union, down 
about 25° from its high. This stock 
has been under pressure ever since 
the rights offering to stockholders a 
few months ago, and it seems to me 
that the stock is being liquidated by 
disappointed speculators who bought 

(CONTINUED ON PAGE 55) 
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(CONTINUED FROM PAGE 11) 


Razor's edge balance between infla- 
tion and deflation is keeping Federal | 
economists awake nights. Current 
credit curbs are designed to prevent | 
boom from spilling over into infiation, 
but too much credit restriction could 
throw prosperity into reverse, turn 
it into recession as happened in 1953. 
Said one banker: “When you're play- 
ing with the hair-spring balance of 
the credit mechanism you can never 
be sure whether you're pushing the 
scales too hard in one direction.” 


TRENDS & TANGENTS | 
| 


. . . 

Look for a flood of new common stock 
issues by corporations aiming to take 
advantage of high prevailing market 
prices. Major corporate bond issues 
totaling some $500 million are also in 
tae offing. The Treasury, not to be 
outdone, will also come into the mar- 
ket for at least $3 billion in tax antici- 
pation certificates. But many new 
flotations of tax exempt bonds by 
local and state governments may be 
held back if money rates continue to 
harden as anticipated. 

° ° » 

Jet engine roar, long the bane of 
residents living in airport communi- 
ties, may be stifled before commercial 
jet airliners appear on the scene. A 
new device developed by engine- 
builder Pratt & Whitney forces the ex- 
haust gases through pinholes, converts 
the scream to a high-pitched hiss be- 
yond the range of human hearing. 

° + . 

IMinois turnpike financing, stymied for 
months in the courts, has finally 
cleared the last roadblock. The issue 
$400 million in revenue bonds—will 
be among the year’s biggest. 

~ . 5 

Alarmed by a sudden rise in the mar- 
ket price of Cuneo Press shares, the 
result of a “very inaccurate and over- 
optimistic” report by a private in- 
vestment service, Cuneo’s Secretary 
Herman A. Fisher set the facts straight 
with a frankness and modesty rarely 
heard in these days of bullish pre- 
dictions. Cuneo’s sales, said Fisher, 
are gaining at a “very slow” pace. 
Furthermore, “no new printing con- 
tracts or other developments” warrant 
the wild prediction that Cuneo’s 1955 
earnings will hit $1.50 per share. 
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[ This announce ment is neither an offer to sell nor a solicitation of an offer to 


buy any of these Shares. The offer is made only by the Prospectus. 


fot a New Issue 





392,000 Shares 
American Can Company 


Common Stock 
(812.450 Par Value) 


Price $42*% a Share 


Copies of the Prospectus may be obtained from only such of th 
signed as may legally offer these Shares in m 
the securities lawa of the reaper 


e under- 
pliance with 


States 


MORGAN STANLEY & CO CLARK, DODGE & CO 


THE FIRST BOSTON CORPORATION BLYTH & CO., INE 


GOLDMAN, SACHS & CO HARRIMAN RIPLEY & CO LEHMAN BROTHERS 


Incorporated 


SMITH, BARNEY & CO FP. S. MOSELEY & CO GLORE, PORGAN & CO 
KIDDER, PEABODY & CO WERRILL LYNCH, PIERCE, PENNER & BERANE 
STONE & WEBSTER SECURITIES CORPORATION 


UNION SECURITIES CORPORATION WHITE,WELD & CO. DEAN WITTER ACO, 


October 7, 1955 


























SELENIU M-—Why is it so valuable? 


The Government is a buyer. 
@ The price rose drastically within a month, 


Selenium has unique properties. Its electrical resistance varies with 
the amount of light (it’s the element that makes a photo-electric 
cell light sensitive). 


Today, with increasing demands for Selenium for use in rectifiers 
tronic equipment, and stainless steel processing, sources of supply 
importance. 


radar, elec. 
are of prime 


Tests recently conducted on property of Shawano Development Corporation at 
Baggs, Wyoming, indicate that Shawano may well have a commercial grade of 
Selenium ore which will give itn the world’s first real Selenium mine 
has up to now been available solely as a by-product of electrolytic 
copper.) 


(Selenium 
refining of 


Astute management has already given Shawano the advantages of 
steady, progressive expansion. Priced about $1.50 per share, we 
feel that this common stock offers fine opportunities for capital 
gains. 


For more information on Selenium and Shawano Development 
Corporation just fill out and mail the coupon below. 


MeGrath Securities 


CORPORATION 
70 Wall Street, N. Y. 5, N. Y. © WH 40175 
Please send me information on Shawano Development Corp 
Nome___. 
Address 
eS 





Telephone 
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How $1000 Grew to 
$250.000 in 
A Bank Stock 


$1000 invested in 1940 in sock of Franklin 
Natl Bank, Pranklia Square, Long Island 
has grown to nearly $250,000 (with sock 
dividends and sock splits retained), YOU 
too, can make Rich Profits in bank stocks, 
the safe. conservative aristocrats of invest 
ments. But you must find « bank still in its 
early Big Growth sage 


Another Such Stock For You? 


Our analysts just uncovered wich a bank, 
similar to Franklin Nat'l it's in an ad 
joining county whose population jumped 
10% im 444 yours while manulacturing 
plants increased jrom 427 on Dec, 31, 33 to 
10 om Aug. 1, "33. This bank's resources 
expanded trom $44.5 million on fan. 1, ‘95 
fo 379.4 million on June 10. Now Long 
Island's ‘rd lareest bank, recent mereers 
have given it branches in 7 towns, With 
more mergers pending, the sock of this 
bank, very active in a rising trend, may offer 
you great lortune-b dlding potentials, Quoted 
daily in leading New York newspapers 


Special Report FREE 
With 6 WEEKS’ 
Trial Subseription $1 


You get a Supervised Investment 
Trading Portiolic with weekly buy, sell & 
sop low prices, X-ray Graphs on leading 
imues, 10 Business arometers, Over-the 
Counter and Canadian Profit Opportunities, 
Report on Market Action, etc, Send coupon 
with $1 today. (Airmail $1.25) New in 
quirers only 


and «a 


Market Action, Ine. 
Dept. CC141 41-40 27th St. 
Long Island City 1, N. Y. 

N ame 
(Please print plainty) 


Address 





Investing for a 
Relatively High Income 


through 
National Dividend 
Series 





a mutual fund, the primary ob- 
jective of which is to provide an 
investment in a diversified group 
of bonds, preferred and common 
stocks selected because of their 
high current yield 
and reasonable expectance of its 
continuance with regard to the 
risk involved, 


relatively 








CORR ORO Ree newe 
Send information felder end prosectus 
Nome 


Adress 


City State 


National Securities & 
Research Corporation 
Established 1930 
120 Breoadwey, New York 5, New York 
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THE FUNDS 


CASH COURAGE 

Sratisticat flashback on 
market's giddy $14-billion one-day 
decline September 26, on the news 
of the President's illness, shows that 
124 mutual funds on an average de- 
cline of 43 bid 
prices) wer New 
York which lost 
(N. Y 7.3% that 
day the Stock 


issues rec overed one-quar- 


the stock 


(over-the-counter 


less volatile than 


Exchange issues, 
averages) 
On the following day 


Times 


Exchange 
ter of their 


regained 


losses. The mutual funds 
fifth of Result 
two days by Big Board 
mutual funds, 242% 


two- theirs 


the 


5.2 by 


loss for 


issues 


BOUGHT ON THE CRAGS 

Wuite sharp crags were being blasted 
into the stock market 
September 26, mutual fund 
followed what 
familiar pattern by buying more fund 
shares the A 
the National Association 
ment Companies 
stock 


worth of their 


trend line 
investors 
become a 


has now 


on decline survey by 
of Invest- 
showed 46 open-end 
$7.1 


shares on the Monday- 


funds redeemed million 


Tuesday decline and but 
sold $11.8 new shares to 
of $4.7 million in 
shares placed, The report also showed 
that the 46 
of U. S. mutual 
$4.5 million in 


portiolios 


recovery, 
investors, a 
balan ' 


net new 


funds (controlling 82.5° 
added 
securities to thei: 
the 


funds’ assets) 
new 
during two days 
HALF MILLION GAIN 


Tue $904 


vestors 


In- 
its 
to 


Massachusetts 
43,842 of 


new shares 


million 
Trust 


issued 


redeemed 
59,026 
during the three-day period 
For the 


estimated the addi- 


shares 

investors 
stock market 
three days M.L.T 
tion of Inv 
the 


of excitement 


new estor accounts during 


period aggre gated $500.000 
SOUTH OF THE BORDER 
ENGLISH lost 
slices of their original risk capital in 
the earl) 
Fund re« 
U. S 


since 


investors some sizable 


American states, Pioneet 
but 


alter 


heavily in 
Civil War 
The fund 
of 


is 


bought 
the 
reaping rich rewards 
that the 1920-30 
repudiation in Latin 


mis 

equities 
suggests 
debt 


being 


cycle 
America 
replaced by sounder policies, as 
it did in the U.S. a little 
century that a 
Latin has begun 

In this belief 
decided 

to 
the 
Brazilian 


less than a 


ago, and new era in 


credit 
Pioneer Fund's man- 


agers to make a “cautious 
approach 
of 


se lex ted 


investment 
Six issues were 
Traction 4%s of 


an position 


| south border 


71; preferred stocks of International 
Railways of Central America and 
Standard Fruit & Steamship Co 
common stocks of Towne Mines, An- 
derson Clayton, W. R. Grace. The 
fund also points out that huge new 
plant investments are being made in 
South America by Colgate-Palmolive, 
Goodyear, Coca Cola, Anaconda 
United Fruit, Standard Oil of N. J 
and American Smelting, which would 
make them suitable Latin 
American portfolio 


for a 


ADDITION & SUBTRACTION 
Arter 14 years at the top of the list 
Amerada Petroleum common stock 
has been replaced by Standard Oil of 
New Jersey the stock ol 
more than 200 closed-end and mutual 
fund investment companies. So shows 
the revised compilation of the 
‘Favorite Fifty” by Vickers Bros 
Standard of N. J. is owned by 94 in- 
vestment Amerada 
in fourth place, by 34 funds. General 
Motors is second (86 funds), du Pont 
third (75) to the list 
Reynolds position ) 
Radio (36th), Southern Ry 
(39th), Aluminum Co. (40th), Crown 
Zellerback (43rd). Cities Service, off 
the list 1951, back 47th 
place 

Off the “Favorite Fifty” 
the December, 1954 compiiation 
Oil, Mid-Continent Petroleum, Dow 
Chemical, Middle South Utilities, 
C.LT. Financial, Houston Oil, Ameri- 
can Gas & Electric 


as favorite 


new 


companies, now 


Newcomers 
Metals (3lst 
Corp 


since is in 


list since 


Ohio 


Colonial Fund. New additions to 
this fund's portfolio in the third quar- 
ter of 1955: Electric Auto-Lite, Halli- 
burton Oil Well Cementing Co., M« 

Clean Industries, National Container 
Providence Gas, Texas Co 
stock 
Chrysler 
Northern 
ualty 
Oil 


Common 


holdings were reduced in 
Powder 


Cas 
Shell 


Corp Hercules 
Pacific Ry., 


Public Service of Indiana 


Peerless 


Electronic Investment Corp. At the 
beginning of the third quarter, this 
fund had spread its $10 million assets 
over 37 companies in the electronics 
field, with its largest investment 
(8,125 shares) in Sperry-Rand Corp 
Its next 
stock holdings 


common five largest com- 
Phillips Lamp, 
Theodore Gary participating common, 
Minneapolis Honeywell, Radio Corp., 
equal amounts of Zenith Radie and 
Spregue Electric 


mon 
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LOOKING ABROAD 


Four funds have been launched in 
the last two months to search out 
promising investment in foreign 
countries: International Resources 
Fund, International Investors, both 
open-end mutuals, are raising their 
initial capital through public of- 
ferings; Transoceanic Development 
Corp., Ltd. (Canadian), a closed-end 
investment company open to private 
subscription and not to be offered 
publicly for the time being; Inter- 
American Capital Corp., to be opened 
to private subscription, with a public 
offering at later date. The Trans- 
oceanic venture is backed by an in- 
ternational banking group headed by 
Kuhn, Loeb & Co., First Boston Corp., 
of New York, and S. G. Warburg & 


Co., London. 


IN COMMON STOCKS 

Or the $1,475 million assets held by 
192 bank-managed Common Trust 
Funds (for estates up to $100.000) in 
the 1955 third quarter, over half 
(52%) was invested in common 
stocks valued at $767 million. A year 
ago, 130 such funds had 46% of their 
total net assets in common stocks. 
The first ten stocks in the 192 port- 
folios: Union Carbide & Carbon (held 
by 143), du Pont (142), General 


Electric (138), General Motors (138), 
American Tel. & Tel. (131), N. J. 
Standard Oil (130), Texas Co. (127), 


Westinghouse Electric (116), Sears 
Roebuck (107), Phillips Petroleum 
(106). 


THE 21st CENTURY LOOK 
SHAREHOLDERS of all seven of the Na- 
tional Securities Series of mutual 
funds voted approval of a 100-year 
extension (from 1965 to 2065) of the 
Trust agreement, Henry J. Simonson, 
Jr., proudly announced last month as 
President of the National Securities 
& Research Corp., manager organiza- 
tion for the seven funds. 

His friends say Henry Simonson 
rates the title of dean of the mutual 
funds because no other sponsor cov- 
ers as wide a range of investment 
objectives: a general common stock 
fund, an income fund, speculative is- 
sues, a preferred stock fund, growth 
stocks, bonds, balanced equities. 

Simonson says his contacts with 
thousands of small mutual fund in- 
vestors prompted him to suggest the 
Trust Agreement extension. “It is the 
answer,” he says, “to the investor's 
need for a continuous trust under 
which he may build an inheritance 
over the years for his children, 
grandchildren or great grandchildren. 
Any term shorter than 100 years 
would not fill this need.” 


Forses, octroser 15, 1955 











QUESTION: 


WHY DO SO MANY 


TRADERS LOSE MONEY IN 
CANADIAN MINING STOCKS? 


ANSWER: Because they foil to realize that 
stocks, like real estote, must be measured by 
the speculotor on the basis of not only intrinsic 
valve but “position” as well. A house may be 
worth $50,000 in terms of its structural moke up 
but if it is sitting on the edge of a slowly 
crumbling cliff, it won't bring anything ‘ike 
$50,000 when its owner tries to sell it. Similarly 
a stock may be worth $5 on the basis of the 
assets ond earning power it represents, but if 
its technical position is similar to the geographic 
ocation of the house on the cliff, the man who 
pays $5 for it may find himself being forced to 
sell it for $3 


Q: How on earth cana stock be compared 
te @ house on the edge of a cliff? 


A: Stock prices are subject to the same physica 
laws which govern the rest of the universe 
The house on the cliff has solid ground holding 
it up and gravity pulling it down, while the $5 
stock hos bids holding it up and offerings hold 
Most traders seem to think that 
a lot of public buying in a porticulor stock will 
make it go up. But let's look a little more 
closely 


ing down 


a thousand people know about a 
certain $5 stock ond are debating whether to 
buy it or not, then you have a situation where 
there is considerable potential support. But if 
something happens to cause all these people to 
actually carry out their plans and buy, then the 
situation is altered drastically. All the potentia 
buyers become actual buyers, whereby there 
are no potential buyers left. And since a trader 
who buys a stock immediately turns himself into 
o potential seller, you suddenly find that the 
stock is left with no potentiol strength—only 
potential weakness Thus ao stock which at 
tracts heavy public buying may be placed in a 
techni ally weok position o position we cal 
“vulnerable.” 


Often public buying places a stock in this vu 
nerable condition because of o sudden develop 
ment which vastly enhances the fundamental 
volue of the stock. But os for as the trader is 
concerned, a stock is worth only what he con 
sell it for Thus if something happens to in 
crease the value of a stock from $5 to $8, and 
the public rushes to buy it, you may find thal 
the sudden evaporation of potentiol buying 
pressure will set off a chain reaction which wil 
vitimotely couse the stock's price to decline 
In the first place, the rush of public buying wil 
be greeted by professional traders os on op 
portunity to sell out and sell short in the face of 
consumer demond. Thus the public buying wi 
not necessarily cause a big advance in the 
price. This will worry some of the earlier pub 
lic buyers who moved in expecting a big rise 
and they moy sell ond thereby equolize the 
eflect of late public buying. Thus you may 
find scores of buyers flocking into the stock all 
at around the some $5 price level, with the 
morket rapidly becoming saturated. When all 
the public demand has been satisfied and there 
is nO more potential demand, the first few buy 
ers 10 grow impatient ond sell will cause a drop 
in the price. This will frighten the more im 
petuous of the remaining holders intc dumping 
their stock of o loss for fear the decline will 
steepen 
still further panic selling despite the fact that 


And this, of course, will precipitate 


the compony may, in the meantime, actuolly 
open up o new orebody 


Q: Whet stops these declines? 


A; Just as a rush of public buying creates o 
saturation point, a rush of public selling builds 
up to whot is called o “selling climax’ with all 
potential sellers finally weakening ond becom 
ing actyvol sellers whereby potentiol selling 
pressure disappeor md the stock regains 
technical strength trange os it ¢ 
the novice, this usually happens at the 5 
moment whe > sf k appeors to he put 
be ot its wors r when the put $ getting 
wt of a st sf serious losses have been 
sustained, pr $s) | traders move 
advantage of the wholesale supply in or 
over # ositic or accumulate ng po 
of the nature et nd 


evaporation of selling 


@: Se the treder whe loses money in 
Cenedian stocks is simply doing things 
backwards? 


A; That 


of consume nm the ot 


t exactly The public plays the role 


k morte? west aos if ploys 


the role ' sumer 1 every other phase of 
our economy Only by moving against the 
popular trend m you moke ao successful and 
dependable business of trading in Canodia 
mining stocrs 


and that tokes o lot of menta 


reconditioning, becouse if meons you hove 
buy when things look block ond sell just when 
you detect a change for the better Wt alto 
neans that you hove to exercise iron-clad re 
sistance to the sort of news, rumors and tips 


which cause heavy public buying 


GQ: Wt strikes me that to learn this style of 
trading I'l need a lot more experience 
end background. Will the Mitchell service 
help me acquire it? 


To answer that questior p fl tell you whot 

Mitchell service provides and leave the rest 

Bos yily, there are two parts to our 

weekly bulletins which provide a con 

mmentary on trends in the market ond 

y md which breck these trends 

down ' pecific recommendations ng ' 

Trader N pbook series which 1p s the 

ient with ar ynding file of educational and 

relere en in addition, we go step 

torther ft " t dv ry es ond ote 

mmendations into model trading 

‘re boasted nm speci sums of 

ore designed and operated 

o! spe ' purposes 
s feel we aon get ao ch 

started " a "a yefully supervised 

trading programme so that he gets the tee f 

the market from a professional standpoint, and 

s that as he ocauires technical knowledge of 

the business of stock-trading, he also ocquires 

the kind | practical expenence which permits 

him to put this knowledge to work effectively 
and profitably 


@: And how much does all this cost? 


A: We charge a flot $35 a year for all these 
services or $3 for one six-week trial sb 
scriptior Our address: Mitchell of Canoda 


44 Davenport Road, Toronto 5, Caneda 











An Important New Aid for Investors 
in This Dangerous Market 





Advance Measurements of Value for 1956 Now Being Released 
by The Value Line Investment Survey 


NEW YORK, October 15:>—With the market in a dangerously high area, and 
quality stocks yielding lees than 4%, prudent investors are taking action to 
protect their capital and income against possible loss 
These investors hold a sizable defensive reserve and are concentrating 
their capital in only the strongest stocks, avoiding both the weaker competi 
tors and the market leaders that have been bid up to speculative prices 
lo help you choose the strongest stocks for your own portfolio, the Value 
Line Survey is now releasing advance estimates of earnings and dividends 
in 1956, together with normal prices based on these earnings and dividends 
These estimates are the earliest and by test the most accurate published 
In addition, the Value Line Survey brings you four common-sense measure 
ments of value which show you at a glance which of the 654 major stocks 
supervised are best for safety, appreciation, income (based on next years 
estimated dividends) or long-term growth 
Note how these four objective standards of comparison—free 
from hopes or fears that distort the facte—-can he'p you choose 
the right stocks for your personal investment objectives. 





(1) (2) (3) (4) 


Leng- Term 
Current Value Quality Dividend Yield in Growth 
Appraisal Rank Coming 12 Menthe Potential 


*STOCK | \Group V 

(an off. equipt. stock) |“Overpriced” at 38 3.1% + 18%, 
*STOCK Il 

{eo food stock) 


COMPARE 


Group Il 


“Wnderpriced” at 53 5.7 — 6.6%, +-57%, 











* Nome of stock available on request. 


These 4 common-sense standards of value—brought to you exclusively in 
The Value Line Investment Survey—are applied to each of the 654 major 
stocks under year ‘round supervision. In comparing the two stocks illustrated 
above you see that: 


SAFETY: The Value Line Quality Rank gives you a measure of the risk in 
the stock. Mathematically derived from the expeitence of the past 20 
years, Quality Ranks grade from A+ to C.. Stocks of “A” quality are 
safer from the standpoint of stability of price, growth and regularity 
of dividends than stocks that carry lower ranks. Each of the stocks 
always carries one of these ranks ou see that Stock Il is rated some 
what safer (Quality B+) than Stock I (Quality B) 


CURRENT VALUE: Regardiess of quality, is the stock currently underpriced 
or overpriced? Each stock in the Value Line Survey is at all times 
appraised in one of five class’fications: (1) Especially Underpriced, (II) 
Underpriced, (III) Fairly Priced, (IV) Fully Priced, or (V) Overpriced 
These classifications are based on the objective Value Line Ratings 
which project normal capitalizations of the earnings and dividends in 
sight one year ahead. You can see that Stock II is underpriced relative 
to its probable price during the coming year while Stock I is overpriced 


VIEL: As you can see, Stock Il gives you larger income than Stock I. In 
this connection, note that last year's dividend is not always a sound 
index to next year's dividend at is why Value Line's yield measure- 
ments are based on dividends 12 months ahead as estimated by the 
Value Line staff, one of the largest in the field of security analysis 
(These year-in-advance estimates have been remarkably accurate in 
the past.) 


LONG-TERM GROWTH: For many investors, long-term growth potential 
ranks high as an investment objective. The Value Line Survey estimates 
the future appreciation potentiality 3 to 5 years hence based on reason- 
able assumptions as to a hypothetical economy. This gives you a mea- 
surement of future growth with which to compare each stock on the 
same basis. Note that Stock II has much better long-term prospects 
than Stock I 


' 
§ Value Line Investment Survey, Dept. FB-47 
5 East 44th Street, New York 17, N. Y. 


Enter my 4 weeks subscription 

at the Specie! Introductory Name. 
rote of $5. | am to receive 
the 64-page Reilroad issue at Address 
no extra cost. 


City Zone State 


52 





Now See Value Line Summary of Advices 
on 700 Stocks Sent at No Extra Charge 


With this valuable guide to 654 major stocks and 
more than 60 Special Situations, you can check your 
stocks against Value Line's objective measurements 

This timely 12-page Summary enables you to com- 
pore the stocks you own against all others, as illus- 
trated by the comparison of Stock | and Stock II 
at left. It also brings you, in handy reference form, 
current and future yields, ra.skings, and price expectan 
cies that will enable you to put your capital in line 
with value, as shown by objective appraisals. 

Also See This 64-Page Bonus issue on 
RAILROAD STOCKS 

To enable you to judge for yourself how the Value 
Line Survey with the new 1956 projections would prove 
profitable to you, we invite you to take advantage of 
this Special Introductory Offer. It would bring you 
as a bonus the timely 64-page issue covering 44 lead 
ing Railroad and Railroad Equipment stocks. It in 
cludes a full-page analysis of each company's back 
ground, developments and prospects; advance 1956 
earnings and dividends estimates; long-term future 
projections of earnings, dividends, normal prices to 
1958-60; specific advice on each stock. 

Your bonus issue of the Value Line Survey—sent to 
you at once under this special $5 Introductory Offer— 
analyzes 44 Railroad and Railroad Equipment stocks 
including: 
Chesa. & Ohio Westing. Air Brake 
Atchison Baldwin-Lima-Ham. 
Balt. & Ohio Gen’! Amer. Transp. 
Erie Canadian Pacific 
Penna. R.R. Northern Pacific 
Aleo Prod Union Tank Car 
ACP Ind Norfolk & West. 


SPECIAL $5 
INTRODUCTORY OFFER 


Under this Special Introductory Offer you would receive 


N. Y. Central 
Rock Island 
Gr't Northern 
Nickel! Plate 
Southern Pacific 
Union Pacific 
and 24 others 





1. Four weekly issues of the Value Line Sur- 
vey with detailed Ratings & Reports on more 
then 200 stocks and 14 industries. 
a A Special Situation Recommendation cov- 
ering on especially undervalued stock or bond 
selected for extraordinary capitel gain over o 
period of time. (The remarkable record of the 
last 189 monthly recommendations is included.) 
3. Two Fortnightly Commentaries interpreting 
the effects of political and economic develop- 
ments on stock prices. 
4. The Supervised Account Report illustrating 
how the Value Line would administer a particu- 
lar portfolio, with advance notice of all changes 
(The complete 15 year record is included.) 

+ Four Weekly Supplements reporting on new 
developments affecting the more than 700 
stocks under supervision. 


6. Four Weekly Summaries giving up-to-date 
rankings on al! 654 regular stocks and more than 
60 Special Situations. 
Plas the 64-page Railroad edition at no extra charge 





Send $5 to Dept. FB-47 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARO & CO., INC. 
THE VALUE LINE SURVEY BULLDING 
5 east 447H STREET, New yorK 17, N. Y¥. 


Forses, octoser 15, 1955 





READERS SAY 


(CONTINUED FROM PAGE 8) 


“Dangerous Doctrine” 

Sm: You preach a dangerous doctrine 
in your glorification of cash flow income. 
The original intention anent depreciation, 
depletion and other vital reserves was to 
have them funded. In other words, an 
equal cash value was to be stripped out 
of current assets, representing these 
charges, so that when the time came for 
replacements the money would be avail- 
able intact. Today, with replacement 
costs approximately three times the cost 
of plants when they were originally 
built, the funds are needed. You advo- 
cate a dead-end doctrine, as though this 
depreciation charge was an unreal cost 
These temporarily unused charges should 
be set aside and not made available for 
dividends indiscriminately. Your writers 
are very good in their own particular 
line, but they are unsuited to pass upon 
orthodox accounting procedures [which 
are] imperative in these competitive 
times. 

A READER 
Buffalo, N. Y. 


Forses does not preach the glories of 
cash flow income, does believe it fur- 
nishes a valuable yardstick by which 
earning power of a corporation can be 
judged for comparative purposes when 
reported net earnings are distorted by 
such items as rapid amortization, speeded 
up depreciation of capital 


pletion allowances (as in the oil and coal 
industries) —Eb. 


Broken Rule 

Sim: Many years ago I cut out Joseph 
Goodman's “Nine Golden Rules of Wall 
Street,” republished in Forses, Sept. 1. 
In the issue of Dec. 1, 1954, Mr. Goodman 
violated his first rule by recommending 
Woolworth. The stock was 50 when he 
recommended it; now, after several years 
of the longest bull market in history, it 
is 49. This is a classic example of a stock 
that won't go up in a bull market. Or 
are rules made to be broken? 

RoTHWwe.tt Greoc 

St. Petersburg, Fla 


Sometimes (see page 56)—Ep 


Interchemical’s Sigh of Relief 

Sm: We are grateful for the accuracy 
of Sidney B. Lurie’s article [{Fonrses, 
Sept. 15] because we have had so much 
trouble getting across the story of what 
we do and our place in the industry. It 
is not a glamorous one, but it is one 
where we make a living and a return 


for our owners, and we always breathe | 


a sigh of relief when we get the impres- 
sion that the person who is writing 


about us really seems to understand | 


what we do. 
—STEwart Hoac.Lanp, 
Manager of Advertising 
and Promotion, 
Interchemical Corp. 
New York, N. Y. 


Forses, octoper 15, 1955 


equipment | 
(such as is done by the airlines) and de- 





“PROFITS 
WITHOUT 


By Leon B. Allen 


sense, 


Mr. Allen, one of our partners, 


trend changes will occur, 
profits, but to set definite limits on 


More than 
out Forecasting.” 


Co., Members: 
Stock Exchange, Room 1131, 





Make MORE MONEY 
in BETTER Stocks! 


About twice a year we recommend an 
excellent security to be bought in a way 
known to few investors. Every one has 
been a winner to date. The last selection 
now shows a 40% gain on capital used in 
just 5 months! 


Report #243 now reveals a new situa- 
tion. You will be able to acquire 100 
shares of this stock for a cash layout of 
about $600. This special report will be 
sent with a 3-month subscription to our 
complete bulletin service for only $15 


THE INCOME BUILDER 


RIVER EDGE . NEW JERSEY 





ITH almost every investor trying 


proven approach to investing 


which not only outlines his method in clear, 


his inve 


the objective 


attach $1 and mail to 


Have YOU Read— 


FORECASTING”? 


to second-guess the market these 
days, it’s refreshing to learn about a book that presents 


a common 


An investment method, tested sium 
cessfully for more than two decades of actual market application 


written a short booklet 


language 


i4-page 
understandable 


but also presents the excellent 12% year performance record of a group 
of accounts, which he managed under 


tment methods 


Without trying to forecast tops or bottoms, prices or dates at which 


of thi 


and loss at ali times 


method is not to limit 


7,000 investors have read this book. If you'd like to learn 
more about this method we urge you to send for a copy of 
Simply clip this ad, 
New York Stock Exchange, 


“Profits with 
Gillen & 
American 


Assoc. Member 


120 Broadway, New York 6, N. Y. 











FOR COMMODITY 
SPECULATORS INTERESTED 
IN CAPITAL GROWTH 


The buy and sell inetructions Commodity 
Trend Service sends weekly to its sub 
acribers are clear, concise directions aimed 
at cutting losses and increasing capital 
This advice is based on a system of price 
forecasting that has been developed over a 
long period of time. And Commodity Trend 
covers ewery futures market in the | - 
and Canada. Can you afford to be without 
this service? 


We wili be glad to send you current 





bulletins at once upon request 





COMMODITY TREND SERVICE 


136-31 a ee (N.¥.C.)M.¥. 
t INdependence 1-7779 





BULL 
YEARS 
AHEAD? 


Has the market 
If you are an executive making big 


been solved at last? 


money decisions, or an intelligent in 
vestor seeking top-level market guid 
ance you must know the hidden truth 
about this market. Get the facts be 
hind the movement of heavy money 


Basic Analysis reports continue their 
record breaking accuracy since 1949 
The greater your knowledge the more 
you will appreciate the contents 

Did you fit the news of the President's 
iliness into the market picture? Did 
the selling alarm you? Get these re 
ports at once 


1. Our dramatic and penetrating re 
lease of Sept. 9th, 1954 
“NINE BULL YEARS AHEAD” 

2. Our current release on what the 
tragic news of the President's health 
means politically and to the market 

A Special offer to 
$ OQ make you a per- 
manent client 
Both items 
c. F. M. Williams 


34 West 40th Street, Kew York 18 
New York 


$40 














How low is low? 


Here is a situation we believe has growth-profit possibili- 
ties for investors who try to buy near the bottom and can 
afford to hold for whatever the future may bring 

Consolidated Uranium Mines common stock now 
sells for 25% of its last year’s high of 82, in spite of 
the fact that the Company's present production of 
Uranium-Vanadium-Tungsten ore is more than 150G% 
greater than last year’s average daily tonnage 

In 1954 there were about 9,000,000 shares of commen 
stock outstanding; at $2 per share this amounted to a gross 
value of $18,000,000. At the present time, due to mergers 
etc,, there are approximately 18,000,000 shares outstanding 
selling around 50¢ a share, or a gross value of approxi 
mately $9,000,000—this, even though the Company now 
reports a ratio of current assets to current liabilities more 


favorable than ever before! 


somewhere near its low. 


coupon below. 


First in Uranium 
ONE 





GEnTLemMen 


about Consolidated Uranium Mines 


NAMI 
(Print) 


ADDRESS 





MONEY! 


MONEY doecen't grow on trees 
over-the-counter sé Example: $100 im each 
f six unlisted companies in 1942 ic now worth 
$270,100 You can keep up with-—-and ahead of 
this growth eteck market with OVER-THE-COUN 
TER SECURITIES REVIEW. $4 

pocket-size issues 

it mt snd features 
ings and dividends to 

Als penetrating 


but it can grow in 
curities 


0 brings you 
1,000 pages of 
ranging from earn 
mergers and new products 

Corporate 
of new 


a year ver 
vestr t news 
‘ lomeups ” crystal 
ground floor” 
man ther vital departments, Subscribers are en 
titled to “Special Situation” Broker Reports. As 
many as 25 to 30 offered with each issue! To start 
subscription and get reprint of “Won 
send $4.50 to 


0 OVER-THE-COUNTER 
SECURITIES REVIEW 


Dept. 11, Jenkintown, Penna. 


vtleat summarics euecs, and 


your year * 
der Stocks” 


*.S.: Por on additional! $5.00 can obtein the 
1965-64 Editicn of OVER-THE-COUNTER SecuRi. 
TIES HANDBOOK. Comprehensive descriptic.» of 
over 525 unlisted componies—iess then o penny o 
writeup! 





Obviously, we do not know when this stock will start to 
move up, but whether you figure it is 25% or 50% 
of additional outstanding shares) of its former high, we 
believe now is the time to start buying 


If you are interested in this growth 
afford to buy stocks and put them away for future profit 


possibilities, ask any broker for the latest progress report 
on Consolidated Uranium Mines. or fill out and mail the 


TELLIER & CO. tautsistes ion 


EXCHANGE PL., JERSEY CITY 2, N ° 





| 


( because 
as it must be 


situation and can 


DElaware 35-3801 





Without obligation, pleas 


Ine 





People 60 to 80. 


APPLY FOR OLD LINE LEGAL 
RESERVE LIFE INSURANCE 


If you are under 80, you can still apply 


for a $1,000 life insurance policy to help 
take care of final expenses without burden- 
ing your family 


You the entire transaction by 
mail with OLD AMERICAN of KANSAS 
CITY. No obligation 


you! 


handle 


No one will call on 


Write today for free information. Sim 
ply mail postcard or letter (giving age) to 
Old American Ins. Co., 3 W. 9th, Dept. 


L1009N, Kansas City, Mo 
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FOR XMAS! 


Pa 
; 
, 
| An unusual selection at discount prices 
of fine, select gifts for the Holiday see 
son. Write for catalogue. It is later than 
you think! 

BEACON SALES CO 
; 1104 St. Clair Ave. E 
; Cleveland, Ohio 
* 


ee 
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MARKET COMMENT 





(CONTINUED FROM PAGE 42) 


pecially in trading accounts, if it does 
Some of the bloom is off the rose, at 
least for the time being. 

This probably is not too good a time 
to talk about individual issues. At- 
tention should be given, however, to 
the excellent earnings of Eagle- 
Picher (37) which was suggested 
some time ago. It looks as if the com- 
pany can hardly fail to earn $4.59 a 
share for the year to end November: 
30th. This is a real growth company 
and the president, Spencer Shore, is 
doing a grand job—I think that Elec- 
tric Auto-Lite (45), apparently earn- 
ing between $6 and $7 a share this 
year, is a good value—not because | 
expect it to be merged into Chrysler, 
for that is improbable Chrysler 
(96) would seem destined to make a 
better earnings showing in the fourth 
quarter than some of the other motor 
companies because it was sold out of 
1955 models before the 1956 
were introduced. The reader should 
net be too alarmed by the expected 
relatively poor showing for the third 
quarter when models were being 
changed and plants were being re- 
vamped Chesapeake & Ohio 
(52) looks cheap as a yield stock, and 
I think the $3.00 dividend may be in- 
creased. Again, I would watch these 
tobacco shares, especially 
Tobacco and R. J. Reynolds. Earnings 
are better and there may be some 
dividend surprises in this industry 
McGraw Electric (48) probably will 
have a rather poor report for the third 
quarter for non-recurrent reasons; it 
would appear to be one of the more 
attractive “growth” stocks. Fourth- 
quarter net will be much bette: 
the year’s final per share earnings 
may not be off more than 10°, from 
1954 

Over this period of emotional polit- 
ical psychology (and there will be 
more of it) I visualize a much more 
two-sided market. I think fundamen- 
tal values will come in for more at- 
tention than split-ups (always an 
artificial stimulant), mergers, 
rumors. Tips will be less numerous 
and they won't work out as well 

The reader will be surprised to ob- 
how thin the market is both 
ways. For instance, the first week 
after Eisenhower's illness was an- 
nounced, the NYSE traded 21,693,000 
shares (looks like a lot of stock), but 
this total is only about seven-tenths 
of 1% of listed shares. Allowing for 
the duplications (short term trading) 
it may be estimated that at least 
9944% of all listed stocks at the end 
of that hectic week were owned by 
exactly the same people that owned 


models 


American 


and 


and 


serve 


Forses, octoser 15, 1955 





FEDERAL PAPER BOARD CO., Inc. 


Common & Preferred Dividends: 
The Board of Directors of Federal 
Paper Board Company. Inc. has this 
day declared the following quarterly 
dividends 
4%5¢ per share on Common Seock. 
50¢ per share on the 4% 
Cumulative Preferred Stock 
Common stock dividends are payable 
October 15, 1955 tw stockhe 
record at the close of business Sep- 
tember 50, 1955 
Dividends on the 4% Cumulative 
Preferred Seock are payable January 3 
1956 to stockholders of record 
December 27, 1955 


Ropert A. WALLACE 
Vice Pressdent and Secretary 
September 19, 1955 
Bogota, New Jersey 














LONG ISLAND LIGHTING COMPANY 


aD) 
(ne! 





QUARTERLY 
DIVIDEND 


COMMON STOCK 


The Board of Directors has de- 
clared a quarterly dividend of 25 
cents per share payable on the 
Common Stock of the C Jompany 
on November 1, 1955, to share- 
holders of record at the close of 
business on October 14, 1955. 


VINCENT T. MILES 
Treasurer 
September 28, 1955 














PHILADELPHIA ELECTRIC 
COMPANY 


Dividend ' Notice 


Dividends on all series of preferred 
stock have been declared, payable 
November 1, 1955 to stockholders 
of record at the close of business on 
October 10, 1955. These dividends 
amount to $1.17 a share on the 
4.68 % Series, $1.10 « share on the 
44% Series, 1.07% « share on 
the 4.3% Series and 95 cents a 
share on the 3.8% Series. Checks 
will be mailed. 
C. WIMMER, 


Treasurer 

















BOSTON EDISON 
COMPANY 


Dividend No. 266 


A quarterly dividend of 70¢ per 
share hes been declared, payable 
November 1, 1955, to stockholders 
of recorc at the close of business on 
October 10, 1955. 

Checks will be mailed from Old 
Colony Trust Compeny, Boston. 
ALBERT C. McMENIMEN, Treas. 
Boston, September 26, 1955. 





them at the beginning 

It is an uncomfortable thought to 
try to visualize what might happen if | 
the politically emotional stockholders 
should hastily liquidate 1% 
all listed stocks. Probably they +—* 
do it or, if they Ao, they will do 
over a period of months rather am 
weeks. 

Please do not think this is a “bear- 
ish” column. It is intended to be just 
realistic. I think there is a dangerous- 
ly thinking emotional fringe right 
now, but I don’t think that fringe will 
act as violently as it talks. It better 
not, because if it does it may help to 
bring to pass some of the things it 
most fears in the stock market, in 
business and in politics. 


or 2% of 


STOCK ANALYSIS 





(CONTINUED FROM PAGE 48) 


it on 25% 
counts 


margin in subscription ac- 
Western Union is doing as 
well as had been expected, and new 
purchases are warranted at the 20-22 
level. 

Steel company earnings will top 
earlier estimates and 1956 promises to 
be another banner year. Since re- 
ported earnings are distorted by 
charges for accelerated amortization, 
the so-called “cash flow” (earnings 
after taxes with depreciation and 
amortization charges added back) 
provides a better basis of comparison 
On that basis, Youngstown this year 
may show $23 to $24 a share, U.S 
Steel close to $12, Bethlehem $28, In- 
land $13, Republic almost $9. While 
dividend yields are rather slim, steel 
stocks as a group are still reasonably 
valued. For underinvested accounts I 
recommend purchase on any setback 





A regular quarterly dividend 


of 30c per shore has been de 
clared by Daystrom, inc. Checks 
will be mailed November | 5th 
to shareholders of record Oc- 
tober 27th. 


5 -, 
Z jj 
DAYSTROM, Inc. 
Z CUTABETH, H. 4. 
wy ZZ Electrical and 
aa A electronic products 
Modern furniture 
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28% RETURN! 


If you own securities for income, then you 
owe it to yourself to learn ty to increase 
Pgh income substantially by the conserve- 

ethod of selling Put & Call Stock 
Options! 
Send $3.00 for your copy of our “Study of 
Put & Call a ote to 

. 210 
Sophlotionted Investor 
516 Fifth Avenue, Room 805 
New York 36, New York 
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NO eunseatven 
OUR 
COMPREHENSIVE REPORT 
on Low-Priced 
“AMERICAN BEAUTY” 
Another Toni ? ? ? ? 
Company's Product 
Nationally Advertised—- 
Largest Seller of its kind in U.S.— 
Unusual Growth Situation 
For Capital Gains 
Selling about $1.50 Per Share 
Send Coupon Now for Report PM-1025— 
General Investing Corp. 


80 Weill $?., New York 5, WN. Y. 
BOwling Green 9-1600 


Name 


Address 


CONSOLIDATED 
NATURAL GAS 
COMPANY 


30 Rockefeller Plaza 
New York 20, N. ¥ 


Divipenp No. 31 


Te BOARD OF DIRECTORS 
hes this day declared a regu 
lar quarterly cash dividend of 
Thirty Seven and One-Half Cents 
(37%9¢) per share on the capi 
tal stock of the Company, pay 
able on November 15, 1955 to 
stockholders of record at the 
close of business October 17 
1955 

R. BE. PALMER, Secretary 


September 22, 1955 


WANTED 


executive members of new prod- 
ucts committee for manufacturers 
large and small. 


We publish a monthly New 
Product Digest with articles about 
new products field and illustrated 
patent pending and patented prod 
ucts available for manutacture, 


Interested? Authorize us 
you $10.00 for annual 
tion and you'll receive the current 
issue by return Air Mail 
Copy — One Dollar. 


to bill 
subscrip 


Single 


New Product Digest, Dept. A27 
P. O. Box 2052, Austin, Texas. 











WHICH ARE SAFE GUIDES 
FOR INVESTORS— 


Emotions or Facts? 


The reeent selling wave in the stock market demonstrates once more how vul- 
nerable even good stocks become when they are temporarily overexploited. 
And once more the investing public learns the costly lesson that important in- 
vestment decisions should be based, not on emotional fears or hopes, but on 


a knowledge of the basic facts and factors that determine individual security 
values. 


There's no seeret system or magic formula for achieving the confidence, the 
judgment, the patience that spells the greater financial peace of mind which 
comes with greater investment success. The rules are simple-—there’s no 
substitute for essential facts about the stocks you own or plan to bay. Through 
FINANCIAL WORLD each week, through “INDEPENDENT APPRAISALS” 
each month, through PERSONAL INVESTMENT ADVICE by mail, when re- 
quested, through comprehensive annual “STOCK FACTOGRAPH” MANUAL, 
41st edition, published in August, we stand ready to give you the time-tested and dependable 


investment information end guidance you have long been looking for at only $20 


@ coat 
a year, less than 6 cents « day. 


If you want better values from your investment dollars, return this “ad” with 
85 for next 18 weekly copies of FINANCIAL WORLD (Big 87 value for 85), 
each issue packed with scores of practical aids to more profitable investing, 
including “WHAT MARKET OUTLOOK NOW?” You will also receive “10 
Good Prospects for Dividend Increase or Year-End Extras,” and “10 RULES 
FOR SUCCESSFUL INVESTING,” in addition to next four valuable “INDE- 
PENDENT APPRAISALS of Listed Stocks.” Besides digest of new reports on 


1,970 stocks, this 64-page monthly stock guide gives our EXPERT RATING on EACH STOCK 


so you can reach wiser decisions as to new purchases and whether to dispose of any stocks 
you now own 


Or, return “ad” with $20 D for year’s subscription ($11 for six months) for 
com lete 4-PART nvestment Service, including extras offered above, PLUS free 1956 Annual 
$6 “STOCK PA OGRAPH” MANUAL. Money Back In 30 Daye if not satisied 


FINANCIAL WORLD 


53 Years of Service to Investors 


66-FB8 Trinity Place New York 6, WN. Y. 
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FREE—NO OBLIGATION 
OUR NEW REPORT ON 


Chemical Growth Stock 


MARLOWE CHEMICAL CO. 


Strong cash position from recent public financing. 
Sales and merchandising experience of management 
augers well for success. President has personally in- 
vested $100,000. 

Principal product has mass market, large profit margin. 


Additional products to be marketed for volume trade— 
one now ready to go into production. 


Now around $1.25. “Buy” for Capita! Gains. Send coupon 
for FREE Report. 


~-------=-GENERAL INVESTING CORP.---------- 
80 Wall Street, New York 5, N. Y. BOwling Green 9-1600 ru 


Piease send me FREE Report on Ma 


we Chemical 


(please print full name cies 


Address 





INVESTMENT POINTERS 


(CONTINUED FROM PAGE 44) 





City Stores was recommended at 
16% in the summer of 1954. Now 
234%. The company is doing very well: 
has excellent management, and the 
stock yields 6%. I would not be sur- 
prised if the present $1.40 dividend 
were increased to $1.60 before the 
winter is over. Renewed 
recommended. 

Int. Silver likewise yields almost 
6%. Net working capital amounts to 
around 56 a share. Sales have been 
increasing. Stock now in the high 60s 
Only 365,000 shares of common stock 
outstanding. 

Montgomery Ward—No need to re- 
peat my frequent recommendation. 

New York Central’s earnings have 
increased substantially. I think the 
current $2 dividend will be increased 
and that in a few years the dividend 
will be around $5 and the stock ad- 
vance to between $75 and $100. Pur- 
chases of this stock on all setbacks 
recommended 

Northern Pacific's earnings and out- 
look, plus its participation in the 
Williston Basin, warrant cenfidence in 
the stock 

Pacific Finance is one of the most 
attractive instalment finance stocks, 
and is controlled by Lockheed Air- 
craft. Many readers own this stock, 
having bought it in the high '20s, when 
originally recommended. The stock is 
around 3942, pays $2, yields 5%. With 
earnings for this year likely to ex- 
ceed $4 per share, an increase in 
dividend would be logical. I like this 
stock a lot! 

For investors seeking a very high- 
grade utility, with an excellent growth 
outlook, consideration should be given 
to Phila. Electric—one of the best in 
the country. Now around 40; dividend, 
$1.80, but might be upped to $2 

South Porto Rico is a very attrac- 
tive low-priced 


29 


purchases 


sugar, now around 
Frequently recommended here, | 
am very confident that patient in- 
vestors will fare very well with PSU 

Sun Oil is a high-class, 
tively 


conserva- 
managed company, with sub- 
stantial earnings both before and afte: 
charges for depreciation, etc. Pays a 
small cash dividend, plus a_ stock 
dividend. Is attractive at present price, 
around 80 

Woolworth stock has done little 
since first recommended strongly in 
this column a year ago. Now 50; pays 
$2.50; yields 5°. Earnings have been 
improving. Present market value of 
the company’s holding of the ordinary 
stock of Woolworth, Ltd. of Great 
Britain is alone worth close to the 
present market price of the stock. I do 
not see how any one, with patience, 
can lose on this stock. 


Forses, ocroper 15, 1955 
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Valuable booklets are published by 
many concerns and made available 
free to interested businessmen. The 
best of these on matters of wide 
interest are listed as a service to 
Forses readers. Address your re- 
quest, by number, to: Subscriber 
Service Dept., Forages Magazine, 
80 Fifth Avenue, New York 11, N.Y 


408. Purrinc Worps to Worx: Most 
businessmen, keenly aware of the glaring 
errors in the letters they receive, have 
little idea of the misunderstandings and 
mix-ups involuntarily caused by their 
own poor writing. “Writing needs to be 
managed,” claims Dartmouth’s Amos 
Tuck School of Business Administration 
in citing such noteworthy advantages as 
lower costs, better public relations and 
boosted sales. This booklet—in effect a 
system of cost, waste, time and quality 
controls like those used in any 
managed industry—is both a 


well- 
realistic 


guide to the dos and don'ts of effective | 


business writing as well as a step-by- 
step program for weeding out literary 


incompetents, inconsistent company poli- 


cies and a host of 


(12 pages) 


mechanical flaws 


409. Tax Exempt Income: Three per- 
cent of $5000 is equal to 3% of $55,000. 
This apparent paradox, according to New 
York’s Tripp & Co., is the result of bigger 
tax bites on small investment incomes 
For those interested in getting a higher 
yield on their investments, this booklet 
reviews the advantages of tax exempt 
(municipal, public revenue and housing 
authority) bonds. Included is an expla- 
nation of the legal basis for tax exemp- 
tion, purchasing procedures, a glossary 
of bond terms and a list of specific rec- 
ommendations (34 pages) 


410. How to Make a Hit Wirn THe 
Boss: “My bosses are the stockholders, 
the customers, and the public generally,” 
says E. I. du Pont de Nemours & Co.'s 
Vice President Henry B. du Pont in a 
reprint of an address delivered at Phila- 
delphia’s La Salle College. Sensibly, spe- 
cifically, du Pont sets a practical pattern 
of behavior for young men starting out 
in business, and also reminds their fa- 
thers that this same wise formula should 
apply to their own businesses as well. 


“The formula is very old,” said du Pont | 


in describing a four-part pattern for suc- 
cess: 1) take the job no one else wants; 
2) remember that, in the long run, giv- 
ing is more important than getting; 3) 
listen more, say less; and 4) set your 
own objectives (11 pages). 


411. Se.tecrep Motion Picrures: Have 


you ever wondered how to boost your | 


product, or how you might make your 
employee program more _ successful? 
Whatever your interest—linoleum, neigh- 
borhood improvement, Walt Disney, Mac- 
beth, rubber tires, aerosol bombs—you 
are likely to find it in this comprehen- 
sive listing of 1,000 films, 200 of which 
are on a free loan basis (50 pages). 


Forses, octoser 15, 1955 








<P WALWORTH 
QUARTERLY 
DIVIDEND 


At a meeting of the Board 
of Directors held on September 
20, 1955, a quarterly cash div- 
idend of twenty cents (20c) per 
share was declared on the 
outstanding common stock to 
stockholders of record at the 
close of business on October 3, 
1955. The dividend is payable 
October 15, 1955. 


George E. McDonald 


Treasuret 


WALWORTH 


60 fest 42nd Street, Now York 17, N.Y. 
Welweorth Compeny of Conede, tid., Terente 


STAUFFER CHEMICAL 


COMPANY 
DIVIDEND NOTICE 


The Board of Directors has declared 
a dividend of 40¢ per share on the 
common stock payable December 1, 
1955 to stockholders of record at the 
close of business November 17, 1955 


Christian deDampierre 
Treasurer 








CORPORATION 


is Interchemical 


DIVIDEND NOTICE 


Interchemical has declared 





+ The reguler quorterly dividend 
of $1.12" a 


Preferred Shares 


shore on its 


« A dividend of 65¢ a share on 
its Common Shores 
payoble November |, 1955, to 
holders of record ot the close of 
business on October 18, 1955 


PRANCIS A. E SPITZER. Secret 





DIVIDEND NO. 171 
ON COMMON STOCK 


The Board of Directors of 
Consumers Power Company 
has authorized the payment 
of a quarterly dividend of 
cents per share on the 
Stock 
payable November 21 1955 


outstanding Common 


to share owners of record 





October 21 


DIVIDEND ON 
PREFERRED STOCK 


dof D 

















wrized the 
irterly dividend on 
Stock as fol 


payment 


terred 





Dividend Notice 


The Board of Directors of Northern 
Pacific Railway Company today declar- 
ed a quarterly dividend of 75 cents per 
share on the outstanding capital stock 
of the Company, payable on Oct. 27, 
1955, to holders of record at the close 
of business on Oct. 5, 1955 

Sept. 22, A. M. GOTTSCHALD 


$5 
19 Secretary 


pavable january ; 
hare ownte ot re 


Decembe 


CLASS 
$4.50 
$4.52 
$4.16 


PER SHARE 


$1.12% 
$1.13 
$1.04 


CONSUMERS POWER COMPANY 
JACKSON, MICHIGAN 


Sewing Outstate Michigan 
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The DIAMOND | 
MATCH COMPANY | 
' 


7444 CONSECUTIVE YEAR 


OF DIVIDENDS 


The Boord of Directors of The Diamond Match 

Company on September 22, 1955, declored o quarterly 
dividend of 40c per shore on the Common Stock. At the some meeting 

the Boord also declared a quorterly dividend of 37'jc per 

shore on the $1.50 Cumulative Preferred Stock 

Both dividends are poyable November |. 
1955 to stockholders of record 
October 7, 1955 


MATCHES - PULP PRODUCTS - LUMBER 


WARD W. Of GROOT, Secretary 


BUILDING SUPPLIES - WOODENWARE 











THOUGHTS 





At this critical period of our coun- 
try, we must have a government of 
self-respect. As a people, we create 
that self-respect in our government. 
However, we must recognize that we 
are in a conflict which will be with us 
for at least a generation. Perhaps for 
fifty years to come. Let us face the 
simple fact: there is no gadget or de- 
vice for victory. To think so is to 
delude ourselves, We cannot buy our 
way out nor appease our way out 
Our moral strength is in ourselves, in 
our patience, in our courage, in our 
decision and in our resolution 

Wiru1am J. Donovan 


A statesman is a politician who is 
held upright by equal pressure from 
all directions Enic A. JOHNSTON 


In order to improve the condition of 
mankind all men must be given the 
certainty of security through the ex- 
change of safeguards, the assurance 
of prosperity through an exchange 
the reality of freedom 
through the free movement of infor- 
mation, persons and ideas 

ANTOINE PINAY 


of resources 


A great 


power! 


man is one who can have 
and not abuse it 

Henry L. Donerry 

Never stand begging for that which 

you have the power to earn 


CERVANTES 


To constitute a dispute there must 
be two parties. To understand it well, 
both parties and all the circumstances 
must be fully heard; and to accom- 
modate the differences, temper and 
mutual forbearance are requisite 


Grorce WASHINGTON 


Plenty of people have a good aim in 
life, but a lot of them don't pull the 
trigger Brass Tacks 
Nev er, 


come to a 


never do great thoughts 


man while he is discon- 
tented or fretful. There must be quiet 
in the temple of his soui before the 
windows of it will 


see out of them 


open for him to 
into the infinite 
Quiet is what heavenly powers move 
in. It is in that the stars 
move on, and it is in quiet that our 
souls are visited from on high 


silence 


MountTrorp 


ON THE BUSINESS OF LIFE 


Community rivalry is, of course, an 
excellent and helpful thing, but you 
will grant, I think, that it has its limits 
of usefulness and that there is greate: 
sectional cooperation to 
promote larger welfare 


Epwarp A. FILens 


wisdom in 


B. C. PORBES: 
Are you one of the “I hate to” 
famiiy? How 
use that phrase 
are guilty of 


one hears 
If you 
using wu, try to 
yourself of the habit. It 
doesn t reflect a strong, healthy, 
vigorous mental attitude. It sug- 
gests querulousness, 
“I will” spirit. The 
way to conquer a disposition to 
“hate 


often 
people 


breal 


pettiness, 
lack of the 


so many things is to cul- 
tivate a cheerful, resolute, benefi- 
cent frame of mind, If you fill 
your heart with 
fellow 
of a consuming desire to be of 
service n the will 
little room left in you for 
“hating 
thing 


love of your 


mortals and are possessed 
world, you 
hat e 
that and the next 
The forceful 
animated by the 


this 
and person 
perso? right 
motive sentences 
with the words “I like to 
I hate to Get this 


into your mind: If you are con- 


starts more 
than 


thought 


stantly “hating the cause lies 


within sjourre lf 


not the spirit of his age 


of it.—VoOLTAIRE 


an economist in 
ne fear of youl 


rsity ZIMMERMAN 


ty of people of a coun- 


how great its natural 


organize and conspire to get 


more and put less in, to do less 


and get! e, how long will, how long 


can it iast 


Wiiti1am J. H. Borrcxer, D.D 


Leaving business at the office 
sounds like a good rule, but it is one 
that can easily be carried too far 
because, to my mind, a man who in- 
tends to make a success should be 
collecting ideas and tips, and map- 
ping out programs during every wak- 
ing hour. Dismissing business after 
office hours has a nice sound, but I 
have found that often the business 
does not come back after the recess! 

Joun H. Patrerson 


Fortune is ever seen accompanying 
industry GOLDSMITH 


What is rightly done stays with us, 
to support another right beyond, or 
higher up; whatever is wrongly done 
vanishes: and by the blank, betrays 
what we would have built above 

JoHn RUSKIN 


A man with a surplus can control 
circumstances, but a man without a 
surplus is controlled by them, and 
often he has no opportunity to exer- 
cise judgment HARVEY FIRESTONE 


Let any man examine his thoughts, 
and he will find them ever occupied 
with the past or the future. We scarce- 
ly think at all of the present; or if we 
do, it is only to borrow the light which 
it gives for regulating the future. The 
present is never our object; the past 
and the present we use as means; the 
future only is our end. Thus, we never 
live, we only hope to live.—Pasca. 


Whatever you 
either use or lose 


have, you must 


Henry Forp 


Nature goes on her way, and all that 
to us seems an exception is really ac- 


cording to order GOETHE 


The big 
masonry, 


work of man is neither 
manufacturing nor mer- 
chandising. It is life itself. Incidental- 
ly, there are bricks to be laid, wood 
to be shaped and goods to be sold 
but these are only jots and tittles in 
the scheme of individual existence. 
The main thing is life itself. 

Ricnart WIGHTMAN 


More than 3,000 selected “Thoughts” 
available in a 544-page book. Regu- 
lar edition, $5. Deluxe edition, $7.50 





A Text. 


fa xt \ 


pr onder { text 


Be not thou afraid when one is made 
rich, when the glory of his house is in- 
om creased 


For when 


he dieth, he shall 


carry nothing away; his glory shall not 
descend after him 


Psauims, 49: 16-17 





Forses, octroper 15, 1955 
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THIS FREE BOOKLET | 


AY HELP YOU 


GAIN IWESTMENT PEACE OF MIND 


Send for this enlightening booklet describing the services of Forbes Personal Invest 
ment Management which provides day-to-day supervision over the portfolios of busy 
business and professional men with $25,000 and more invested in securities 


Because too few people are in a position to keep up 
with the complex world of finance, we have detected, 
after a careful examination of literally 
thousands of investment portfolios, a 
woeful lack of planning on the part of 
most tnvestors, In seven cases out of 
ten, there seems to be no long-range 
program. Most portfolios are merely 
collections of stocks which have been 
accumulated over the years with little 
or no regard for such important con- 
siderations as one’s tax bracket, age, 
responsibilities, etc. 


Unfortunately, all too many other- 
wise successful men and women are 
unsuccessful investors, NOT because 
they lack the intelligence — but be- 
cause they have neither the time, the 

















personal service that will assist you in maintaining a 
long-term, “tailored to fit” investment program that 
will not only meet your objectives, but 
also help safeguard your capital 
against major market reversals 


In brief, from information which you 





are asked to supply, our staff will first 





1 MAR AGEMENT 


strike a balance between your resources 
and your requirements and then tailor 
an individual investment program to 
best meet your objectives. Once your 
program has been mutually agreed 
upon, we will subject your securities to 
constant supervision—take the initiative 
in making recommendations to you— 
keep you fully informed on latest de- 
velopments affecting your holdings 

assign your account to a FORBES In 
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research facilities, nor the professional 
training and experience necessary to do a consistently 
successful job. 


To help solve this problem, to help relieve the busy 
executive, the retired man or woman, the widow and 
others of inherited wealth of many of the cares of 
money-management 


the FORBES Organization has synthesized its 
unparalleled statistical-research facilities and has 
formed a Separate Division; FORBES PERSONAL 
INVESTMENT MANAGEMENT 


a completely 


THE FORBES ORGANIZATION 


is eminently qualified to supervise your investment 
program, Its 38-year record of services to investors has 
earned it the respect, the confidence, the unshakable 
loyalty of thousands of investors who look to FORBES 
for investment guidance 


“Your semi-annual review of my portfolio is certainly a 
most satisfactory one, The appreciation and particularly 
the quality of the securities held show how much thought 
and good judgment you have displayed and | thank 
you.” R.H. 


“1 am very pleased with the semi-annual review just re 
ceived. It is more than | expected and more than I re 
ceived from _ 1 realize how much work 
it involved and want to let 


appreciate it.” T.A. 


you knou hou much / 


vestment Counselor whom you may con- 
sult at any time by letter, by telephone 
or telegraph, by personal visit. 


Obviously, the full scope of this new Service, its 
purposes, its many advantages to those with $25,000 


and more invested in securities cannot be explained 
We 
therefore prepared a desc riptive booklet on FORBES 
PERSONAL INVESTMENT MANAGEMENT which 


we shall be happy to send you upon request. 


within the confines of this announcement have 


We believe it will be to your advantage to send 
for your copy today 


SEND FOR DESCRIPTIVE 
LITERATURE, NO OBLIGATION! 


Forbes Personal Investment Management 


70 Fifth Avenue, New York 11, N. ¥ 


I may be interested in retaining the services of FORBES 
PERSONAL INVESTMENT MANAGEMENT. Will you 
kindly send me complete details? My present invest 
ments are valued at approximately $ 

I have an additional $ 
investment, 


in cash for available 


_ 
Please Print 


Address 


Chey — Lowe Mate 


A Division of lnvesters 
Subsidiary of B. ¢ 


Advieery lnetitute, Ine 
Vorbes & Sense Publishing Co 


ee 
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The Bambino Was Here. This is Yankee 


Stadium, home park of the late Babe Ruth, 
the “King of Swat.” The patrons are protected 
from misthrows and foul balls by a USS 
Welded Wire Fabric Screen made from thin, 
strong wire that does not impair the view. USS 
Tiger Brand Wire Rope holds the fabric up 


It Goes In There. ‘mis junkyard baling press 


gobbles up two cars or one truck at a time, 
and squeezes them into a tight bale of scrap 
steel 


And Comes Out Here. The cars are now less 


than a cubic yard of steel scrap. It’s the largest 
such press in the world, and uses 197 tons of 
USS Steel Plates. 


They Pamper Jet Engines. Mititary aircratt 
engines are shipped and stored all over the 
world in USS Cor-Ten Steel containers. This 
steel is 50% stronger than ordinary steel, and 
it has 4 to 6 times the corrosion resistance. The 
containers are kept under pressure, and the 
air inside is dehydrated to prevent moisture 
and corrosion 


This trade - mark is your guide to quality steel 


SEE THE UNITED STATES STEEL HOUR. It's « full-hour 
TV program presented every other week by United 
States Steel. Consult your local newspaper for time 
and station 


For further information on any product mentioned in this advertisement, write United States Steel, 525 William Penn Place, Pittsburgh, Pa 


AMERICAN BRIDGE . . AMERICAN STEEL & WIRE and CYCLONE FENCE . . COLUMBIA-GENEVA STEEL CONSOLIDATED WESTERN STEEL . . GERRARD STEEL STRAPPING . . MATIONAL TUBE 
OlL WELL SUPPLY . . TENNESSEE COAL & IRON . . UNITED STATES STEEL PRODUCTS . . UNITED STATES STEEL SUPPLY . . Divisions of OMITED STATES STEEL CORPORATION, PITTSBURGH 


UNITED STATES STEEL HOMES, INC. * UNION SUPPLY COMPANY * UNITED STATES STEEL EXPORT COMPANY + UNIVERSAL ATLAS CEMENT COMPANY $-2037 





